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We Wish the Trade 
A HAPPY NEW YEAR 


1915 | 1915 


And sincerely hope that the coming year will be the most 
prosperous in the history of their business. One way you 
can do this is to 


ORDER YOUR ICE CREAM FREEZERS NOW 


Whether you stock the LIGHTNING, GEM or BLIZZARD, you get a Freezer that 


has made good for more than a quarter of a century one that has won its way 




























into the hearts of the housekeepers by service that satisfies backed by quality 
that creates confidence in both merchant and manufacturer— one that’s well ad= 


vertised and in demand—one that brings trade and helps you keep it. 





Be sure to include the LIGHTNING ICE CHIPPER No.1. You 


can sell one with every freezer. It chips a block of ice into small x il 





uniform pieces in a jiffy, just right to pack closely around the can, 


eS 1) SN 
519232 \ 
and shorten the time of freezing. So much easier to make Ice 


Cream. They help the sale of Freezers. 


Your Jobber. Can Supply You 





NORTH BROS. MFG. CO. 


Philadelphia, Pennsylvania 























ALPHABETICAL INDEX AND CLASSIFIED LIST OF ADVERTISERS, PAGES 62 and 63 
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Hi e’ Any Heat That Pulls Your Culler? Furniture chon Cannot Be Healthy 
H | HEAT to be healthy should not only pe, _ Every Kelsey Warm Air Generator can be equipped [i 
ne foil 4] ; . . th an Automatic Humidifier, which gives to the heat } 
| € daden with fresh air; b ut it should then in ev on your house just the right amount of ui, 
| carry a definite proportion of moisture. ~~ moisture required for the insurance of your health and asa 
| ’ en . ‘ aS . tC ==. preservation of your furniture. 

| It s the dry, moistureless radiator heat that q The Kelsey Heat not only heats, but it ventilates arid 
itt takes the life out of your furniture s glue, ry ity =f _ 1ati keeps the moisture content of the air 
shrinks the wood, and loosens the joints. sd enc ; 

\ ‘ : TTS 1€% utter what heat, can equal it for con- 
» || There’s no glue or furniture made that can ¢ > nued econom) ip 
} long resist the de: struction of any dry air heat: oe We want the + et ass of proving this statement, 


i 
: 
Will you give it to us 





HE ee sey 


WAR” AIR GENERATOR 


New York 
103 - Y Park Ave. 


Chicago 
2767 Lincoln Ave. 
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Syracuse, N. Y., 301 James St. 


Dealers in All Principal Cities 


WEEEEE EE SESE BEES 


THE “QUALITY” LINE 
Is the One You Should Sell 


Because:— 


KING QUALITY HOT BLAST STOVES give satisfaction. 
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KING QUALITY HOT BLAST STOVES reduce fuel bills. 
KING QUALITY HOT BLAST STOVES give more heat. 





KING QUALITY HOT BLAST STOVES give no trouble. 
KING QUALITY HOT BLAST STOVES give you a lib- 


eral profit. 





3 
oy KING QUALITY jj 
Write for our latest catalog. It HOT ad STOVE _ 





fully describes our entire line. 


QUALITY STOVE & RANGE Co. 


BELLEVILLE, ILLINOIS 
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One of the many styles of 


DANGLER 

















BLUE FLAME WICK OIL STOVES 


Are sure to please. Our new line consists of 
many new styles and sizes. 








THE CONVENIENT STEP PATTERN 


——— 


, Our catalog fully describes and illustrates. 
Get it before placing your next order. 


DANGLER STOVE COMPANY 
Cleveland Division American Stove Company Cleveland 
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FOSTER’S MODERN 
















A new range made of the very best rust-resisting ““American Ingot Iron.” 
The oven plates are made of No. 16 and the range body of No. 18 gauge stock. 
This range is lined with asbestos millboard and has a nickel-plated sanitary base. 


It is one of the best and heaviest ranges we have ever put out and we guaran- 
tee it to give satisfaction. 





In addition to this we have a complete line including all sizes and styles of 
steel and cast ranges, coal and wood cooks, base burners, airtights, and all kinds 
of coal and wood heaters. 


White promptly and secure the agency for the most complete line of medium 
priced, high grade stoves and ranges on the market. 


THE FOSTER STOVE CO. 


Ironton, Ohio 
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Patent Improved, Wrought 
Steel, Portable 


RANGE 


For Hotels, Restaurants, Public 
Institutions, Boarding Houses and 
Private Families. 


All kinds of Hotel Implements for 
culinary purposes. 

We manufacture a complete line of 
Ranges, all sizes, and for every 
purpose. 

Write for catalog and full particu- 
lars in regard to our new selling 
plan. 


THE JOHN VAN RANGE CO., sititandecoaaway 


RECORD 


Cincinnati, Ohio 
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This is themachine 
used for welding 
stove runners, lin- 
ings for gas stove 
ovens, etc. Here 
are the actual fig- 
ures given us by a 
stove manufac- 
turer showing his 
costs before and 
after installing a 


“TOLEDO” 
Electric 
Spot Welding 
Machine 


4100 Langland Street - 





‘50% CHEAPER THAN RIVETING 





RIVETING— 
THE OLD WAY 
No. rivets per plate 
6 
Daily Output 
450 


Cost per 100 plates 
40 cents 








WELDER— 
THE SAVING WAY 
No. er per plate 


Daily Output 
1500 
Cost per 100 plates 


Welding Stove Runners 20 cents 
Send us samples of your work today and let us show you what you can save. 


Get our free bulletins describing our entire line of spot welding and butt welding machines. 


NO LEASE NO LICENSE NO ROYALTY 


THE TOLEDO ELECTRIC WELDER COMPANY 


- . CINCINNATI, OHIO 








THE CHAMPION 
INTERCHANGEABLE 


The Range That Burns 


GAS, or COAL or WOOD 
Sells 12 Months of the Year 


Has 6 Lids 


6 for Coal. 


Changed in 
3 Seconds. 


Takes only 
42 inches 
Floor Space. 


Reduces the 
Gas Bill one- 
third. 


Takes All 
Poisons from 
the Home. 


Made in 
Steel and 
Cast Iron. 


The Most 
Profitable 
Sold. 





FOR GAS 


On Sale from the Atlantic to the Pacific. The Greatest on the 
Maket. Will Please Your Trade. Write for Catalog and Prices. 


THE CHAMPION STOVE CO. 


(CGvlend (Ewlond 





for Gas or’ 











A look into the 
XXth Century Furnace 


It radiates one-third more heat. 

It uses one-third less fuel. 

It consumes its own gas and soot. 

It is practically indestructible—few repairs. 

It has a convoluted radiator, which intensifies the heat. 


The 
Sensible 
Furnace 


is one that burns all 
kinds of fuel, even 
to cheap grades of 
soft coal and slack, 
with such a perfect 
combustion as to 
give the most heat, 
like 


The 
XXth 
Century 
Furnace 


Write for 
Catalog A. 


XXth Century Heating & Ventilating Co. 
General Office and Factory at AKRON, OHIO 























































AMERICAN ARTISAN AND HARDWARE RECORD 














GREETINGS 
for A 
Happy New Year 
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SATAN'S ONLY RIVAL 
FRONT RANK 


Steel Warm Air Heater 


The “FRONT RANK” 
Steel Warm Air Heaters 
never heat the same air twice. 
There is always a new sup- 
ply of clean, warm FRESH 
air, free from smoke, gases 
or soot. 


Write for our catalogue and 
booklet of general information 
now. 


Haynes-Langenberg Mfg. Co. 


4045-4047 Forest Park Bivd. 


FRONT RANK Portable Heater ne: hin wi esd 



































May the coming year offer 
more opportunities than 
ever before ..... . 


1915 





























AMERICAN ARTISAN AND HARDWARE . RECORD 



























We Extend to You Our Sincere 
Wishes for 


A Happy New Year 


























QGP Heater Hints—No. 5 


RADIUM, Steel Plate Return & 
TED Flue, Warm Air Heater - 


A gas-tight heater that will burn either hard coal or block 
wood. Constructed of the best material and by competent work- 
men, the GILT EDGE RADIUM WARM AIR HEATER 
is one of the most durable heaters on the market. The econ- 
omy in operation is another feature of this heater. It utilizes 
every particle of smoke and gas. 


The GILT EDGE LINE of WARM AIR HEATERS is 
the fastest selling line made. It takes very little effort to scll 
them. They have so many convincing features not included in 
the construction of other heaters. When handling them you 
are not only selling a line of heaters with a good profit, but a 
line of quality. Write for our latest catalog, fully describing 
the GILT EDGE LINE of WARM AIR HEATERS. 


R. J. SCHWAB & SONS CO. Milwaukee, Wis. 





































May the success of our friends i 
be unlimited during the coming 
year and may the amount of 
business done be a record breaker. 
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BOYNTON’S SQUARE POT 
STEEL DOME FURNACE 


Why Not Investigate? 






We sincerely hope that 
the coming year will be 


one long 


for its prosperity. 


To the Trade 


THEY ALL HEAT 





1915 A Happy 1915 


Year 


We all know that any furnace on the market properly 
installed will heat, but how many more things there pre 
to consider in a furnace besides the actual heat the 
furnace will produce. If ten dollars difference in the 
price of the furnace adds ten to fifteen years to its life 
the money is well spent. If ten dollars a year in fuel is 
saved it is worth considering. If the furnace is con- 
structed of a high grade of iron a few dollars are saved 
every year inrepairs. A furnace that is properly fitted 
is a saving to you in labor when the furnace is set up. 
Can you afford to overlook these vital points in buying 
your furnaces? Your reputation is at stake every time 
you install a new furnace. One knock will offset a 
hundred boosts. 


The SQUARE POT FURNACE is made with the 
idea of building reputations. It has taken the grouch 
out of many a tin shop and put it on the happy side of 


the ledger. Get in line now for next year’s business. 





CHICAGO 
NEW YORK JERSEY CITY 


remembered 
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We Wish All Our Friends, 
The Trade and Our Patrons 


A Happy and Prosperous 
New Year 


Are You Satisfied 
With the Magnitude of Your Business? 


Are you getting your share of the warm air furnace 
business of your locality? You would if the furnaces you 
a_e selling were as durable and economical as 


AMERICAN 
WARM AIR FURNACE 


The new Air Blast Fire Pot which is in all AMERI- 
CAN Warm Air Furnaces, will burn soft coal or slack equal- 
ly as well as other furnaces burn hard coal. And the result 
isthe same. The fire is always even and every particle of 
fuel is consumed. 


Our latest catalog fully describes the entire line 
of AMERICAN Warm Air Furnaces. It will be 
sent to you at your request. Write for it at once. 


AMERICAN FURNACE CO. 
2725-27-29-31 Morgan Street St. Louis, Mo. 


W* thank the Trade for the many favors 

tendered us during the past years. We 
fully appreciate their business, and our aim to 
co-operate with them will be carried out in the 


future as it has been in the past. 
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BEST WISHES 


for a 
Happy and Prosperous 
NEW YEAR 


The Coming Season 


Promises to be one of great profit for WARM AIR HEATER DEALERS. 

















Make It Your Most Successful Season 
by selling 


FLORAL CITY “KING WARM AIR HEATERS 


They are just what you want to do this. They burn any kind of fuel 
and burn it economically. Construction is on scientific principles only. 
Made to give the best and longest service possible. 


Write for catalog and further information. 


THE MONROE FOUNDRY & FURNACE COMPANY 


Monroe, Michigan 











May the Trade, Our Friends 
and Our Patrons all enjoy 
the very best the season 


affords. May Prosperity and 
Success always be with them! 
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We Wish the Trade 
A Happy New Year 


SCHEIBLE WARM AIR HEATERS 


have a reputation for Durability, 
Practicability and Economy. 
They are easy to operate and 
consume any kind of fuel. They 
will help you do a better business 
during 1915. Try them and see. 


SCHEIBLE-MONCRIEF HEATER COMPANY 


1444 West Ninth Street Cleveland 








For Your 
Customers’ Comfort 


you should install 


HOME COMFORT 
WARM AIR HEATERS 


For many years they have been giving 
long and satisfactory service to all of their 
users. Some of the reasons are — 


Smoke and Gas Tight 
Unusually Durable 
Large Capacity 
Always Ready 
Economical 


Burn Well 


We have a good proposition to offer agents. 
Write for it and our latest catalog of HOME 
COMFORT WARM AIR HEATERS. 


WROUGHT IRON RANGE CO. 


5661 Natural Bridge Ave., ST. LOUIS, MO. — 
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BEAVER 


WARM AIR FURNACES 






HEATERS 
OF MERIT 


MORE HEAT INDESTRUCTIBLE 
J.ESS FUEL CONVENIENT 
ECONOMICAL SATISFACTORY 


The BEAVER WARM AIR HEATERS are recommended by all who 
have used them. The small consumption of fuel, will reduce your coal bill, and the 
amount of heat will be just the same. This heat is evenly distributed at all times. 


Write for Catalog ‘“‘G’’, which fully describes the BEAVER LINE of WARM AIR 
HEATERS. They are not only a profit making line, but business builders as well. You 
can’t afford to let this opportunity to increase your business slip by. Investigate at once. 


THE DANVILLE STOVE & MFG. CO. 


DANVILLE, PENNSYLVANIA 
W. D. SAGER, 330-340 North Water Street, CHICAGO, ILLINOIS 


LOS ANGELES, CAL. PITTSBURGH, PA. SAN FRANCISCO, CAL. 
| Union Hardware & Metal Co. R. E. Edmunds, 104 Wood St. Mangrum & Otter Co., Inc., 561-563 Mission St. 





























Look For The Trade Mark 
That Stands For Quality 


Its WISE, Of Course 


The construction of. WISE WARM AIR HEATERS 
embodies all of the latest improvements in the heater 
line. All parts are made on scientific principles and fit 
together perfectly. The material used is the best 
adapted to give long and hard service. 


Our catalog fully describes the construction of all parts of WISE WARM 
AIR HEATERS. It also includes many valuable helgs in heater 
installation. Write for it and prices. 


WISE FURNACE CO., Akron, Ohio 











AD nor 
VERTISING PULLS nor 

“If there is one thing on earth that a quitter should AIR 
leave severely alone, it is advertising,” says John Wana- FURNACE 
maker. “To make a success of advertising one must be Installed with or with- 
prepared to stick to it like a barnacle on a boat’s bottom. and ‘new idea, teed st oa 
Advertising doesn’t jerk; it pulls. It begins very gently = ; 
at first, but the pull is steady. It is likened to a team Get Sadeeher ese ae 
pulling a heavy load. A thousand spasmodic, jerky pulls Yourself after the omer a 
will not budge that load, while one-half the power in poses (5 
steady effort will start it and keep it moving.” FOUNDRY COe ‘a 


NORTHVILLE, MICH 
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WE Guarantee 


our Casing Rings to be 








PERFECT 
IN 
CIRCLE MEASURE 


We are 
THE ORIGINATORS AND INVENTORS OF 
STEEL CASING RINGS 
AND OWN AND CONTROL THE ROLLS FOR 
MAKING THE STOCK 
FULL CIRCLES for Ordinary Use 
PARTIAL CIRCLES for Full Cast Fronts 
GET OUR NEW PRICES 


WITH LUGS WITHOUT 
FOR LUGS FOR 
DOUBLE CASING SINGLE CASING 


THE WALWORTH RUN FOUNDRY CO. 


Makers of Fine Grey Iron Castings West 27th Street Cleveland 


Manufacturers of Semi-Steel Registers 








AGENTS are closing one of the most 
successful years they ever had. 


Let us explain the reason why. 


@ Ws’ @ THE T. E. HENRY FURNACE CO. 
Cevelond Ceyelond 


” "School Room Heaters 
Furnaces and Hot Water 


CHARLES SMITH, 70 West Lake Street, Chicago, Hlinois 

















THOUSANDS OF RETAIL MERCHANTS are using AMERICAN ARTISAN 
ADVERTISING MANUAL #i2scitein prepsrng thes advertising matter and are enjoying greater. profits 
Price is MODERATE, $3.50 per Copy—from your bookseller or DANIEL STERN, Publisher and Bookseller, dio Michigan Boulevard, Chicago, Ill. 


rove your advertising. 
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Your Space Is Valuable 


Don’t waste it with a stock of the old style hot air pipe. 
You can get thirty times the amount of 


MICHIGAN NESTED HOT AIR PIPE 


in the same space. It comes in conve= 
nient casks and can be kept in the original 
package until all is used. Packed securely 
so there is no damage done in handling. 


TIME IS REDUCED 


in assembling MICHIGAN NESTED 
HOT AIR PIPE. It has a safety locking 
device at both ends that can be securely 
‘locked without the aid of any tools. Only 
the hands are necessary. Once locked in 
place, MICHIGAN NESTED HOT AIR 
PIPE will not sag or become unlocked. 





We also manufacture Adjustable Elbows 
to go with MICHIGAN NESTED HOT AIR 
PIPE. Write for complete catalog and prices. 


MICHIGAN SAFETY FURNACE PIPE CO. 


113-115 EAST FORT STREET DETROIT, MICHIGAN 

















11915! | 


I take this opportunity to wish all my 
Friends in the Trade 


A Happy New Year 

















HENRY GLEASON 


258 Broadway, New York, N. Y. 





Hot and Cold Rolled Steel, Nickel Plated Steel Stove Trimmings, Stove 
Urns, Knobs and other Specialties for Stoves. 












SR 
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We Extend Our Sincere Wishes 
To the Trade and Our Friends 


fora 


Happy and Prosperous New Year 


We hope that the coming of the new 


year will bring with it success and 


happiness for all our Friends. 
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By 
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m 1915 


act 


To All My Friends 


i to express my appreciation for 
the many favors shown me in the 
past and will endeavor to serve you 
during the coming year with greater 


satisfaction than ever before. 


SAMUEL JACOBS 


Sales Manager 


Fanner Manufacturing Company 
Manufacturers of Stove Trimmings 


CLEVELAND, OHIO 


ey 
w 1915 & 
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pO YOU KNOW THAT 


SMITH’S “MALTESE” 
WATER HEATERS 


Are made with eight styles of 
tappings? 





They can be used in any 
Warm Air Heater, Steam or 
Hot Water Boiler. Easy to in- 
stall and always ready. 

Write for our catalog and prices at once. 


CHAS. SMITH CO. 


57 West Lake Street Chicago, Illinois 











| 100 Barbeau Street, 


“STANDARD” 


GAS SAVING 


BURNERS 





Recommended by a large class of 
dealers in the natural gas territory 
as the best burner for the Hot Air 


Heater. There are now many 
thousands in use giving the best 
possible results. 


“STANDARD” Gas Saving Burners 
make the Heater do its full work 
and do it with greatest economy. 
Manufactured for more than ten 
years by the 


STANDARD HEATING 
& RADIATOR CO. 


Manufacturers 
Pittsburgh, Pennsylvania 












The CHAMPION 5. 
COMBINATION 


HOT WATER BOILER 


One or more sections can 
be ether accord- 
ing to the amount of radi- 
ation to be used. ‘The fire 
= ing through spaces 
weenrings in each sec- > 
tion and over their large « 
‘aces permits thedirect > 
action of the fire to come 3 
in contact wich each sec- ¢ 
tion, making a powerful 
and effective heater. 


CHAMPION BOILERS 
are tested 100 pounds 
hydraulic pressure before 
leaving the factory and 
are guaranteed not to 
leak. Wallincrease pny 
dealer’s business who han- 
dies them. Prices, meas- 
urements, etc., upon ap- 
plication to 


FRANK D. STOLZ CO. 
Manufacturers 
1210 Webster Avenue 
CHICAGO, ILL. 











“Never make the 
same mistake twice” 
—if you were not 
advertising yester- 
day, start today. 














THE SANITARY 
GAS-SAVE RADIATOR 


is an attachment to be put on the 
ordinary open front Gas Grate, to save 
the heat 
that has 
been going 
up the 
chimney. It 
makes the 
heating 
qualities of 
the Gas 
Grate equal 
to the best 
stove, with 
fa much 
Mee) neater 
| appear- 


ance. 

















Dealers should investigate 


Send for descriptive circular at once 


L. T. HAGAN 


Winchester, Kentucky 
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Hall Seat Front 


Wooden Ventilator Faces 


ought to be used om your next ventilating contract. They 
are made in any finish, style, shape or size. Can be used 
in many concealed places. Adds to the attractiveness of 
the rooms. Send us your specifications— we will make 
cold air faces to suit you from them. 


Send for booklet and prices. 


The Wooden Ventilator Co. 
East Palestine, Ohio 

















“MISSION” 


Symoups’ New Sipe WALL REGISTER 


Greater Area—Simple in Construction 
and Operation—Easily Installed 


Send for complete catalogue and prices. It will pay you to write. 


SYMONDS REGISTER CO. 


1102-1104 Madison St., ST. LOUIS, MISSOURI 








Plain Lattice 
Cast Iron 
Cold Air Faces 
Thousands of 
dealers are us- 
ing these faces 
at a big saving. 
The lowest 


priced COLD 
AIR FACE 
made. 


Get our prices 
and save 
money. 


Prompt 
Delivery 


THE FURNACE SUPPLY & MFG. CO. Cleveland 














A SHINI 
IN EVI 





oi 
prac Stove Polish 


Metal Polish 
Iron Enamel 


Our products do not dry out, rust through 
cans, or freeze in any climate. They are good 
until used. Our name guarantees quality and 
dealers handling BLACK SILK products are 
assured of a ready sale for them. 


Buy through your jobber 
BLACK SILK STOVE POLISH WORKS, Sterling, Illinois 

































\A SHINE 
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PEERLESS ENAMEL 


Gloss Black 


FOR STOVE PIPES AND ALL SHEET IRON WORK 


e 
Aluminum 
For RADIATORS, PIPES, ETC. 
You can get PEERLESS ENAMEL from all leading 


jobbers. A trial order will show that it is a good seller. 
Write for sample. It will be sent to you at your request. 


_ NICKEL PLATE STOVE POLISH COMPANY 





























CHICAGO Manufacturers ILLINOIS 








STOVE BOLTS, STOVE RODS 
and RIVETS 


Of the Higher Quality 


We are in a position to offer you a complete 
line of STOVE BOLTS, STOVE RODS 
and RIVETS of all kinds and sizes at the 
best. prices. Our catalog will explain. 
Write for it today. 


THE KIRK-LATTY MFG. CO. 





(elond (Gwen 





—_ 











‘Have you read the front cover advertisement carefully? 
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The Standard for 


Mu n «, © Il’s Mi Ca High Grade Stoves 
EUGENE MUNSELL & COMPANY 


NEW YORK: 68 Church St. 


CHICAGO: 542 S. Dearborn St. 


And Leading Jobbers Everywhere 





-STOVE REPAIRS 


Range and 
Furnace Repairs 


A.G. BRAUER SUPPLY CO. 


316-318 North Third Street 
ST. LOUIS, MISSOURI 











The COUPER OVEN THERMOMETER 


Attracts The 
Woman Buyer 


She knows what an oven 
thermometer is for. She 
knows the best —Cooper’s. 
And she decides the sale. 


A Cooper Oven Ther- 
mometer will add selling 
to your range. 


It is Jaccurate and durable. 


Get our catalog 
and prices. 





(One-half actual size.’ 


The Cooper Oven Thermometer Co. 








PEQUABUCK, CONN. 








THE GEO. W. COPE 


TOVE PATTERN WORK 


Cor, Brush and Woodbridge Sts. © DETROIT, MICHIGAN 





PATTERNS 


FOR STOVES AND HEATERS. Fi88T;CLASS IN 


VEDDER PATTERN WORKS, **?ist°* Troy, N.Y. 





























STOVE PIPE 
‘ Its made of a very hi 2 f : 
oe In these progressive times no one can afford to underestimate 
pag is ap the importance of good industrial books. The following are some 
tity joais erate, For of the most useful books in our catalogue: 
ie JO bingHard- 
ware Trade Tin, Sheet-Iron and Copper Plate Work, by L. J. Blinn. Price... ..$2.50 
2K the United States. 
Mid. by HEMP & C AMERICAN ARTISAN Cornice Work Manual. Price...... Teer 
, a as ce pf gene AMERICAN ARTISAN Manual of Receipts. Price........... .. 3.50 
om even ou 
; p< on cadis eae Tinners’ Helper and Pattern Book, by H. K. Vosburgh. Price..... 1.00 
x is Sheet Metal Workers’ Guide, by W. J. E. Crane. Price...... Vek: cole 
ng e AMERICAN ARTISAN Hot Water Manual. Price................. 3.50 
= z PAT T BE R N %y Steam and Hot Water Fitters’ Text Book, by Thos. E. McNeil. Price 1.00 
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WILL WE SEE YOU AT THE 


ILLINOIS RETAIL HARDWARE CONVENTION 


COLISEUM, CHICAGO, January 12, 13, 14,15, 1915? 


We sincerely hope so, and want to help make this convention 
one long to be remembered by you as the most pleasant and 
profitable week you have ever spent. 


We will maintain headquarters at the Hardware Show—Booths 
Numbers 236-238, where we want to serve you. 


Arrange to meet your friends at our headquarters. We will 
have plenty of room and comfortable chairs, and all will be 
more than welcome. 


Check your parcels and your overcoats with us. You know 
they will be safe and it won’t cost you anything. 


We will—as usual—furnish free telephone and stenographic 
service at our Booths as well as at our Offices. 


If a stranger in the city, let us guide you to the hotels, business 
houses, places of amusement, streets, etc.,—in fact let us be 


your BUREAU OF INFORMATION and SERVICE. 


The only compensation we ask is the pleasure of serving 
you. 


Our offices in the Karpen Building, 910 South Michigan Boul- 
evard, and our entire staff are also at your disposal. 


Have your mail, express packages or telegrams sent in our 
care, either to 910 South Michigan Boulevard or Booths Num- 
bers 236-238 Coliseum, Chicago, and we will see that they 


reach you promptly. 


AMERICAN ARTISAN 
AND HARDWARE RECORD 


DANIEL STERN - Publisher and Proprietor 
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A Happy AND Prosperous NEw YEAR TO ALL. 








One or the greatest optimists of this country is 
James J. Hill, the builder of the Great Northern Rail- 
way, and yet there are those who regard 

European him as a man who looks at the hole in the 

War May , 

Stop doughnut, rather than at the ring 
Extravagance. around the hole. 

If Mr. Hill had not been a real op- 
timist he would never have built his great railroad. 
He would have given up in face of the many seem- 
ingly insurmountable obstacles—financial and other- 
wise—that he overcame in his struggle to cross the 
Northwestern states to the Pacific. The very fact that 
he succeeded is the very best proof that he had faith 
in his work, faith the future of the section of the 
country through which he built the railroad, faith in 
the country as a whole. His was a real optimism. 

For this very reason it is well to give serious con- 
sideration to the experience of Mr. Hill, even when 
sometimes this experience is presented in the shape of 
unpalatable, and therefore unwelcome, truths. 

In fact, if we had followed his suggestion, made 
many years ago, to curb our tendency toward extrav- 
agance and senseless waste, this country would today 
be in far better condition to overcome the difficulties 
presenting themselves as a result of the war in Europe. 


For it must be borne in mind that a very large por- 
tion of the money which serves as working capital for 
our great transportation and industrial enterprises is 
furnished by Europe, and the reason for the closing 
of the Stock exchanges in New York and Chicago 
last August was none other than the fear that Europe 
would unload its American securities in order to get 
money with which to finance its war, and this would, 
of course, have resulted in a fearful liquidation and a 
series of financial, industrial, commercial and railroad 
failures such as we have never witnessed—-and much 
of this danger and unpleasantness would have been 
avoided if we had not been rushing along in our mad 
extravagance and heedless waste, for then many of 
these securities which are now held in Europe would 
then have been in the hands of Americans—and we 
would have been far more “independent” then we now 
are. 

Is this not, therefore, a very good reason why we 
should act upon the optimistic criticism of Mr. Hill, 
stop our wastefulness and become real owners of our 
great industrial and transportation enterprises, in- 
stead of being merely tenants and borrowers? 

Happily, there are signs that a change of mind is 
taking place in the average man. The tightness of 


money, the curtailment of work, during the past 
months, have made it necessary for many of us to re- 
trench and if we are wise we will be a little more 
careful how fast we spend our money, now that Pros- 
perity is once more with us. 

And if this should really become a fact, then we 
shall have reason to be thankful for the unpleasant 
period from which we are now emerging. 








PROBABLY no decision which involved an increase of 
expenses to the average business has been hailed by 
pane such a chorus of approval as has the de- 
Freight Rate Cision of the Interstate Commerce Com- 

Advance to mission by which the railroads east of 
Boom Businessthe Mississippi and north of the Ohio 
and Potomac rivers were allowed to advance their 
freight rates five percent except on lake and rail traffic 
and on coal. coke and iron ore. 

This allowance will realize approximately thirty 
million dollars to the railroads. This looks like a large 
sum, but when it is divided up among the various roads 
and apportioned according to the “ton mile,” it isn’t 
quite so large as it looks. It will, however, so the rail- 
road chiefs say, enable them to weather the financial 
and industrial disturbances caused by the European 
war and secure the money necessary with which to buy 
new equipment, orders for which could not be placed 
until some way of obtaining loans was opened. 

While the railroads did not get all they wanted, as 
indicated in the foregoing, they are now going ahead 
and already the Illinois Central has placed orders for 
one thousand refrigerator cars and fifty locomotives, 
amounting to nearly two and one-half million dollars, 
and more is to come, according to statements issued 
from the various offices of railroad presidents. 

Bankers, the iron and steel interests and other 
branches of industry and commerce are almost a unit 
in the opinion that the decision has removed the last 
obstacle in the road to Prosperity, and that from now 
on nothing can stop this country from entering upon 
an era of unprecedented activity in profitable industry 
and commerce. 

When the railroads are buying new equipment at a 
fair rate they give, directly and indirectly, employ- 
ment to many thousands, and this again causes money 
to flow at rapid rate in payment for necessaries and 
luxuries, which results in the employment of many 
others, and so the movement goes on, until we come 
back to the railroads, for the increased activity in all 
branches causes more travel and freight traffic with 
larger profits to them—which completes the cycle. 

So, now with the vear of 1914 behind us, let us enter 














































upon the year of 1915 with a full determination to 
make it the best year we have ever had—in real active, 
constructive, progressive work, for our country, for 
our particular community, for our fellow business 
men, for ourselves. 


a 








Ir 1s under difficulties and when we meet obstacles 
that our grit and constructive powers are tested to 
their utmost. The manufacturer who 

How Some c : 

Manufactur- g0¢S ahead when everything favors him 
ing Plants Arein the distribution and use of his prod- 

Kept Busy. uct is not entitled to more than ordinary 
credit for taking advantage of his opportunity, but 
when there ceases to be any demand for his product 
and he sets to work and plans out a method for keep- 
ing his office employes and factory workmen busy by 
adopting his plant to the manufacture of an article or 
a line which is in demand or for which a demand can 
be created—then such a manufacturer is entitled to a 
lot of credit. 

And if the manufacturer who is actuated by a sel- 
fish motive should receive commendation, much more 
is due to an organization which makes it its business 
to discover means by which such a manufacturer may 
be enabled to continue to operate his plant at a profit- 
able rate. 

The Chicago Association of Commerce, through its 
Industrial Commissioner, Charles Anderson Pace, and 
the department under his supervision, has been instru- 
mental in keeping manufacturers from discontinuing 
their activities, by discovering lines which these manu- 
facturers might be able to produce without too ex- 
pensive a change in their plant. 

A number of such instances have been cited in 
AMERICAN ARTISAN from time to time, and the latest 
one to be recorded is that of a maker of wooden pas- 
senger cars for railroads. The advent of the steel 
coach threatened for a time to close the big plant of 
this manufacturer, located in one of the Chicago sub- 
urbs, but through the co-operation of the civic indus- 
trial department of the Chicago Association of Com- 
merce, it was made possible for the company to start 
in the manufacture of wooden cold air registers and 
parlor furniture, and 500 men, skilled in fine cabinet 
work, were kept at work, where otherwise they would 
have been thrown out of employment. 

Work of this nature shows what can be accom- 
plished when men of varied interests and of different 
ideas are willing to drop their individual opinions— 
at least for the moment—and work with each other 
for the one common purpose. 

In this great organization of Chicago business men, 
competitors in the city where competition is probably 
keener than in any other place, work hand in glove 
with each other—all for the advancement of Chicago. 
There is no hanging back, no jealousy, no fear that 
one competitor may reap more benefit than the other 
—all give of their time, money, thought and personal 
effort to accomplish the one point that is common 
to them all—the prosperity of their city. 

That is why with a membership of nearly five thou- 
sand there is hardly a day that does not see more 
than one new member added to the roll. 

That is also why the Chicago Association of Com- 
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merce has been able to do the great amount of ¢. 
which is to be placed to its credit since its organi_; 
tion ten years ago. 








THERE HAS been a great deal of argument as 5 
whether it was “good policy” for a retailer or a», 
other man in the business of selling :o 


mae “mix in politics.” 
en in ‘“ -* ‘ 
Politics. Some say that “they cannot afford :o 


take sides—that it will hurt their bu 
ness ; that they are likely to offend old customers who 
are on the other side. 

Possibly it has never occurred to this class of busi- 
ness men that their failure to “take sides” may have 
just the very effect which they wished to avoid. 

Possibly it has never occurred to them that their 
failure to “come out” for the right man may have 
been the cause of a corrupt man securing the election 

At any rate, whatever the position of the average 
business man may have been in the past, there is now 
working out a great change in the attitude of the pro- 
gressive retailer, manufacturer, wholesaler or travel- 
ing salesman. 

The progressive business man—the man who goes 
ahead—takes a very active part in “politics.” He is not 
afraid that his doing so will have any damaging in- 
fluence upon his business, 

And already we see evidences of the results of this 
activity. Laws have been enacted which protect the 
retailer against the professional deadbeat. In city gov- 
ernments we find business men occupying responsible 
positions and filling these positions with credit to 
themselves ‘and to their community. In state legisla- 
tures we find them as representatives and senators, and 
their influence is making itself felt among their fellow 
legislators: They are able to forestall the enactment 
of laws which because of being economically unsound 
would be detrimental to consumers, distributors and 
manufacturers. 

This new attitude on the part of the business man 
of the better class is an indication that from now on 
we may have—possibly not so many—but at any rate 
better laws placed on our statute books. Professional 
politicians seem to have a weakness for passing laws 
The more they pass the happier they seem to be. That 
is why so many laws fail to be of any use: They were 
faultily drawn, carelessly considered and passed with- 
out a thorough understanding of the matter which 
they were supposed to cover. 

With real business men forming a fair proportion 
of the various state legislatures we are certain to se- 
cure laws that will help business grow and prosper in 
a legitimate way—and that will mean better conditions 
for all. 

Taking an active part in politics must, however, not 
be taken to mean that they should indulge in person- 
alities of the sort some professional politicians seem 
to like. It does not mean offensive partisanship. 

It does mean a real, live interest in, and positive 
stand and action, whenever an issue comes up where 
manhood and decency and community interests are at 
stake. 

In such cases no one who lays claim to be at all 
progressive can afford to be outside of the fighting. 
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RANDOM NOTES AND SKETCHES 


BY SIDNEY ARNOLD 

There is said to be a lot of spicy stories ready to be 
told in court when the troubles of Dewitt W. Simpson, 
formerly of the Wilcox Manufacturing Company, Au- 
rora, Illinois, and his wife are aired—that is if there 
are to be any court procedings at all. It seems that 
Simpson filed suit for divorce alleging that “he was 
afraid of his wife because she browbeat him.” Then 
he withdrew his suit, which was followed by a declara- 
tion that probably Mrs. Simpson would file suit against 
him. If the case goes to trial Mrs. Simpson says that 
she will tell of expisodes which will gain a laugh ex- 
ceeding that of the best story Simpson ever told. It 
will be remembered that the first Mrs. Simpson died 
a few years ago, and that the present Mrs. Simpson 
was her nurse during her fatal illness, marrying Simp- 
son shortly after. 





* * * 


Strange as it may appear to some of my friends in 
the hardware business, printers do not think they know 
it all, and that they can get along without a trade 
paper. On the contrary there are several of these pub- 
lications and all of them not only look prosperous, 
but are decidedly handsome in appearance and very 
helpful in contents. 

In the November issue of the National Printer-Jour- 
nalist I found this motto which I think is good enough 
to entitle it to a place in the office of every honorable 
man: 

“To be equal to and ready for any responsibility ; to 
be self-poised and confident, yet reverent, mindful of 
established ordinances, obedient to the right, earnest 
to resist evil; to be diligent in business, patient under 
its exactions, generous but not wasteful; to be quick 
to acknowledge error, prompt to repay obligations, 
chaste in thought, upright in deed, ever courteous ; in 
a word, to be alike noble in soul and bearing—this is 
to be God’s gentleman.” 

If more of us would allow ourselves to follow the 
precepts laid down in this motto this world would be 
a much more pleasant place for all of us. 

*x* * * 


Leigh Mitchell Hodges, the “Optimist” in the Phila- 
delphia North American, is a real optimist, for he 
takes out of the bad features of life the lessons which 
may help us to make our lives more useful, and he 
presents these lessons in such a way that they are sure 
to “get under the skin” of anyone except the most 
hardened individuals. Here is what he says about 
waste: 

The arch crime is waste. 

Because it is a taking of something that none can 
give back, waste of human life—murder—is the worst 
form of crime. 

Did it ever occur to you that when we waste time, 
we throw away something that none ever can give 
back to us! 


That waste of time is murder of opportunity! 
Yet it is a fact that waste of time is more a crime 
than waste of money or any property. For these may 


be regained. BUT THE HOUR WHICH HAS 
SPED IS AS TRULY VANISHED AS THE 
CURL OF SMOKE WHICH LOSES ITSELF IN 
THE EVENING AIR! 


Perhaps, if we could know the inner secrets of those 
lives which are and always shall be remembered as the 
truest successes, we might find in each of them an 
abhorrence of waste of time. 

We know enough to appreciate the value placed 
upon this most precious commodity by many of these 
workers. No better proof of this could be produced 
than this statement by Elihu Burritt, the learned 
blacksmith who, writing to a friend, once said: 


“Those who have been acquainted with my char- 
acter from my youth up will give me credit for sincer- 
ity when I say that it never entered into my head to 
biazon forth any acquisition of my own. All that I 
have accomplished, or expect, or hope to accomplish, 
has been and will be by that plodding, patient, perse- 
vering process of accretion which builds the antheap 
—particle by particle, thought by thought, fact by fact. 
And if ever I was actuated by ambition, its highest 
and warmest aspirations reached no further than the 
hope to set before the young men of my country an 
example in employing those invaluable fragments of 
time called ‘odd moments.’ ”’ 


x * * 


All the newspaper talk there has been during the 
past couple of months about the great opportunities 
for the extension of American trade into foreign 
countries reminds me of what a prominent financier 
addressing a company of big business men some time 
ago said. 

“The human element was never so important as it 
is today in every line of business. Just to somehow 
or other get there is no longer possible. Definite think- 
ing and definite planning must be done. 

“Americans, because of the size and wealth and the 
opportunities they are given are too prone to trust to 
luck, and if the crisis through which we are now pass- 
ing, and which many say is the worst we have ever 
had, will teach us the lesson of thinking more about 
our business and whether we are doing it right, the 
cost we are paying now will not be great. 


“If because of this crisis, we should change from 
makeshift organization into definite planning, definite 
financing, definite manufacturing, definite buying and 
definite selling, the progress in the financial, commer- 
cial and industrial branches of our business life dur- 
ing the next five years will be far greater than has 
been the progress during the past fifty years.” 


* * * 


John P. McCrea, whom many hardware folks 
know from his bits of optimism which from time to 
time have appeared in AMERICAN ARTISAN, has sent 
me a little calendar for 1915. It is useful as an indica- 
tor of days and dates, but the feature which appeals 
the most to me is the collection of quotations from 
men who say something when they talk. Aren’t these 
two appropriate for the January sheet: “The time 
to begin is NOW —today; “‘By and by’ leadeth to 
the road ‘Never’’’? 
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GEORGE A. DICKSON. 





To some it would seem to be quite a step from a 
ministry in the Presbyterian Church to selling steel 
fencing, wire and nails, but when one comes to look 
into things there isn’t such a big difference in the 
qualifications required for either calling. 

Both require a sublime faith; both call for perse- 
verance; both require a fluent speech; both require 
resourcefulness and quickness of mind, to grasp op- 
portunities and make the most of them. 

So after all, it is no wonder that when George A. 
Dickson found it impossible to continue his studies for 
the Presbyterian ministry he turned his attention to 
the steel business. Nor is it any wonder to those who 
know him well that he has made a success of his work 
in this field. 

George A. Dickson was 
born December seventh some- 
where around the time when 
Lincoln and Douglas held 
their famous debates, the ex- 
act year not being known to 
even his closest friends. Asa 
boy he attended the public 
schools of Philadelphia, the 
city of his birth, passing each 
day by Independence Hall, 
where this Nation was born. 
There were three boys in the 
family, and as mentioned in 
the foregoing it was the in- 
tention that young George 
should follow in the footsteps 
of his uncle who was a promi- 
nent Presbyterian minister, 
but when his father died 
George thought it best to go 
out and earn his own living, 
so that he might help support 
the family. His first position 
was with Morris Tasked and Company, who at that 
time were one of the largest manufacturers of iron 
pipe. He did his work so well that inside of a few 
years he was promoted to be assistant and then man- 
ager of the New York branch. 

We next find Mr. Dickson in Pittsburgh as manager 
of general supplies for the Oil Wells’ Supply Com- 
pany with which concern he was connected for several 
years. In this position, he had an experience that to 
him seemed inexplicable. Comparatively few hard- 
ware dealers in the various oil towns could be induced 
to put in a stock of supplies for oil wells, so that it 
became necessary to establish “depots” for the dis- 
tribution of these supplies. When the oil well men 
came to these supply depots they would usually also 





need tools and other regular hardware articles, and 
little by little the supply depots developed into regular 
hardware stores, altogether about sixty of them being 
established in this manner. Thus by refusing or neg- 
lecting to take advantage of an opportunity for doing 
more business the old hardware stores actually were 
instrumental in bringing competition upon themselves. 

Some years later, Mr. Dickson became salesmanager 
for the Seamless Tube Manufacturing Company, also 
of Pittsburgh. This was in the days of the great 
popularity of the bicycle and this company made a 
specialty of seamless tubing used in constructing the 
frame work of bicycles. When the “craze” died out, 
Mr. Dickson went back to the oil well supply business, 
establishing the firm of Dick- 
son and Kerr, as manu factur- 
ers’ agents for pipes and sup- 
plies for oil wells, and with a 
short interval, during which 
he was general manager of 
sales for the old McCool Tube 
Company, Beaver Falls, 
Pennsylvania, he continued in 
this business, until in 1908 he 
connected himself with the 
Pittsburgh Steel Company. 
When the McCool Tube Com- 
pany was absorbed in the con- 
solidation of the big tube 
manufacturing plants, Mr. 
Dickson helped organize the 
Manufacturers and Produc: 
ers’ Supply Company, which 
made a specialty of oil well 
supplies. 

As just mentioned, in 1908 
he became a member of the 
great Pittsburgh Steel Com- 
pany organization, and since 
February, 1910, has been this company’s manager in 
Chicago. 

Here, as in Pittsburgh, he soon made himself felt 
as a man who was worth knowing, and when in the 
fall of 1913 the Hardware Club of Chicago was 
organized, Mr. Dickson was chosen as one of the 
Board of Governors, ‘a position which he still fills. 
He is also chairman of the Publicity Committee of 
the Club. As an example of his interest in the Club it 
is mentioned that on the occasion of the Anniversary 
Dinner, Monday, December 14th, he presented two 
beautiful water colors by Whitney, which are now 
hung in the lounging room. One is a yachting scene 
on Lake Michigan and the other a view of the famous 
Plymouth Rock Monument. 
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HALL OF FAME 








JOSEPH E. STONE. 


There is an old saying that a man who is a clever 
fisherman will also make a good salesman, and there 
are very good reasons back of this same old saying, 
for two of the characteristics which go to make a true 
disciple of Izaak Walton and without which he will 
never amount to much so far as “fisherman’s luck” is 
concerned are just as important requirements in the 
mental make-up of an efficient salesman. 

The first of these is patience, and truly, this virtue is 
a “sine qua non” with the man who seeks the speckled 
beauties of the trout stream as well as a prime condi- 
tion for success in selling. Infinite patience is re- 
quired in both callings, professions or whatever you 
may wish to name the fisherman’s sport and the hunt 
for customers. 

Second, but of equal im- 
portance, is that of initiative, 
and who shall say that this 
faculty is not important both 
in the selling game and in the 
quest for the gamey inhabi- 
tants of our brooks and 
streams? Surely, the man 
who is thus to make his mark 
must possess a liberal allot- 
ment of this quality which 
sends a man forth on the quest 
for new customers or for 
fresh hiding places of the 
finny tribe. 

So after all, it is small won- 
der that Joseph E. Stone is 
counted among the star sales- 
men of the Stanley Rule and 
Level Company, of New 
Britain, Connecticut, for he 
certainly does love to get 
away from the motley throng 
of the big cities and com- 
mune with nature while casting his fly to tempt the 
wary trout. 

Just forty years ago, or to be correct, on Decem- 
ber 20, 1874, there came to one of the homes in 
Urbana, Ohio, a dark eyed baby boy as a Christmas 
present and his parents gave him the name of Joseph. 

“Joe,” unlike his namesake of the “Good Book” was 
not afraid of hard physical work, so when he had im- 
bibed sufficient knowledge of the Three R’s he went 


“to work in the retail hardware store of Stone Brothers 


in his home town and there learned the rudiments of 
the hardware business, such as rolling nail kegs, cut- 
ting chicken fencing, opening packing boxes, and 
after a while was permitted to sell tacks and screw 
drivers and other lightweight articles. 





When he felt that Urbana held nothing more worth 
knowing, he packed his valise and went away to seek 
his fortune. We thus find him a little later as a stock- 
keeper with the Simmons Hardware Company, St. 
Louis, Missouri, and here he had his first opportunity 
to show his mettle as a real salesman, for he served 
in this capacity for that house a number of years. 

From St. Louis, “Joe” went to Sioux City, Iowa, 
and traveled for some time for the Knapp and Spen- 
cer Company of that city, leaving that company to go 
with the Lee Glass Andreesen Company, Omaha, Ne- 
braska. 

By this time, he decided that stopping at water 
tanks and getting up at all hours of the night to 
make trains was too hard on 
his delicate (?) constitution, 
so concluded to cast his for- 
tune with a hardware manu- 
facturing concern and to make 
it a point that he should only 
“make” the big cities. The 
company he finally selected 
was the Stanley Rule and 
Level Company, and he has 
evidently made the connection 
profitable to himself as well 
as to his employers, for he has 
now been with them for eight 
years. His territory reaches 
from Cleveland, Ohio, to Den- 
ver, Colorado, and from St. 
Louis to Winnipeg, Canada, 
and he has established a big 
trade with the wholesale hard- 
ware houses in that section. 

Being of a domestic nature, 
he picked for his home the 
thriving city of Fremont, Ne- 
braska, which is almost in the 
center of his territory, and here during vacations you 
can find him looking after his dogs—that is when. he 
isn’t out wading up some trout brook or tempting for 
the “muskie” on one of the northern Wisconsin lakes. 

Wherever “Joe” goes he has a host of friends and 
many of the retail hardware dealers in the central 
Western states will remember him as a man who was 
just as anxious to help them sell hardware as he was 
to sell them a good-sized order. 

It is men of the stamp of “Joe” Stone who are help- 
ing to make the hardware business prosper and pro- 
gress. The more traveling salesmen like him, the 
better for the trade in general. And it is worth noting 
that he received his primary business education in a 


retail hardware store. 
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Messages of Good Cheer Received by 
AMERICAN ARTISAN 











LET US ALL HELP MAKE 1915 A PROSPEROUS 
YEAR. 





From manufacturers, wholesalers, retailers, execu- 
tives of trade associations, and others; AMERICAN 
ARTISAN is in receipt of greetings and wishes of good 
cheer. For all these, we are truly grateful and trust 
that the future may make it possible for us to be of 
still greater assistance in the work of improving con- 
ditions in the hardware and kdindred trades. Here- 
with are published such messages as arrived up to the 
time of going to press: 

Mr. DANIEL STERN, 
AMERICAN ARTISAN: 

Please accept our annual greetings and I want to 
send to you personally wishes for you to have all the 
joys of the season, and that you will encourage all 
our people to absorb the sentiment expressed, that we 
may all help to make 1915 a prosperous year. With 
the kindest regards, I remain 

Yours truly, 
James B. Carson, Secretary, 
Ohio Hardware Association. 
Dayton, Ohio, December 19, 1914. 





GREETINGS FROM IOWA HARDWARE ASSOCIATION. 

Secretary A. R. Sale, of the Iowa Retail Hard- 
ware Association, sent the following greeting: 

“The spirit of the season prompts us to express ap- 
preciation of that invaluable and intangible asset— 
Good Will—a gift which you have so kindly bestowed 
upon us during the past.” 





CHRISTMAS CARD FROM WALTER WIMMER. 
From Walter Wimmer of the Wrought Iron Range 
Company, St. Louis, Missouri, came a beautiful little 
folder card with the following imprint: 
“With kindest love and wishes true, I send this little 
card to you. With Christmas Greetings and all Good 
Wishes for the New York.” 





Mr. DANIEL STERN, 
AMERICAN ARTISAN. 
Wishing you a most enjoyable Christmas and a 
bright New Year. 
Tue Born Steet RANGE COMPANY. 
Cleveland, Ohio, December 21, 1914. 





Mr. DANIEL STERN, 
AMERICAN ARTISAN. 
I wish to express to you and friends in your office 
best wishes for the Holiday season. 
Harry E. STARRETT, 
Western Salesmanager, the Hanson and Van Winkle 
Company. 
Chicago, December 22, 1914. 





Prom President Brandstedt of National Associaticy 
of Sheet Metal Contractors: 
Mr. DANIEL STERN, 

AMERICAN ARTISAN, 

I take great pleasure in extending to you my be: 
wishes for a prosperous New Year. 

May you have plenty of good profitable business an: 
your personal well being be of the best. 

Prosperity brings health and happiness, and while 
you are enjoying these blessings, continue to lend your 
best efforts to the important work which our National 
Association is doing. 

Again wishing you the very best for the coming 
year, I am most cordially yours, 

P. F. BRANDSTEDT, 
President. 
Washington, D. C., December 17, 1914. 





From J. B. Silliman, of Blish, Mize and Silliman 
Hardware Company, Atchison, Kansas, and member 
of the Executive Committee of the National Hard- 
ware Association came the following: 

Mr. DANIEL STERN, 
AMERICAN ARTISAN. 

A Merry Christmas and a Happy New Year. 

J. B. Stttran. 

Atchison, Kansas, December 22, 1914. 
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To AMERICAN ARTISAN: 
Wishing you the compliments of the season. 
Tue T. E. Henry Furnace CoMPAny, 
Joun J. O’Brien, 
Manager of Sales. 
Cleveland, Ohio, December 21, 1914. 





R. W. Bailey, president of the Interstate Manufac- 
turing Company, Oskaloosa, Iowa, sent the following 
message of cheer: 

To AMERICAN ARTISAN: 

You and I have much to be thankful for just now. 
Our country is at peace with all the world; our crops 
are bountiful and good prices prevail. But better than 











all, the New Year promises to be the most prosperous 
you and I have ever seen. Merry Christmas. s 
Sincerely yours, a 
R. W. Batey. 4 
Oskaloosa, Iowa, December 23, 1914. * 
ee 

From R. J. Schwab and Sons’ Company, Milwaukee. & 


came a beautiful desk calendar with the trade mark 
of “Giltedge” embossed in gold. 





‘ A handsome Christmas card was received from 
Silver Gloss Gilfillan of the Belfont Iron Company. i 
Ironton, Ohio. Like the Irishman, “Gil” never for- a 
gets to remember his friends in the days of good q 
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cheer, and he is also always ready to help when the 
-louds are gathering. 





\ unique Christmas card which arrived from Her- 
bert W. Symonds, president of Symonds Register 
Company, St. Louis, shows a fat, sleek mule kicking 
one of the wall registers made by his company. The 
inscription says, “Both from Missouri,” “To operate 
iust a kick.” Hope you will have no kick coming for 
1915, brother Herb. 





From Charles W. Nichols, of the Stanley Rule and 
Level Company, New Britain, Connecticut, a hand- 
somely engraved card was received, offering “Hearty 
Christmas Greetings and Best Wishes for the New 


Year.” 





J. B. McKewon, of the South Bend Malleable Range 
Company, sent the following card: 

Wishing you a Merry Christmas and a New Year 
of Happiness and Prosperity. 

Faithfully, 
J. B. McKewon. 

409 Henry Building, Portland, Oregon, December 

20, 1914. 





Chalmers M. King, Pittsburgh, member of the 
famous “Old Guard” of hardware salesmen and for- 
merly vice-president of the American Hardware Man- 
ufacturers’ Association which he helped to organize, 
sent a steel engraved and gold embossed card with 
“Merry Christmas and Happy New Year.” 





From Charles S. Hubbard, Director of Public Safe- 
ty of Pittsburgh, and known as one of the best vice- 
presidents the American Hardware Manufacturers’ 
Association ever had, came a Christmas and New 
Year’s card with the following characteristic list of 
sentiment in Charlie’s own hand writing: 





From the Auer Register Company, Cleveland, Ohio, 
was received a beautiful, engraved card with this in- 
scription: “Merry Christmas, Friends are like wine—- 
the older the better.” 





With a handsome art calendar came this greeting 
from Charles E. Coleman of Eugene Munsell and 
Company Chicago: 

“May Christmas bring you joy and the New Year 
happiness. Good luck throughout the coming year 
attend you and Fortune with her brightest smile 
befriend you.” 


A handsome nickel plated souvenir arrived from 
B. Mercil and Sons Plating Company, Chicago, with 
the season’s greetings and a pretty holly card. 





Charles S. Packard, of the Reading Hardware Com- 
pany, Reading, Pennsylvtnia, and his charming wife 
sent a fine engraved card extending “Merry Christmas 
and Happy New Year.” 





George H. Harper of The National Enameling and 
Stamping Company, Baltimore Branch, sends a steel 
engraved card with the season’s gretings. 





From Norton T. Jones of the Foster Bolt and Nut 
Manufacturing Company, Cleveland, was received a 
handsome ash tray of burnished brass. 





From Russ and Krekel Company, New York City, 
came a card wishing “Merry Christmas and Happy 
New Year.” 





“Joe” Chandler, of the Republic Metalware Com- 
pany, Chicago, sent a handsome personal card with 
his greetings. 





From F. G. Drew, of the Winchester Repeating 
Arms Company, came a folder with appropriate senti- 
ment. 


THE VALUE OF THE WHOLESALER OF 
HARDWARE AS A DISTRIBUTOR. 


From A. J. Bihler, president of the National Hard- 
ware Association, AMERICAN ARTISAN is in receipt of 
a number of pamphlets containing the five best essays 
in a contest under the auspices of this Association 
which was started about a year ago among traveling 
hardware salesmen on the subject of “The Value of 
the Wholesaler of Hardware as a Distributor and Rea- 
sons Why He is Essential.” This contest was brought 
to a close during the convention at Atlantic City, New 
Jersey, and the prizes awarded. 

The following statement is made in the introduc- 
tion: 

“It is desired that it be understood that this Asso- 
ciation does not presume to fee] that the Wholesaler 
of Hardware needs a defence, or that words are neces- 
sary to assist in perpetuating the wholesaler as an 
institution. On the contrary, the Wholesaler of Hard- 
ware exists, and flourishes, on account of the valuable 
service he is rendering in the distribution of merchan- 
dise, and these articles serve to set forth just how 
valuable, and how important, and how essential this 








service is.” 
Copies of the pamphlet may be obtained by appli- 
cation to the National Hardware Association. 


* 


GIVES UP POSITION AFTER 28 \ EARS’ 
SERVICE. 


Harvey McMurchy who for twenty-eight years has 
been selling L. C. Smith guns has retired from his 
connection with the Hunter Arms Company, Incor- 
porated, Fulton, New York. In a letter to AMERICAN 
ArtTIsAN Mr. McMurchy intimates that he expects to 
continue to call on the trade with a “similar proposi- 
tion.” 
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UP TO THE MINUTE 
NEWS SIFTINGS 








The Peninsular Stove Company, Detroit, Michigan, 
has added 75,000 square feet to its floor space, giving 
it a total of 3,375,000 square feet. 


+. 


NEW YORK STOVE SALESMEN HOLD 
SUCCESSFUL BANQUET. 





The annual banquet of the Stove Salesmen’s As- 
sociation of New York was held Saturday evening, 
December 19th, at the Marlborough Hotel, New York 
City, and proved the most largely attended banquet 
ever held by the association. Although the weather 
was most disagreeable, the number present was far in 
excess of what was anticipated by the committee in 
charge. Shortly after eight o’clock the members and 





Cc. D. Carter, President Stove Salesmen’s Association of New 
York State. 

guests sat down to partake of the excellent things pre- 
pared and after a couple of courses had been served 
C. D. Carter, president of the Association, who acted 
as toastmaster, called on J. A. Danaher, of Rathbone, 
Sard & Company, of Albany, to talk on “The Asso- 
ciation.” Mr. Danaher spoke with considerable spirit 
and force on the many benefits derived through the 
organization. He referred to the fraternal spirit which 
existed among the members, and spoke of the closer 
relations thus emanating from the coming together of 
the members as being strong factors in promoting the 
business relations of all. He then referred to the 
benefits resulting from sickness or accident and also 
to the helping hand extended to members who were 
in need of assistance in various ways. He spoke of 
the spirit prevailing in the Association and said that 
the slogan was “Each for all and all for each.” 


President Carter then read a telegram from Mr. 
Daniel Stern, Chicago, of AMERICAN ARTISAN ij 
which Mr. Stern wished the Association well and as- 
sured the members of his support at all times, after 
which President Carter called upon W. B. Hag- 
gerty, eastern representative of AMERICAN ARTISAN, 
to say a few words. Mr. Haggerty also assured the 
members that the trade papers were vitally intersted in 
the welfare of the Association. Speaking of the bene- 
fits accruing from organization and urging the gen- 
tlemen present who were not members to join, he cited 
an instance which came up at a recent meeting of the 
Association, which was to the effect that a member 
who had lost his position was looking for another 
and asked the help of the individual members in put- 
ting him in touch with anything they heard of. One 
of the members informed the secretary where this 
gentleman might secure a position and this member out 
of work received in the mail the next morning a lead 
which it is understood resulted in the man making a 
connection. 

President Carter then called on John A. King, of the 
Metal Worker, who extended to the members the good 
wishes of the trade journal he represented and as- 
sured them of all the support possible. Mr. King also 
told a couple of good stories, which were very well 
received. 

PRESIDENT CARTER’S ADDRESS. 

President Carter then made an address in which he 
said in part: 

Fellow members of The Stove Salesmen’s Associa- 
tion of New York State, and friends: 

It is with great pleasure that I greet you and | 
wish to thank you for the honor bestowed upon me 
in re-electing me your president for 1915. 

It is my intention to work as hard for the success 
of this association during 1915, as I did in 1914, but | 
must have the assistance of my fellow members to 
help make our association larger and greater. 

Quite a number of our members have felt that if we 
had lower dues we could increase our membership 
greatly. It was suggested that we lower the dues to 
our Associate class members to $2.00 per annum. 
While our beneficial membership is a grand thing, a 
great many now have more insurance than they care 
for and would like to be members of this association 
if the dues were smaller. 

The Association has had printed new application 
blanks for both beneficial and associate members, and 
Brother Krieder will distribute them this evening. 

These applications for associate members are taken 
subject to a final vote at our next regular meeting, 
and I would like to see at least 50 applications pre- 
sented at our next meeting to be held in January. We 
have about 50 members. Now if each one would get 
one new member, this Association would be almost as 
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large as our sister association, the Stove Salesmen’s 
Association of Pennsylvania. Will you put your shoul- 
der to the wheel and help make this the largest and 
greatest association of its kind in the United States. 

Now, boys get together and say, “I for one will 
get a new member.” You understand, of course, that 
there is no objection to your getting more than one 
member. 

I might add that those of kindred lines eligible to 
become members of this association. 

Again thanking you and I wish you one and all a 
Merry Xmas and a Happy and Prosperous New 
Year. 

Lead by J. M. Dowling, chairman of the Entertain- 
ment Committee, three rousing cheers were given for 
President Carter. 

A letter was read from J. L. Gammell, past presi- 
dent of the Association, who was at Norfolk, Virginia, 
in which he wished the Association well and expressed 
his regret that it was impossible for him to be present. 

W. J. Myers, of the Union Stove Works sent word 
that he was with the members in spirit and wished 
them well. 

J. A. Danaher paid a glowing tribute to George W. 
Wagoner, president of the Stove Salesmen’s Associa- 
tion of Pennsylvania, who was present. The speaker 
said that ever since the birth of the New York State 
Association it had been honored by the presence of 
Mr. Wagoner. Mr. Wagoner thanked the members 
for the rousing applause which followed Mr. Dan- 
aher’s remarks and wished the members of the asso- 
ciation well and hoped to see them continue to grow 
and prosper. 

During all this time the activities of S. C. Krieder 
resulted in securing eleven new members. On request, 
Mr. Danaher was asked to introduce the new mem- 
bers to the Association. He made a strong plea for 
more members and before the evening was over 20 
new members had joined the Association, which was 
a very fine beginning under the new arrangement for 
associate members. 

During the evening the cabaret performers en- 
tertained with songs and stories, and the audience 
joined in the choruses. It was the consensus that the 
affair was the most successful ever held by the asso- 
ciation and all were loud in their praise for the work 
of the Entertainment Committee which was composed 
of the following: J. M. Dowling, chairman; J. T. 
Kelly, J. Feld, J. C. Hackett, S. C. Krieder, C. Froe- 
lich, A. A, Conkey and H. E. Sherwood. 

The following members and guests were present: 


I. Berger, A. Feuchtwanger and L. Schend of Henry 
Waterman and Brother; Daniel F. Biersach, Fred Feld, Lester 
J. Keane and C. A. Meier of G. A. Feld Companv; C. W. 
Bertram and Fred Gross of Marcy Stove Repair Company ; 
C. D. Carter and G. W. Wagoner, president of the Pennsyl- 
vania Stove Salesmen’s Association, of Floyd, Wells Com- 
pany; Philip M. Cohen of Union Smelting and Refining Com- 
pany; A. A. Conkey of A. G. Thomas Company; J. A. Dan- 
aher of Rathbone, Sard and Company; John J. Donovan, 
guest; J. M. Dowling, G. D. Pratt, J. T. Fisley, George Fran- 
zer, Harold S. Jonas, J. E. Jonas, Edward G. Seewald and J. 
B. Wood of the Union Stove Works; Ralph Eifler, Charles 
O’Brien, C. L. Krekel, H. W. Krekel, Raymond Lawrence and 
G. S. Russ of Russ and Krekel Company; William F. Farmer 
of Belknap, McSherry and Moran Company; Robert H. Fisher, 
Robert H. Fisher, Jr., S. Krieder, H. O’Brien, I. Rollin, J. W. 
Sanborn, J. C. Suesing, Charles Tovin and A. Waterman of 
Southard, Robertson Company ; Charles Froelich, Victor Hart- 
man, Charles L. Miller, Henry Minzerheimer and Frank G. 
Stellwagen of John M. Wolf Company; J. C. Hackett of 


Abendroth Brothers Company; W. B. Haggerty of AMERICAN 
Artisan; G. Clarence Hall of the National Air Cell Covering 
Company; Thomas A. Hammer and S. Siegel of B. Lissberger 
Company ; H. S. Hilt of the Manhattan Stove Company; E. F. 
Hogan of Igoe Brothers; George F. Hohner of Manhattan 
Brass Company; S. Kallman of L. Kallman’s Sons; J. T. 
Kelly; J. A. King of Metal Worker; Arthur Kromer of Peter 
Ewald: Salvatore Manca, Utica, New York; C. A. McClain of 
Acker, Merrall and Condit Company; A. A. Miller of Stove 
Salesmen’s Review; A. H. Pickens, Newburgh, New York; 
Harry C. Place of Birns Express; W. E. Russell of the Lehigh 
Stove and Manufacturing Company; A. A. Smith; Robert 
Smolka of Sam S. Glauber; Richard P. Weber of Weber and 
Hamilton; T. E. Weems and C. H. Wilkens of Mount Vernon, 
New York; J. R. Wotherspoon; E. M. Wilkins of New York 
Times. 


a> 


STOVES AND RANGES WITH EXCLUSIVE 
FEATURES. 








It is to the interest of the dealers to handle at all 
times such goods as are of unquestioned merit and 
individuality. The Quality 
Stove and Range Company 
claim that their wide va- 
riety of stoves and ranges 
offer the dealers who stock 
them splendid advantages 
in this direction. Further- 
more, they claim to lead in 
exclusive features, finish 
and beauty of design at 
prices that are no higher 
than are asked for stoves 
of less merit. “Quality” 
stoves and ranges are said 
to be free from any de- 
fects, and to be as perfect 
as it is possible to make 
them. The _ illustration 
herewith of the “King 
Quality Hot Blast Stove” 
which is one of the nu- 
merous stoves which this 
King Quality Hot Blast Stove. company make, gives am- 





ple proof that their assertions at any rate regarding 
finish and design are no boast. All other lines in 
stoves which the Quality Stove and Range Company 
manufacture have the same handsome finish and 
beauty of design as the one illustrated. Dealers who 
desire a copy of the “Quality” catalog, should com- 
municate with the Quality Stove and Range Company, 
Belleville, Illinois. 


SECURES PATENT FOR RANGE. 








Under number 1,121,152 patent rights have been 
granted to Eugene Washington Vest, Mulberry Grove, 
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in a grate between said walls, 
a fire box lining adjacent to said grate, said fire box 
lining being provided with an air flue open at the 
bottom to receive air and open at the top to discharge 
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air over said grate, a partition substantially U-shaped 
in cross section arranged below said grate to form 
an ash compartment, said partition being arranged 
between said side wall and said oven wall, the said 
partition being separated from said walls and the 
bottom of the range to form a substantially U-shaped 
passageway through which air may be conducted from 
said air inlet opening to the flue in said fire box lining. 


= 





MAJESTIC MANUFACTURING COMPANY 
START SUITS FOR INFRINGEMENTS 
OF TRADEMARK RIGHTS. 


The Majestic Manufacturing Company of St. Louis, 
Missouri, manufacturers of the Majestic Malleable 
Range, have started suits against manufacturers who 
are manufacturing cast iron ranges with the name in- 
corporating the word “Majestic,” and they express 
their intention to prosecute all those who trespass upon 
their trademark rights. 


PATENTS RESERVOIR FOR OIL STOVES. 


Albert J. Lindemann, Milwaukee, Wisconsin, as- 
signor to A. J. Lindemann and Hoverson Company, 
Milwaukee, Wisconsin, 
has secured United 
States patent rights un- 
der number 1,120,827 
for a reservoir for oil 
stoves described as fol- 
lows: A stove having 
an oil burner, an aux- 
iliary reservoir, and a 
pipe connecting the 
burner and reservoir ; 
in combination with a 
: skeleton hanger ex- 
tending from the stove and over the auxiliary reser- 
voir, and a main reservoir having a bead extending 
from its body adapted to engage the hanger for sup- 
porting said main reservoir independent of the afore- 








said auxiliary reservoir. 


” 
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CHANGE IN MANAGEMENT OF CRIBBEN 
AND SEXTON COMPANY. 








Dating from January I, 1915, the well known stove 
and range manufacturers, Cribben and Sexton Com- 
pany, Chicago, makers of “Universal” stoves and 
ranges, will be under new management, Edmond 
Raftery, formerly of Rathbone, Sard and Company’s 
Aurora, Illinois, plant, having been elected preident 
and general manager. 
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PATENTS ELECTRIC COOKER. 


Under number 1,120,884, patent rights have been 
granted to James I. Ayer, Cambridge, Massachusetts, 
assignor to Simplex 
“ Electric Heating Com- 
pany, Cambridge, Mass- 
achusetts, for an elec- 
trically heated culinary 
2d — apparatus described as 
follows: The combination with an electric heater for 











1,120,584. * 















receiving a vessel to be heated, of clamping means 
comprising a frame rigidly connected with the heater 
and provided at a plurality of points with engaging 
devices to co-operate with the top rim of the vesse’, 
a movable clamping member carried by said frame 
adapted to co-operate with the top of the vessel an‘ 
exert a downward clamping pressure thereon. 
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Frederick E. Sudholt. 

Nervous breakdown, due to overwork, followed by, 
pneumonia, was the cause of the death of Frederick EF. 
Sudholt, president of the Landay Stove and Range 
Company, St. Louis, Missouri. Mr. Sudholt was for 
many years president of the Sudholt Lounge Company, 
but last spring closed out his interest in this concern 
and gave his entire attention to the business of the 
stove company which he helped to establish five years 
ago. He is survived by a daughter and two sons. He 
was a very industrious worker and was regarded as a 
man of high integrity by every one who came to know 
him. 

Edward Clark Page. 

Edward Clark Page, founder of the Page-Storms 
Drop Forge Company, Chicopee Falls, Massachusetts, 
died recently at the age of 46 years, at his home in 
Springfield. He was for many years vice-president 
and general manager of the company which he formed. 
One of his sons is Donald Page who is connected with 
the Carnegie Steel Company, Duquesne, Pennsylvania. 
One other son, the widow, two brothers and a sister 
survive him. 

Thomas Preston Boyle. 

Thomas Preston Boyle, for many years in the stove 
and warm air heating business, died recently at his 
home, 820 Fulton Street, Brooklyn, New York, of 
pneumonia. He was born in 1863 and leaves, besides 
the widow, a son and three daughters. 


aT 
INTERESTING ARTICLES ON LATIN AMERICA 





The National City Bank of New York, it will be 
remembered, has established a branch at Buenos Aires, 
Argentina, and is publishing a magazine of informa- 
tion called “The Americas,” in which many interest- 
ing articles pertaining to the Latin-American countries 
appear. In the December issue which, has just been 
published, there is an article by George E. Roberts, 
assistant to the president of the bank, entitled, “Eco- 
nomic Conditions Today in Argentina,” in which the 
author, who by the way is an Iowan by birth and a 
former president of one of the large Chicago national 
banks, goes into details and explains fully the pros- 
pects for and handicaps against the extension of 
American trade in that progressive country. Other 
articles of interest are “Cable Advices from South 
America,” “Co-operative Study of Foreign Markets,” 
“The Credit of Your Agent,” etc. The magazine may 
be secured by writing to W. S. Kies, of the Foreign 
Trade Department of the National City Bank of New 
York. 
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THE WEEKS HARDWARE 
RECORD 


Of Interest to Manufacturer, Jobber and Dealer 








AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing west= 
ern hardware and metal prices corrected weekly. 
You will find these on pages 56 to 61 inclusive. 
The American Chain Company, Bridgeport, Connec- 
ticut, will start construction’ immediately after Janu- 
ary I, 1915, on two additional buildings, 50x150 and 
50x200 feet, respectively. Both will be one story. 
The Pekin Safety Folding Ladder Company, Pekin, 
Illinois, has been incorporated with a capital stock of 
$10,000; the following are the officers: E. E. Lautz, 
president; D. D. Velde, vice-president ; L. C. Schur- 
man, secretary and manager. 








Congratulations are in order on the occasion of the 
coming wedding of John L. Grimes, the popular ad- 
vertising manager of the Portsmouth Steel Company, 
Portsmouth, Ohio, to Miss Iona Bauer, that city. The 
wedding will take place Wednesday, December 30th, 
at the home of the bride’s parents. ; 


~~~ 
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MICHIGAN RETAIL HARDWARE DEALERS’ 
CONVENTION TO BE RECORD BREAKER. 








The annual convention of the Michigan Retail Hard- 
ware Dealers’ Association which is to be held Febru- 
ary 9, 10, II and 12, 1915, at Saginaw bids fair to 
beat all records for attendance and interest. Accord- 
ing to reports, only a few booths are left in the ex- 
hibit and these it is expected will soon be contracted 
for. 
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PATENTS SAW SET. 








John Calverley, Oregon City, Oregon, has been grant- 
ed United States patent rights for an ornamental de- 
sign for a saw set under 
number 46,766 as shown in 
the accompanying illustra- 

46,766. tion. The claim was filed 
September 5, 1914, the term of patent being three and 
a half years. The serial number is 860,463. 


FIRE DESTROYS PLANT OF ILLINOIS IRON 
AND BOLT COMPANY AT 
CARPENTERVILLE. 











Fire broke out Wednesday morning, December 23rd, 
in the big plant of the Illinois Iron and Bolt Com- 
pany, at Carpentersville, five miles from Elgin, and 
not until noon was the blaze under control. The com- 
pany manufacturers wagon skeins, anvils and railroad 
supplies of various sorts. Plans for rebuilding will at 
once be proceeded with. 

The Star Manufacturing Company’s plant, which is 
located across the river from that of the Illinois Iron 
and Bolt Company, was not damaged in any way. 


ASSOCIATIONS OF [HARDWARE DEALERS 
USE AMERICAN ARTISAN ARTICLE AND 
EDITORIAL TO PUSH STEVENS 
BILL TO ENACTMENT 





In the December fifth issue of AMERICAN ARTISAN 
there was published an article, entitled “How Price 
Cutting on Trademarked Articles Can Be Stopped,” 
which was followed by an editorial in the December 
twelfth issue on the same subject, and suggesting that 
hardware organizations and other retailers make use 
of the article in order to push the Stevens Bill, which 
is designed to stop the cutting of prices on trade- 
marked articles, to passage. 

Among the many letters which have been received 
commending the publication of the article and the 
editorial, two are published below to show how state 
associations of hardware dealers are using the article 
referred to: 

FROM OHIO HARDWARE ASSOCIATION. 
To AMERICAN ARTISAN: 

I am just in receipt of your reprint page, “How 
Price Cutting on Trademarked Articles Can Be 
Stopped,” and would be glad to use 2,500 of them if I 
could have them, as just now I am sending out mail to 
all dealers and traveling men and manufacturers and 
jobbers in regard to our convention, and this would 
work in splendid. 

This is a splendid move on your part and shows 
your loyalty to the hardware cause, and if this bill 
is passed, it is people like you who have got to lead the 
fight. 

We can get this bill through if you will be the gen- 
eral in the publicity department. 

Yours very truly, 
James B. Carson, Secretary 
Ohio Hardware Association. 

Dayton, Ohio, December 15, 1914. 

ILLINOIS RETAIL HARDWARE ASSOCIATION ORDERS 2,300 
COPIES. 
To AMERICAN ARTISAN: 

I have your reprints from recent issues of 
AMERICAN ARTISAN and if you can kindly spare us 
twenty-three hundred copies would be pleased to mail 
them with other matter that we are putting out to 
the twenty-three hundred hardware firms in Illinois. 
If you are not in position to furnish that many, kind- 
ly send us twelve hundred copies to go to our mem- 
bers. Kindly advise us about when they will reach 
us that we can govern our mailing accordingly. 

Thanking you very much for calling our attention 
to this matter, we are 

Yours truly, 
Leon D. Nisu, Secretary, 
Illinois Retail Hardware Association. 
Elgin, Illinois, December 15, 1914. 
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How Perpetual Inventory Helps Purchases, 
Sales and Profits 


By Wit.1am T. GorMtey, of Bullard and Gormley Company, Chicago, Illinois. 











The next couple of weeks may not—and most like- 
ly will not—show as much profit from sales as those 
through which we have just 
passed, but when it comes 
to actual facts the work 
which is to be done during 
these weeks will have much 
to do with the real show- 
ing of profits—if not for 
1914, at least for 1915. 

In any well conducted 
store—be it a hardware or 
any other kind of store— 
much of the time will be 
given up to the taking of the inventory, and let me 
say right here, that no man has any right to be in the 
hardware business and to ask credit for merchandise 
to sell again who does not take a complete inventory 
at least once a year. In fact, he is not likely to be 
considered a very respectable risk by any credit man 
who knows his job—and the fact that such a hard- 
ware dealer may be as honest as the day is long has 
nothing to do with this point at all, for unless he is 
in position to give definite information to himself as 
to his business, how can he give it to those who have 
a right to know—his creditors? 





But while the annual or semi-annual inventory is a 
very important matter, it is not any more important 
than the ability or inability to state within a fair de- 
gree of accuracy at any time during the year just 
what the value of the stock on hand is, and a little 
later on I shall refer to that again. 


In taking this annual inventory, I feel that the besi 
method is to keep kindred lines together so far as pos- 
sible. For instance, I would post all the so-called 
kitchen utensils together, such as black iron, tin, 
aluminum and enamelware; silverware and _ silver- 
plated goods I would keep in another section; table 
cutlery and kitchen cutlery I would separate; carpen- 
ters’ tools, and other mechanics’ tools should also be 
kept apart. Builders’ hardware, nails, fencing wire, 
etc.—each one separate—and so on through the entire 
stock. By doing that an easy means is provided to 
guard against buying too much of any one line. 

Some articles might have become shopworn or pos- 
sibly somewhat “passe”. All these should be invoiced 
not at the cost price, but at a discount, according to 
the price at which they will sell readily. For instance 
if an article which originally cost $2.00 now cannot 
be sold for more than $1.50 because of some defect, 
then set the inventory price at about $1.00. 

Fixtures, likewise, should never be taken at cost. 
A fair basis to figure them in at, is to deduct ten per 
cent of the cost price for each year they have given 
service. If for instance, a show case originally cost 





$40.00 and it has been in use five years, invoice it at 
$20.00. 

In this manner your inventory will not give you a 
false impression of your profits. For this must be re- 
membered, profits tied up im dead stock are not as 
easy to count as bank deposits. 

It is well to remember that according to law 
“freight” is an item of “cost,” and that as such money 
which has been paid out for freight and express 
charges can be collected in case of fire. That is, they 
are to be figured in with the purchase price in set- 
tling the “loss” with the fire insurance companies: 
Usually, “freight” is, however, carried as a separate 
item on the books, but possibly that is the best or 
easiest method of taking care of that item. 

Right in this connection it is of vital importance 
that the hardware dealer should at any time be in posi- 
tion to know without any great amount of work or 
figuring just “how he stands,” for unless he is in such 
position he is likely to lose out in his settlement with 
through what has come to be known as the “perpetual 

The means for. accomplishing this position is 
the fire insurance companies. 
inventory,” and I shall here try to demonstrate how 
this system can be worked out without any great 
amount of trouble. 

To begin with, we must ascertain from past records 
and experience what the average percentage of profit 
is on our sales. When we have that figure only a few 
moments’ time need be taken at the end of each 
month, or at any other period, to find out just how 
much stock is on hand—in dollars and cents. 

Let us say, for instance, that on January I, 1915, 
our inventory shows a stock of $17,889.25, that dur- 
ing the month we sell $2,832.76 worth and that in the 
same time new goods amounting to $1,732.96 have ar- 
rived. Suppose then that our average profit on sales 
is 25 per cent, and we have the following figures: 


Inventory, Jatuary ‘1; 191§..05.. 6... 6... $17,889.25 
Purchases during January............... 1,732.96 
NU 26 ARIES AR $19,622.21 
Sales during January .......... $2,832.76 
ce eg. aren eee 708.19 
Cost of goods sold........... $2,124.57 2,124.57 
Stock on hand February 1, 1915........ $17,497.64 


The figure chosen here for the profit percentage 
must of course, not be taken as the figure which | 
consider correct. It will vary according to the vari- 
ous communities and conditions. I wish to say this, 
however, that the days of high profits are past, and 
that the sooner some retail hardware dealers realize 
that fact, the better for them and for the trade in 
general. 
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But to get back to the perpetual inventory, there 
js nothing about it which should keep any hardware 
dealer from starting one as soon as he completes his 
annual inventory. He will find many advantages and 
conveniences when once he has started this method of 
keeping posted on his business, and one of these— 
far from being the least important, too—is the fact 
that he will impress the credit man of the wholesale 
house with which he does his heaviest business and 
from whom occasionally he must ask favors, as a man 
who thoroughly knows every feature of his business. 


7) 


Chicago, December 21, 1914. 


PREFERS SYSTEM OF PROFIT SHARING TO 
THAT OF PAYING PERCENTAGE ON SALES. 








In the December twelfth issue of AMERICAN 
ArtisAN Mr. William T. Gormley of the Bullard and 
Gormley Company, discussed a plan for paying sales- 
men in retail hardware stores partly by a percentage 
on their sales, a fixed amount being paid to compen- 
sate them for the routine work in the store. 

From Mr. F. E. Muzzy, Springfield, Massachusetts, 
who will known to the hardware trade as for years 
he was a traveling salesman in the Northwest for 
the Simmons Hardware Company and later sales- 
manager for the Stevens Arms and Tool Company, 
the following letter has been received in which Mr. 
Muzzy suggests another method which in his opinion 
is better suited to the average retail hardware store: 
To AMERICAN ARTISAN: 

How to obtain maximum efficiency out of the retail 
clerk has seriously taxed the mind of the retailer for 
many years. 

Mr. William T. Gormley’s article in AMERICAN 
ARTISAN, December 12th issue, goes into the subject 
at some length, but all in all, does not—to my way of 
thinking—diagnose the case correctly. 

-As a clerk in a retail store, later for a number 
of years a traveling salesman, and also for ten years 
owner of several retail stores, I can but conclude 
from my own experiences and observation, that best 
results can be gained by allowing the salesman a 
share of the profits and not a percentage on the sales. 

It is a well recognized fact that merchants are con- 
ducting their business—not for their health, nor pleas- 
ure—but for the hard iron dollar, and if a salesman 
gets a commission of, as stated 5 percent, he works 
to increase the volume of sales, rather than the profit- 
able goods, and would rather sell a keg of nails or a 
spool of barbed wire, than a razor or a pocket knife, 
and in reality on this basis, the merchants are paying 
a premium for “skim milk” instead of cream. Further- 
more, it would be a premium on making the salesman 
a cut price artist, because he would not be interested 
in profits, but rather in volume, and he would also be 
a “bear” when it came to the fixing of prices for the 
sale of goods, because he would be more interested 
in selling quantities rather than in making a profit. 
It is not the volume the average merchant is after, but 
it is the profits that count and pay annual dividends. 


The retail salesman on a salary and commission 
basis, does not want to spend time opening up goods— 
rearranging the store, and a hundred and one other 
things that need attention around every country store. 

Again, the merchant wants his tinner interested in 
the success of his business, and the average country 
store generally presses the tinner into service to wait 
on customers when needed, for the average country 
store employs only one or two clerks and a tinner, 
who must be an all around “handy man,” even to be- 
ing a “would-be” plumber. 

The most successful plan is to pay ALL employes 
a moderate salary, and at the end of the year allow 
every employe an agreed percentage of the profits, as 
compared with his salary base, i. e., the salesman who 
draws $20.00 per week should be entitled to double 
the profits of the salesman who only drew $10.00 per 
week. Furthermore, this would give the merchant 
more permanent help, for no one who has a com- 
petent clerk wants to make a change, as the frequent 
changing of help is not healthy for any business, and 
the clerk that did not stay to the end of the year, could 
not expect to share in the profits. 

All would then be interested in the profits and not 
volume, and all would be interested in the general 
welfare of the business and it would be immaterial 
to the salesman whether he booked the order, or 
whether he was getting the goods in shape to make 
them saleable. 

This plan would not apply to the Bullard & Gorm- 
ley store, but would apply to the average retail coun- 
try stores, who are as a whole the largest distrib- 
utors of merchandise to the consumer. 


This plan will not apply to all country stores, but 
will work satisfactorily to a great majority of them. 
It has been tried out with success, and will be more 
extensively used in the future. Objections can be 
raised to this as to anything else. For instance, the 
employer might be dishonest; the clerks pad the in- 
ventory, etc. Yet the merchants who have tried it 
invariably say, “with all thy faults I love thee still.” 

F. E. Muzzy. 


Springfield, Massachusetts, December 16, 1914. 


+0 ______—_ 


PATENTS ANIMAL TRAP. 








Myron Eugene Horr and Roswell Guy Horr, Ardley, 
3ritish Columbia, Canada, have secured United States 
patent rights under number 1,119,- 
962 for a trap described as follows: 
In combination with an anchoring 
means, of a trap comprising rela- 
tively movable jaws, one of such 
jaws being provided with means 
movable therewith when released 
and adapted to engage the anchor- 
ing means when the jaws are in 
distended relation, releasable means 
for maintaining the jaws in dis- 
tended relation, and an elevating 
means operatively connected with 
the trap. 
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Specialized Hardware Window Displays 
Bring Best Results 


By O. H. Gruse, Winner of Fourth Prize in AMERICAN ARTISAN Window Display Competition. 








The following article which has been contributed 
by O. H. Grube, window decorator for Hammacher, 
Schlemmer and Company, New York, who won Fourth 
Prize in the latest AMERICAN ARTISAN window display 
competition, is of special interest because it explains 
why some otherwise carefully arranged window dis- 
plays of hardware fail to bring the desired results. 
Mr. Grube’s article follows: 

To AMERICAN ARTISAN: 

Unlike the majority of window trimmers I rarely 
have a definite idea beforehand as to the design and 
arrangement of the material to be displayed. Experi- 
ence enables me to judge with a fair amount of accu- 





oO. H. Grube, Winner of Fourth Prize In AMERICAN ARTISAN 
Window Display Contest. 


racy the quantity of merchandise which can be dis- 
played attractively in my windows. I prepare a list 
of items slightly exceeding the amount I think will be 
required, as it is always advantageous to have more 
than necessary to avoid last minute delays. One of 
the stock clerks lays out the goods, placing same on 
trays which fit on trucks which can readily be wheeled 
to the window when desired. 

My windows are always trimmed after business 
hours, and with everything quiet and no one on hand 
to hinder, ideas of arrangement rapidly present them- 
selves while examining the merchandise and instruct- 
ing the boy regarding the cleaning of same. The boy 
passes the articles to me as needed, which saves con- 
siderable time. The signs, which usually help to liven 
up a window, are of course prepared in advance and 
very often are supplied by the factories whose goods 
are being displayed. When possible I use movable 





signs or devices, as they are much more effective than 
the dormant kind. Nothing will draw a crowd to . 
show window as quickly as a motion display. 

At times the nature of the goods demands special! 
fixtures, and when numerous small articles are use 
it is sometimes necessary to mount them upon suitable 
boards. In such cases these matters are arrange‘! 
previously and are in a sense a separate undertaking 
from the actual window trimming. 

Specialized window displays are the most effective 
and produce the best results. In miscellaneous dis- 
plays showing a general line of assorted items, the 
identity of many articles is, to a certain extent, lost in 
the maze of too much variety. Many persons do not 
realize that excellent displays can be made by special- 
izing in each of the lines they carry in stock, but a trial 
in this direction will be convincing and profitable. 

O. H. Gruse. 

New York City, December 4, 1914. 

NEW ENAMELING AND STAMPING PLANT 
BEING BUILT IN CHATTANOOGA. 








The Chattanooga Enameling -and Stamping Com- 
pany, Chattanooga, Tennessee, which was incorporated 
recently with a paid up capital of $200,000, has started 
construction of its first building which is to be 10ox 
300 feet. Ground was broken December tenth in the 
presence of many of the local business men. William 
Lipphardt, formerly of Wheeling, West Virginia, is 
the head of the new concern and is well known as 
manufacturer of sheet iron and steel enameled prod- 
ucts. It is expected that the building will be completed 
March 1, 1915, and that manufacturing will then begin 
with a force of about 250 men. The plant is converii- 
ently located, near the Tennessee River and on an elec- 
tric traction line. The products to be manufactured 
comprise a wide variety of domestic utensils as well 
as parts of gas stoves, railroad semaphores and other 
larger articles. 


REGISTERS TRADEMARK FOR KNIVES AND 
SIMILAR ARTICLES. 








The United States Patent Office has granted copy 
right to Dwight Divine and Sons, Ellenville, New 
82.167 York, for the trade- 
‘cee STRER mark shown herewith 

The copyright covers 
the following range of goods: pocket knives, kitchen 
knives, pruners, budders and erasers. The serial num- 
ber is 82,167 and the trademark has been used sinc« 
1876. 





sc smiletiniad adapt 
Profits are legitimate only when they come from 
service.—President Wilson. 
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Prize Winning Hardware Window Displays 
in AMERICAN ARTISAN Contest 








BUILDERS’ HARDWARE WINDOW DISPLAY 
WHICH TOOK FOURTH PRIZE. 





(he window display reproduced herewith was 
trimmed by O. H. Grube for Hammacher, Schlemmer 
& Company, 4th Avenue and 13th Street, New York 
City, and was awarded Fourth Prize by the judges in 
the recent AMERICAN ARTISAN Window Display Com- 
petition. The main feature of this display is seen in 
the mechanical figure in thé center, which demon- 


u 
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ARE FREAK WINDOW DISPLAYS 
STIMULATORS OF TRADE? 





It will be remembered that in the December fifth 
issue of AMERICAN ARTISAN James E. Ferguson, many 
of whose effective window displays of hardware have 
been reproduced and described in AMERICAN ARTISAN 
criticized the tendency on the part of some window 
decorators to crowd too many articles into their win- 
dow displays, and especially objected to “freak” ar- 
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Display of Builders’ Hardware, Trimmed by O. H. Grube for Ham macher, Schlemmer & Company, 4th Avenue and 13th Street, New 
York City, Which Was Awarded Fourth Prize in AMERICAN ARTISAN Window Display Competition. 


strates the operation of a door check. All sizes of 
door checks and the different types of brackets with 
which they may be equipped to suit various conditions 
are placed on the floor and upon several wall brack- 
ets. The balance of the display is made up with 
merely a suggestion of builders’ hardware in the shape 
of various lock sets, push plates, door pulls, glass 
knobs, etc., all of exceptionally fine quality. This 
window display has am especially neat and tasty ap- 
pearance, the polished cabinet background being ex- 
ceedingly appropriate for showing up lines of builders’ 
hardware. The few signs which are displayed add life 
and improve the general effect. 


o> 





Advertising is a peddler who brings the wares of 
the world into the house each day and tells you how 
cheap and good they are. But it is more desirable than 
peddlers, because when yov are tired of a peddler 
vou can’t fold him up and put him on the pantry 
shelves. 


rangements, such as “locomotives” and “airships,” 
made of hardware. 

In the December 19th issue of AMERICAN ARTISAN 
a reply was published from E. F. Glock, of the Swank 
Hardware Company, to one of whose “locomotives” 
made of rope, Mr. Ferguson specially objected. 

Below two letters are published, one of which agrees 
with Mr. Ferguson, while the other thinks “locomo 
tives” are all right: 

THINKS CRITICISM WELL TAKEN. 
To AMERICAN ARTISAN: 

The criticism by Mr. Ferguson of the tendency to 
build “freak” window displays, which was printed in 
AMERICAN ARTISAN December fifth, is well taken. I 
do not believe that such window displays help to in- 
crease the store’s business in any way, and the great 
amount of time which the construction of, for instance, 
the rope “locomotive” involved, could have been em- 
ployed to far better advantage. 

To my idea there are no window displays so effec- 
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tive as an attractive but simple arrangement of the 
particular kind of hardware which is offered for sale. 
Located as I am in Chicago, I have often noticed the 
windows of the five and ten cent stores and once in 
a while of the department stores, and you never find 
them indulging in “freak” window displays. Just plain 
merchandise but attractively arranged. And I want 
to add just this: In these window displays price 
tickets and show cards play a very important part. [ 
am sure that these firms know what they are doing, 
and | have had the experience that when I have taken 
time to prepare plenty of price tickets and cards for 
my windows (I have four of them to trim) they pull 
better than when the tickets are left off. 

Such window displays of hardware as I see in 
AMERICAN ARTISAN from time to time are of much 
benefit to me in my work, and if my firm did not sub- 
scribe for an extra copy for my personal use, I should 
certainly consider the small amount it costs well worth 
the information I get out of it and pay for it myself. 

Yours truly, 
“WiInDow TRIMMER.” 

Chicago, December 21, 1914. 

THINKS FEATURE OR FREAK WINDOW DISPLAY ALL 

RIGHT. 
To AMERICAN ARTISAN: 

| read with much interest the letter of Mr. Ferguson, 
printed in AMERICAN ARTISAN, December 5th, and I 
quite agree with him that a “locomotive” constructed 
of rope or tinware will not sell locomotives. Nor will 
an “airship” made of hardware increase the store’s 
sales of airships. 

But that isn’t the point at all, to my notion. No 
hardware dealer or window decorator ever expected 
these “feature” window displays to sell anything but 
the articles which were used in the construction of 
the locomotive or airship, and I think almost anyone 
who is fairminded will agree that in a railroadtown, 
like Johnstown, Pennsylvania, a “locomotive” made 
of rope would be likely to cause a good many railroad 
men to stop, as well as others who were passing, and 
while they looked at the “locomotive” they would see 
some kind of rope or twine that they might need. In 
other words, the window display would act as a re- 
minder, which is all one can.expect of it. 

I wish to say in conclusion that I have been greatly 
benefited by the many splendid articles and photo- 
graphs of window displays in AMERICAN ARTISAN. [| 
have used many of them when I had to “change win- 
dows” on short notice and I regard this department as 
one of the most important ones of AMERICAN ARTISAN. 

Yours respectfully, 
“Winpow Decorator.” 
Pittsburgh, December 18, 1914. 








BRITISH EMBARGO ON CRUDE RUBBER MAY 
IMPERIL JOBS OF 125,000 WORKERS 
IN UNITED STATES. 


The embargo which the British Government has 
placed on the exportation of crude rubber from her 
colonies is likely to seriously affect the rubber indus- 


try in this country. Unless the embargo is lifted in 
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the very near future prices on tires and other fin: hej 
rubber products are sure to advance and idlene . ;, 
threaten the 125,000 workers employed in rubbe: 
tories. ; 


MANUFACTURER OF LOCKS CREATES ‘HE 
CUSTOMERS FOR RETAILERS BY 
LOCAL ADVERTISING. 





A particularly interesting feature in connection 
the vigorous selling campaign the Burglar Proof |. ick 
Company have entered into for the interests of 
Segal Burglar Proof Lock, embraces a helpful co-oper- 
ative plan whereby the dealer who puts in a stock of 
Segal Locks will enjoy the demand created by adver- 
tisements in the newspapers in his locality, which wil! 
be inserted at the expense of the Burglar Proof Lock 
Company. Segal Locks are made of solid bronze, and 
are said to be absolutely burglar proof, to assure which 
the bolts move in their sockets with vertical instead 
of horizontal action. The force exerted by a burglar: 
tool on this lock goes with the bolt instead of agains: 








Burglar Proof Lock. 


Segal 


it. Thus the greater the force exerted against it, the 
stronger the hold becomes. 


Each Segal Burglar Proof Lock is equipped with « 
ball-bearing cylinder and three keys, is easily installed 
and fits all doors, sliding or swinging. It is said to 
be indispensable for apartment houses, stores, garage: 
freight cars, boats, stands, lofts, factories, elevator 
doors, dumb-waiters, etc. 

At the recent Safety and Sanitary Show and In- 
ventors’ Exhibition, held at the Grand Central Palace 
in New York City, the Burglar Proof Lock Com 
pany exhibited their jimmy-proof burglar lock. Man: 
orders were taken for the lock, as well as thousans 
of circulars given out to callers at the booth. Thi: 
lock will be exhibited at the coming convention of 1! 
Pennsylvania and Atlantic Seaboard Hardware Ass 
ciation, meeting in Newark February 9g, Io, 1! 
and 12th. 

Further particulars regarding the Segal Burg! 
Proof Lock, together with full information 
garding the co-operative plan which assists the deale: 
will be forwarded upon application to the Burgla: 
Proof Lock Company, 13 Park Row, New York Cit) 
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OHIO RETAIL HARDWARE FIRM BOOSTS 
FOR HOME PRODUCTS. 


some retail hardware dealers are not inclined to 
idle products made in their home town. 

FY Although they 

4g should be glad to 


Roaster Season boost for anything 


1S Now, or Any Time o the Year 












which tends to in- 
crease the output 
of any local indus- 
try and what bet- 
ter method could a 
retailer employ for 
that purpose than 
to stock and offer 
for sale, merchan- 
dise manufactured 
in his home town? 

Among the retai! 
Somawnyes so cous wo 


advertise- 
Our Prices Get the Business... . 
SEE US ments which come 


to AMERICAN 
Goldcamp Bros. & Co. : ca 
ARTISAN for criti- 


Advertisement of Goldcamp Brothers cism and comment, 
and Company, Ironton, Ohio, 
Boosting Home Product. only a very small 











number indicates that hardware dealers take any pride 
in boosting for local products, but quite recently two 


at least one of the products made in Ironton—that 
of the Foster Stove Company. 

As will be noted from the two advertisements re- 
produced herewith, this firm does not stint in the 
matter of description and illustrations and there is no 
coubt, that a large number of Foster stoves and 
ranges are sold by Goldcamp Brothers and Company 
to the people which make Ironton their trading center. 

There is really no good reason why a retail hard- 
ware dealer should not make a special effort to boost 
for any article of hardware which is manufactured in 
his Fome community. By doing so, he helps to in- 
crease the output of the local factory and thereby adds 
to its earning capacity, which naturally results in an 

increased buying power on the part of those employed 
in the factory. So in the long run, he is really work- 
ing for his own advantage by featuring products made 
in his home town. 

The large advertisement, which is shown herewith, 
occupied a half page in the /ronton Register, while 
the smaller advertisement occupied a double column, 
seven inches deep, in the same paper. 

It will be noted that Goldcamp Brothers and Com- 
pany believe thoroughly in handling trademarked 
merchandise and also that they are not afraid of 
quoting definite prices, although in some cases these 
were omitted. 








To pet Before You By-A Vist to Our Sore Wi Be rth Your Whi! 1} 





x Knows This Heater 
THE POWERFUL “ACTIVE” 


You can keep as warm as 
toast all winter, without the 
dust, dirt, escaping gas and 
sweating of windows and other 
annoyances of ordinary heat- 
ers. Your neighbors can tell 
you how good it is and give us 
the chance to tell you too. 


We are Sole Agents. 


ESTATE GAS RANGES ‘ss. u's 


from the outside which does not come in contact with the gas 
flame at all. Come in and get a booklet on Hygienic Baking 
and permit us tedemonstrate the merits of “Estate Gas 
Ranges” to you. Allsizes, and all prices. 











Heats all parts of 
the house as ef- 
fectively as a fur- 











EVERYDAY ROASTERS Made in thrée sizes. 


Can be used for ordinary meats as 
well as for different sorts of fowl. 4 
Kinds on Display. We also have a 
large assortment of keen-edged car- 
vers. Big stock on hand, now on 
sale at very attractive prices. Come in. 
anteed not to sweat your house. 














ESTATE Our big trade on Ranges and Heaters at our new location on Center 

Street, opposite Court House, where we carry the stock and assortment 
TRIPLE EFFECT which gives you the positive assurance that our prices are attractive 
and thereby merit and get the business in 


SHELF, GENERAL AND HOUSEHOLD HARDWARE 
as well as in the enormous sale of 
IRONTON BUNSON BURNER OPEN FRONT GAS HEATERS 
and of 


nace, and at prac- | PogTER’s LINE OF COAL HEATERS, COOK STOVES & RANGES 
tically one-half the | both Products made here at home by Ironton labor. 
fuel cost. A visit to our store to inspect before you buy will pay you. 


Ownan€etate Soon 


The Estate line of Gas Heaters and Ranges needs no introduction 
in Ironton. Estate Heaters are all closed heaters arid absolutely guar- 


We would ask you to read this entire advertisement and call at our 
store to examine qur goods, which we would gladly show you. 


Goldcamp Bros, & Co. |="=-"" 


SEE WINDOW DISPLAYS 


Our Ironton Busson Burner Heaters 


Are open front heaters, with 
copper reflectors on sides and 
asbestos lined back. They are 
economical heaters and are 
without doubt the safest pipe- 
less heaters in the market. Sold 
on ten days guarantee, Let 





us show them fo you. 





being agents are hav- 
GOLDGAMP BROS. § ¢ + ing on display for 
your inspection many heaters and ranges of THE FAMOUS 
FOSTER LINE, which is absolutely the best line of coal heat- 
ers, stoves and ranges sold anywhere in the world. Our prices 
get the business. See us. 





Bath Room Special 


Puritan make in 
reflector pattern, 
heats well and 
has guard before 
the flame as here 
shown. It also 
illuminates the 
room and is a 
good looker. 


Price $2.00 
FREE (Special) 


A25 cent bottie of Wizard 
Polish with every $1.50 Wizard 
Mop. Get yours while they 
last. 











Coldcamp Bros. &Co. 








Half Page Advertisement of Goldcamp Brothers and Company Ironton, Ohio, Boosting Home Product. 


advertisements have been received in which this plan 
is carried out. 


Goldcamp Brothers and Company, Ironton, Ohio, 


have adopted the policy and have carried it out for 
a number of years, to feature in their advertisements 


It is also worth mentioning that the illustrations 
used are of high order and well balanced. Both ad- 
vertisements present a very attractive appearance and 
no doubt resulted in securing a considerable amount 
of business for this very progressive firm. 


ne 














38 AMERICAN ARTISAN AND HARDWARE RECORD 





PATENT ISSUED FOR ICE CREAM FREEZER 





Robert Jamieson Neilson and Alexander Camp- 
bell, Glasgow, Scotland, have obtained United States 
| patent rights under 

number 1,121,122 

for an ice cream 
*1 freezer described as 

follows: Ina freezer 

of the class de- 

scribed, a tub hav- 

ing a bottom pro- 
» vided with a central- 
ly disposed bearing, 
a ring-like stay dis- 
posed in the top of 
the tub, a receptacle 
pivoted on said bear- 
ing and revoluble in said stay, means to revolve said 
receptacle comprising a gear ring secured to the re- 
ceptacle and rotatably mounted in said stay, a driving 
shaft, and a gear on said driving shaft and meshing 
with the gear ring. 


59 a 





2 
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PAINT AND OIL MANUFACTURERS OF NEW 
ENGLAND REFUSE TO EXHIBIT AT 
HARDWARE CONVENTIONS. 





\n interesting controversy has arisen between the 
New England Hardware Dealers’ Association and the 
Paint and Oil Club of New England, in regard to 
the matter of making exhibits at retail hardware con- 
ventions. During the summer of 1913 the Paint and 
Oil Club, which consists of manufacturers and whole- 
salers of paint and oil, passed a resolution, worded as 
follows: That it be the sense of this meeting that 
the Paint and Oil Club of New England is opposed to 
making exhibits at conventions of the Master Painters’ 
and Hardware Associations, and consider such ex- 
hibits no longer an effective method of advertising and 
not productive of results equal to the cost of such ex- 
hibits. 

Some members of the Paint and Oil Club did, how- 
ever, contract for exhibition space during the 1914 
convention of the New England Hardware Dealers’ 
Association, but later requested to be released from 
their agreement which the Association did. 

When the solicitation for exhibit space for the 1915 
convention which is to be held at Boston, February 22, 
23 and 24, began, it was found that the paint and oil 
manufacturers did not respond and Secretary George 
A. Fiel of the Association wrote to President Rich- 
ardson of the Paint and Oil Club to ascertain if the 
1913 resolution had been reconsidered or whether it 
was still in force, and received the reply that the vote 
had been confirmed at two meetings during the past 
six months, but that a special meeting of the whole- 
salers and manufaeturers of paint and oil would be 
held to give the matter further consideration. This. 
meeting was held on November 23rd, at which it was 
voted not to change the position of the Paint and Oil 
Club. 

Here the matter rests for the present, although Sec- 
retary Fiel states that the Hardware Dealers’ Asso- 








ciation will not allow matters to take their course 
accordance with the resolution. 





PATENTS ISSUED FOR FLOUR SIFTERS AND 
MIXERS. 


Sozaburo Toda, New York City, has obtaine 
United States patent rights, under numbers 1,121,31: 
and 1,121,311 for a combined mixer, weigher an: 
sifter and a combined sifter and mixer. Number 1. 


























121,310 is described as follows: In a device of th« 
class described, a receiver, a handle member rigidly 
connected to said receiver, another handle member 
swinging at one end from said rigid handle member. 
with the adjacent edges of the handle members cross- 
ing each other obliquely, and a balancing device be- 
tween the handle members and operating to maintain 
the same yieldably in close relations, said ‘handle 
members having coacting graduations to indicate the 
weight of the contents of the receiver. 


Number 1,121,311: A combined sifter and mixer 
comprising a body formed of imperforate material 
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and having an opening, a screen movable within said 
body and covering said opening when in one position. 
guides for the screen within the body and around 
which the screen is movable, and yieldable means be- 
tween the screen and the guides. 


2 


GEORGE H. JANTZ MENTIONED FOR 
FEDERAL TRADE COMMISSION. 





George H. Jantz, of the American Wringer Com- 
pany and formerly president of the American Hard- 
ware Manufacturers’ Association, is being urged as 
one of the men to be appointed to the Federal Trade 
Commission by President Wilson, in accordance with 
the law enacted during the past session of Congress. 
The appointment of Mr. Jantz would no doubt be re- 
ceived with approval and strong endorsement on the 
part of the hardware trade in general owing to his 
broadmindedness and clear vision of men and condi- 
tions. 





VD 
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THE OHIO INDUSTRIAL COMMISSION 
ESTABLISHES PRECEDENT IN 
COMPENSATION DECISION. 


Deciding the case of Margaret C. Rosensteel against 
the Niles Forge & Manufacturing Company, Niles, 
Ohio, the Ohio industrial commission established what 
is considered an important precedent in the adminis- 
tration of the state’s compensation law. 

Mrs. Rosensteel’s husband was killed and she com- 
promised the case with an accident insurance company 
for $2,000, without the consent or approval of the in- 
dustrial commission. The employing company had 
made no arrangements for its insurance, so far as the 
commission had been informed. The commission ruled 
that cases could not be disposed of in that manner and 
decided the woman was entitled to $3,744, or a lump 
sum payment of $3,429.81, and ordered the employer 
to make settlement on that basis. 

It is also held by that body that the state has an 
interest in the settlement, the moment the notice of 
injury or death is filed and no settlemént is valid un- 
less first approved by the commission, and the com- 
mission insists that settlements, made privately, must 
be in accordance with the provisions of the compensa- 
tion law.. The decision will affect all employers who 
have bought protection. 


PATENTS ICE CREAM FREEZER. 





Sabatino Demarco, Glasgow, Scotland, has been 
granted United States patent rights under number 1,- 
120,037 for an ice cream freezer 
described as follows: In an ice 
cream freezer, the combination 
with a tub and a can revoluble 
therein, of diametrically opposite 
brackets projecting inwardly from 
the upper edge of said tub, a can 
supporting ring carried by said 
brackets, and an H-shaped scraper 
mounted in said can, said scraper 
having oppositely extending arms at its upper end 
shaped to removably fit into lateral sockets formed in 
»pposite sides of said brackets. 


1,120,037 








NEW POWER LAWN MOWER AND ROLLER. 


The new “Pennsylvania” power lawn mower and 
roller which has recently been brought out by the 
Supplee-Biddle Hardward Company, Philadelphia, is 
said to be a great improvement on those on the mar- 
ket up to the present time. One of the principal fea- 
tures of the new “Pennsylvania” is that both knives 
and roller are driven by direct chain from the motor, 
so that a maximum of power is secured where it is 
needed. It also has a simple device for stopping the 
knives when it is desired to use the machine only as 
a roller, or when it is being moved. A brake is pro- 
vided by which the mower is controlled on steep down 
grades and the motor is strong enough to pull the 
machine while at work on a grade of 30 feet to the 
hundred, cutting a swath 38 inches wide. It can be 
operated at various speeds from one to four and a half 


miles per hour, at an expense of 30 cents a day. For 
further information dealers may write the Supplee- 
Biddle Hardware Company, Philadelphia. 





SECURES PATENT FOR CLOTHES REEL. 


John Thomas Pilkington, Enderby, British Colum- 
bia, Canada, assignor of one half to Stephen Lellman 


. 1 
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1,119,633. 

















Enderly, Canada, has been granted United States pat- 
ent rights under number 1,119,633 for a clothes reel 
described as follows: In a clothes drier, a support, a 
series of arms pivotally connected with the support at 
opposite sides to have a vertical pivotal move- 
ment, means on the outer ends of the arms for sup- 
porting a clothes line, and yielding braces extending 
from the arms to the support permitting the arms to 
yield under the weight of the clothes, the braces being 
adapted to normally sustain the arms at an angle above 
the horizontal and permit them to drop downwardly 
to increase the distance between the opposite support- 


ing means for the clothes line. 
a ae —— 


BROOKINGS, SOUTH DAKOTA MERCHANTS 
WISH INFORMATION AS TO CREDIT 
RATING BUREAU. 


The following letter from F. W. Heintz, a prominent 
hardware dealer of Brookings, South Dakota, is self- 
explanatory. Readers of AMERICAN ARTISAN who are 
in position to give the desired information are urged 
to communicate with Mr. Heintz. The letter follows: 
To AMERICAN ARTISAN: 

We merchants are about to organize and establish 
a credit bureau to give us a rating on all of our cus- 
tomers and particularly to protect us against bad ac- 
counts. We also figure on bunching our small ac- 
counts and let our secretary collect them. Do you 
know of a good system that other merchants are using 
in towns of about 4,000 people? Thanking you in ad- 
vance for any information you can give us, I am, 

Yours truly, 
F. W. HEtnrz. 

Brookings, South Dakota, December 19, 1914. 


Such credit bureaus as the Brookings merchants 
have in mind are in successful operation in a number 
of towns, such as Austin, Minnesota; Northfield, Min- 
nesota ; Dixon, Illinois ; Carlinville, Illinois, and others. 

H. O. Roberts, secretary of the Minnesota Retail 
Hardware Association, has worked out a collection 
service which according to reports from many hard- 
ware dealers in that state is successful in bringing the 
dead-beats to make settlement. He will no doubt be 
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glad to furnish information about the manner in which 


it is operated. 
a — 


PATENTS EXPANSIBLE SHIELD. 





Lothar R. Zifferer, New York City, has: 
obtained United States patent rights for an 
ornamental design for an expansible shield 
under number 46,765 as shown in the accom- 
The claim was filed 
December 4, 1913, and the term of patent is 
three and a half years. The serial number is 
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RETAIL HARDWARE CONVENTIONS. 








The dates for conventions of the state associations 


of retail hardware dealers, so far as they have been 
announced, are given below, in order of the dates. 
The secretary’s name and address follows the name of 
the association, after which come the dates, with the 
name of the convention city. 


Illinois Retail Hardware Association, L. D. Nish, Sec- 
retary, Elgin, January 12, 13, 14, 15, 1915. At Chics 75. 

Missouri Retail Hardware Association, F. X. secherer, 
Secretary, 5136 North Broadway, St. Louis. January 19, 20, 
21, 22, 1915. At St. Louis. 

Pacific Northwest Retail Hardware and Implement As- 
sociation, E. E. Lucas, Secretary, Hutton Building, Spokane, 
Washington, January 20, 21, 22, 1915. At Spokane, Wash- 
ington. 

Texas Retail Hardware Association, Henry Marti, Sec- 
retary, Dallas. January 26, 27, 28, 1915. At Waco. 

Indiana Retail Hardware Association, M. L. Corey, Sec- 
retary, Argos. January 26, 27, 28, 29, 1915. At Indianapolis. 
_ Oregon Retail Hardware and Implement Dealers’ Asso- 
ciation, H. J. Altnow, Secretary, Portland, January 26, 27, 
28, 29, 1915. At Portland. 

Wisconsin Retail Hardware Association, P. J. Jacobs, 
Secretary, Stevens Point. February 3, 4, 5, 1915. At Mil- 
waukee. 

Nebraska Retail Hardware Association, Nathan Roberts, 
Secretary, Lincoln. February 9, 10, 11, 12, 1915. At Omaha. 

Michigan Retail Hardware Association, A. J. Scott, 
Secretary, Marine City. February 9, 10, 11, 12, 1915. At 
Saginaw. 

_ Pennsylvania and Atlantic Seaboard Hardware Associa- 
tion, W. P. Lewis, Secretary, Huntingdon, Pennsylvania. 
February 9, 10, 11 and 12, 1915. At Newark, New Jersey. 


_ Connecticut Retail Hardware Association, Henry S. 
Hitchcock, Secretary, Woodbury, February 16, 17, 1915. At 
Meridan. Headquarters, Winthrop Hotel. 

New York Retail Hardware Association, John B. Foley, 
Secretary, 513 Kirk Building, Syracuse, New York. February 
16, 17, 18, 19, 1915. At Syracuse. 


North Dakota Retail Hardware Association, C. N. 
Barnes, Secretary, Grand Forks. February 17, 18, 19, 1915. 
At Fargo. 

Ohio Retail Hardware Association, James B. Carson, 
Secretary, Dayton. February 16, 17, 18, 19, 1915. At New 
Gibson Hotel, Cincinnati. 

Iowa Retail Hardware Association, A. R. Sale, Secretary, 
Mason City. February 16, 17, 18, 19, 1915. At Des Moines. 

__New England Hardware Dealers’ Association, George A. 
Fiel, Secretary, 176 Federal Street, Boston. February 22, 23, 
24, 1915. At Boston. 

_ Kentucky Retail Hardware and Stove Dealers’ Asso- 
ciation, J. M. Stone, Secretary, Sturgis. February 23, 24, 25, 
1915. At Phoenix Hotel, Lexington. 

Minnesota Retail Hardware Association, H. O. Roberts, 
Secretary, Metropolitan Life Building, Minneapolis. February 
23, 24, 25, 26, 1915. At St. Paul. 

South Dakota Retail Hardware Association, E. C. War- 
ren, Secretary, Pierre. March 2, 3, 4, 5, 1915. At Mitchell. 

Arkansas Retail Hardware Association, Grover T. Owens, 
Secretary, Little Rock. May 4, 5, 6, 1915. At Little Rock. 

Florida Retail Hardware Association, G. E. Noblit, Sec- 
Hecen Tarpon Springs. May 11, 12, 18, 1915. At St. Peters- 
urg. 

Hardware Association of the Carolinas, T. W. Dixon, 
Secretary, Charlotte, North Carolina. July 13, 14, 15, 16, 
1915. At Isle of Palms. 





THE EMPLOYERS’ LIABILITY LAW. 





An address Gelivered by Hon. Warren Garst, Iowa State | 
dustrial Commissioner, at the Sixteenth Annual Convention 
the Iowa Retail! Hardware Association, at Des Moines, Iowa, 


You have my sympathy in attempting to wrest 
with the Workingmen’s Compensation Law so very 
soon after your strenuous efforts and desire to deciphe: 
the meaning, purpose and effect of the new Incon 
Tax Law. I do not think it is a violent assumption, at 
least I hope not, to say that every hardware dealer ia 
lowa comes under the provisions of that law, that he 
has an income, if single, of more than $3,000 a year; 
that he has an income greater than $4,000 a year, ii 
he has a wife and greater than $5,000 a year if he ha: 
children. 

So I wish you no harder luck than that you may 
have to pay. I hope I may have to pay, although I do 
find people who think it is going to affect them, think 
it unjust. It is far from the point of this meeting, 
when I voice the sentiment, that in my opinion it is a 
just tax, equitable and fair. It has no doubt been a 
hard matter for you to adjust, and when it comes to 
an adjustment of the compensation law, it is almost as 
difficult. We often wonder why there was any neces- 
sity for such a law. I think the only justification, per- 
haps, for such a law is the fact that the United States 
and the state have grown in manufacturing and in 
commercial importance, to a degree that our own peo- 
ple do not appreciate. The statement is made by Mr. 
Wrightman, Secretary of the State Manufacturers’ 
Association, that while Iowa produced $300,000,000 in 
value of a cereal crop, that the manufacturing crop of 
Iowa is worth $350,000,000. To me that is a most 
astonishing statement. However, I believe it to be a 
true statement. I believe as time goes on this differ- 
ence will increase, rather than decrease; I believe, in 
the future, the commercial and manufacturing inter- 
ests in the United States will predominate. 

At the organization of this government almost all 
of our people were farmers and producers of the 
cereal foodstuffs with which to feed the world. We 
have kept on increasing along manufacturing lines 
until now we are getting ahead of our agricultural 
interests, and the great state of Iowa, as we supposed 
a few years ago to be purely an agricultural state, 
has manufactured products which exceed in value the 
agricultural products. 

Dwight L. Hillis, an Iowa man, born and reared in 
Harrison County, a graduate of Grinnell, who has 
succeeded to the pulpit of Henry Ward Beecher in 
Brooklyn, and a man conversant with nation-wide and 
world-wide conditions, says that ultimately the Mis- 
sissippi Valley is to be the financial and intellectual 
center of the United States—not so much because we 
are the great food producing section of the United 
States, but that naturally those people who seek to 
produce manufactured products will go as near to the 
base of supply as they can; that in an intellectual way 
the Central West is to be the great intellectual center, 
because it is to be the agricultural, manufacturing and 
financial center, and that it will produce a race of men 
who will take hold of these three great world problems. 

I think it was George Fitch who said recently that 
while the men of Iowa wore last year’s suits, they 
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-ead this year’s books and talked next year’s politics, 
nd they were the progressive people of the country. 

| was rather warned by our chairman that I was 
not to attempt to elaborate too much on this law. That 
| was rather to answer questions asked by you gentle- 
men, and before I assume the responsibility, I want to 
sive you a word of warning. I realize there are many 
inaccuracies in this law. I realize how very important 
it is that every statement should be predicated upon 
absolute fairness. So I want to warn you that this is 
a mere discussion; that we are now here to talk shop; 
that when you want an official opinion from me, and 
| invite every question you can think of, that you sub- 
mit it to me in an official way, and I in turn will take 
it up with the legal department of the State of lowa, 
so that when a decision is given it will be predicated 
on justice and fairness. 

| had a letter from a man who in a large measure 
formulated this law. I want to read to you just an 
extract from that communication. He says: “All 
that there is in the law is this: it shall be conclusively 
presumed that every employer as defined in this act 
has elected to provide, secure and pay compensation 
according to the terms, conditions and provisions of 
this act for any and all personal injuries sustained by 
his employes arising out of and in the-course of his 
employment.” 

I remember, a few years ago, when we had a dis- 
cussion of the primary law, and our friend Mattes was 
active in the work, I said to Governor Cummins: “I 
could write a law in Io lines to meet the conditions 
of Iowa perfectly... The Governor asked me what I 
would write. I told him [ would write that we should 
meet at 1 o'clock, and that there should be a duly 
qualified chairman and duly qualified electors, and 
that every man should vote by ballot, and they should 
have a fixed and set hour for closing. He said that 
was all there was in this proposition, that the rest 
was merely machinery to carry out what is desired. 
So it is in this law. The one statement is all that 
there is in this law. The remainder of it are merely 
provisions for carrying out the law. 

Again, we wonder what the necessity is for such a 
law as this. It is an outgrowth of time; the result 
of accretions of long series of years of decisions of 
courts. The first case that brought this most forcibly 
to the attention of the people of the United States was 
a case of an accident which occurred near Worcester, 
Massachusetts. There was an engineer there running 
a train four times a day from Boston to Worcester. 
A switchman left a switch open and the engineer had 
his arm taken off. The court held that the accident 
was due to the fault of a co-employe and consequently 
the company was in no way responsible. That was a 
most unfortunate deciston, and perhaps has entailed 
more suffering upon the people of the United States 
than any other one decision, because it established the 
principle of law that the employer was not responsible 
for the act of a co-employe. It was in 1872 that 
Iowa changed the rule, so that now this does not apply 
as to railroad men. Think of such a condition to- 
night. The great Northwestern will start a train from 
Chicago, with a locomotive presumably worth $20,000 
and an engineer at the throttle whose life from the 


standpoint of earning capacity is worth $20,000. The 
train goes into a ditch and the engine is destroyed, 
there never has been any question raised as to the 
necessity of the railroad company paying for that 
engine. Isn’t the loss of the engineer just as much a 
loss as the loss of that engine? My contention has 
been for years that it is. Who is going to pay for this 
loss? Does the railroad company pay the loss? No; 
you gentlemen pay the loss of the engine and you pay 
for the loss of the engineer, when you pay the freight, 
when you buy transportation, because the railroad 
company in figuring up the cost of the conduct of 
their business, must necessarily include the cost of the 
engineer and the cost of the loss of the engine. And 
so, in turn, under this law, you will be required to 
pay compensation to your employe, regardless of the 
fact that the injury to the employe may be due wholly 
to his carelessness or the carelessness of a co-employe. 

You send a man out to put up a spout on a house. 
You say to him: “John, take a new ladder, because | 
feel the old one is a little insecure.” The man says: 
“T think the old ladder is all right,” and he goes out 
and uses the old ladder, and he sustains an injury, 
and the loss under this law is yours. It is not yours, 
because you are going to buy compensation. If you 
are paying that man $1,000 a year, the insurance com- 
pany will tell you how much you have got to pay for 
compensation insurance which will insure that man 
up to the full extent of the liability. You pay that, 
and when you figure up the cost of the conduct of 
your business, you put down $1,000 plus whatever 
insurance you had to pay, and that is the cost of the 
conduct of your business just as much as rent, insur- 
ance or fuel. 

The whole purpose of the law is to relegate back to 
the people this burden of expense. What justifica- 
tion is there for that? Under the old rule, before 
1872, if an accident was caused by an employe assum- 
ing the risk, then the family or society had to bear 
the burden. Often times the family was driven to 
penury and charity or the county board of supervisors 
had to provide for the maintenance and education of 
these people. Under this rule it simply comes back 
to the consumer. The burden is spread over every- 
body. To me, at least, it seems a very just a fair 
proposition. 

John Mitchell says there are two million accidents in 
America every year; that every sixteen seconds there 
is a workingman injured, and that every 16 minutes 
there is a workingman killed. That is an abhorrent 
situation—when we think that the injuries of the 
railroad traffic in the United States amount to as many 
as were killed on two or three of the great battlefields 
of the Civil War. 

I believe if the compensation law has any effect at 
all, it will be to reduce accidents, and while it is only 
a guess on my part, I would say if I was required to 
make a guess that they whould be reduced 50 per cent 
and perhaps more. One of my friends, who has an 
interest in a very small and immaterial business, told 
an acquaintance within a day or two they had two very 
unfortunate accidents in his little factory within a 
comparatively short time. He said they were unavoid- 
able. I could not contradict him. I did not know the 
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circumstances. But I do know that in the past, if a 
man tried to protect himself against an accident, he 
got the ill-will of his co-employes and the ill-will of 
his master, because he did not accomplish results. | 
have said in the presence of railroad men, while I did 
not know it to be true, that in many instances railroads 
would formulate rules which if followed exactly as 
they were promulgated would avoid accidents, but the 
men saw how it would affect the train before it came 
to its destination if they followed such instructions 
literally, that they would lose time and the result 
would be they would be in disfavor and would soon be 
out of a position, and if they met with an accident, 
then they would be confronted with the proposition, 
it was through their own negligence and carelessness, 
and the company would be relieved from responsi- 
bility. 

I have letters almost every day from manufacturers 
of the State of Iowa saying, We want to put in the 
best safety appliances possible. I had a letter yester- 
day from one of the principal manufacturers of Water- 
loo saying he wished he could get rules and directions 
for safety appliances, as he wished to equip his fac- 
tory with everything possible to avoid accidents. 

It goes back to the 
There is a moral 


There is another proposition. 
saying, ““Am I my brother’s keeper ?” 
obligation, if not a legal one, upon me to do everything 
possible to protect those in a measure under my care. 
And so here comes in the proposition under the old 
rule: A man met with an accident. He perhaps had 
bought a small home on partial payments. He was 
getting along very nicely, but he met with an acci- 
dent. What was the result? If he would sue the 
employer for what he regarded as reasonable damages, 
he was in danger of losing his employment and pos- 
sibly his home. There was the proposition—possibly 
three, four or five children, his house partially paid 
for, a damage claim, a loss of occupation if it be 
enforced, and perhaps without being able to secure 
employment in the immediate neighborhood in the 
future. This law takes away everything of that kind. 
It simply provides that if an accident occurs, irrespec- 
tive of the responsibility of the employe, and there 
are only two or three defenses against this proposi- 
tion: if a man is intoxicated and that contributes to 
the injury, or if he wilfully injures himself—take for 
an illustration of this, if a man should go up a step 
ladder, and if it could be proven he had the purpose of 
injuring himself, or if in building a scaffold he had 
only driven one nail, when he was instructed to put 
in five, and that fell down and it was known and could 
be proven he did it wilfully. 





I had thought I would go over this in greater detail, 
but I realize as I have often heard that a good prayer 
meeting is one where everybody participates, and I 
believe it will be very much better if you people will 
ask me questions and have me attempt to answer them, 
than for me to attempt to talk to you as I have done 
You have certain things in your mind. You want te 
know how this law is going to affect you personally. 
There is one thing that is a little bit confusing, and it 
applies to your organization perhaps as much 97 more 
than to the ordinary organization of this kind, and 
that is the question of clerical help. That does not 





come under the provisions of this law, with this qual}- 
fication: “When not assuming the hazards of the 
business.” 

What is clerical help? That is one of the imporian 
questions to be determined. I asked the autho: 0; 
this bill what constituted clerical help. He said ‘hat 
in a legal phrase, clerical help was office hel) 
stenographer, bookkeeper—and that in no sense w: 
clerk in a hardware store clerical help, and w« 
come under the provisions of this law. I have a leiter 
in my possession received from a man at Cedar Rapids 
and he raises the same question. He says: “! would 
like to know whether in your opinion employes 
mercantile houses, such as bookkeepers, 
salesmen, shipping clerks, janitors, etc., are under |x 


wld 


cashiers 


new compensation law.” 

In discussing this with the representatives of lx 
legal department of the state, it was agreed, tacit; 
at least, that bookkeepers and cashiers were purce|) 
clerical help. But if it was a manufacturing institutio: 
and that clerical help was required to go through tli 
factory and distribute pay envelopes on Saturda 
afternoon and receive an injury then they would b 
entitled to compensation under the law. It certain|) 
would be absurd under the definition of clerical help 
not to include a clerk in a hardware store. He is 
required to do all kinds of work: help load goods: 
he goes in the back room, takes a step ladder, and 
brings down a boiler; the step ladder may be insecure, 
and if he injures himself, if I understand the law, he 
is entitled to compensation. 

There is another feature about this law, however 
| was in Fort Dodge a few days ago, and I talked 
with Judge Wright. He told me that day he had 
before his court a trial for a personal injury where 
a minor had been killed, and the jury under the per 
suasive voice of Senator Clarkson, had given the fam- 
ily $20,000 damages. Now, this law provides a limit. 
and the limit is a comparative limit. The limit, in m) 
judgment, is very meager. It is recognized that in the 
past very often an injured employe got little or noth- 
ing under our system of prosecuting these claims with 
the so-called “ambulance chaser.” He goes out and 
gets a case to try on a contingent fee which many 
times is half of what can be recovered; sometimes 
more than half and sometimes less, after the litigant 
has paid the costs in the case. 

So there is this about it: it fixes your liability 
definitely. Of course if I was talking to a manufac- 
turer I would make the statement a little different 
There is, however, this provision in the law: wher« 
the manufacturer or employer neglects the safety rules 
as provided by the law and rules the compensation 1s 
not limited to the amount fixed in the law: that is. 
where he violates the law in neglecting to provide th 
proper safety for the employe. 

Of course, it is going to bring about a little frictio1 
and some misunderstanding. With my knowledge 0! 
the situation in Iowa, I find that the most up-to-date 
progressive, far-seeing employers of the state, more 
particularly those who have men engaged in mor 
hazardous otcupations, are welcoming this law as one 
that will be mutually helpful, not only helpful to the 
employe but to the employer, that it will reduce the 
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cost to him, although he has to commence paying 
what? During the first two weeks he is required to 
furnish medical and surgical and hospital care, if re- 
auired and asked for, up to $100. No compensation 
until after two weeks, and then the compensation 
fixed by law. 

| had a letter from a large manufacturing estab- 
lishment at Davenport a day or two ago. They said 
they were going to accept and act under the compen- 
sation law, except that they were going to extend the 
provisions of that law even further than the law goes, 
and pay compensation at the end of the first week 
instead of at the end of the second week, “provided 
the employe’s injury is not caused by a violation of 
our safety rules.” They make the rules; they formul- 
ate rules. Of course, if a man violated that rule, he 
still is entitled to compensation unless he does it with 
a malicious intent. 





MINNEAPOLIS: RETAIL HARDWARE FIRM 
TO MOVE INTO NEW QUARTERS. 


W. K. Morison and Company, who for more thar 
twenty-five years have been in the retail hardware 
business in Minneapolis, Minnesota, and for a consid- 
erable part of that time have been located on lower 
Nicollet Avenue, have leased new quarters. in the 
building at 15 and 17 Seventh Street, South, between 
Hennepin and Nicollet Avenues. W. K. Morison, of 
the firm, has bought the three-story brick building cov- 
ering the entire lot, 46x150 feet, and has taken a 100 
years’ ground lease. Changes are already being made 
in the building and by the middle of January the firm 
expects to occupy a part of the first floor, the remain- 
ing space to be taken as fast as tenants can be moved. 
3y this purchase this progressive hardware firm will 
be located in the center of the new retail center and 
will no doubt be able to add materially to its already 
large business. 


PLATE GLASS MAKERS FORM ASSOCIATION 





What is generally known as the independent glass 
interests of the country have organized a new manu- 
facturers’ association and will call it the National As- 
sociation of Plate Glass Manufacturers of America. 
The object is to gather statistics regarding the indus- 
try and to publish from time to time such facts and 
information regarding it as might interest the public. 


+o 


NEW PEARL INLAID REVOLVER PLACED ON 
MARKET. 








For those who are inclined to be fastidious in their 
taste, the new pearl inlaid “Secret Service Special” 
revolver which has recently been brought out by Fred 
Biffar and Company, should be of interest. This new 
revolver, patent for which is pending, and which will 
be placed on the market January 15, 1915, is said to 
be something entirely new and is very attractive in 
appearance. Dealers who wish further information 
should write to Fred Biffar and Company, 180 North 
Dearborn Street, Chicago. 


MONTANA PRODUCES NEARLY $70,000,000 IN 
MINERALS. 


Montana ranks tenth among the states in the total 
value of its mineral products, and its chief mineral 
industry is the mining and smelting of copper ores. 
As a producer of copper Montana ranks second among 
the states, Arizona being first. Montana’s total pro- 
duction of copper from the time mining first began 
exceeds that of any other state, the output to the 
close of 1913 amounting to nearly 6,200,000,000 
pounds, somewhat more than one-third of the total 
production of the United States. There was a de- 
crease in production from 309,738,873 pounds in 1912 
to 287,828,699 pounds in 1913, and the value declined 
from $51,106,914 to $44,613,448. 

Montana is essentially a metal-producing state, the 
values of its copper, gold. silver, zinc, and lead rep- 
resenting in 1913 over 8&9 per cent of its total produc- 
tion. The mining and smelting of zinc ores in Mon- 
tana showed a marked increase in 1913 compared with 
previous years, and zinc became third in importance 
among the metallic products of the state. The recover- 
able contents of zinc, in the ores mined in 1913 
amounted to 44,337 tons, valued at $4,965,093. against 
13,459 tons, valued at $1,857,403, in 1912. The total 
value of the mineral products of the state showed a 
decrease from $71,620,873 in 1912 to $609.307,056 in 
1913, the increase in other products not being suf- 
ficient to overcome the decrease in the output of 
copper. 


iad tainedbeamiteiinn 

Tackle the work just in front of vou. Strive in an 
honest way to do the best you can, and if, having done 
your best, there seems to appear the hand of some over- 
ruling Power which hammers you, take it like a good 
piece of steel and come right off the anvil with a bet- 
ter temper and a keener edge.—C. W. Post. 
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RETAIL HARDWARE DOINGS. 





Oliver Wright, Lindsay, Oklahoma, has taken charge of 
the E. L. Kevs Hardware store. 

The store of the J. A. Simmons Hardware Company, 
Morris, Oklahoma, has been totally destroyed by fire 

The Guthrie Hardware stofe, Perry, Oklahoma, has 
moved to a new location. 

C. L. Jones, Fairland, Oklahoma, has moved his hard- 
ware and harness stock into his new store room. 

L. H. Melton, Afton, Oklahoma, has purchased the Ot- 
tawa County Hardware Company. 

Minium and Fort, Rolla, Missouri, have engaged in the 
hardware business. 

W. F. Gottenstroeter, Owensville, Missouri, has sold his 
hardware stock to H. D. Hengstenberg. 

The Lane hardware building, Gentry, Missouri, has been 
sold to James Hash, who will conduct a hardware business 
there. 

The hardware stock of Lang and Hammet, Kahoka, Mis- 
souri, has been sold to E. G. Miller, Revere, Missouri, and 
Witt Dunn, Kahoka, Missouri. 

The Webbles and Smith Hardware Company, Cedar Rap- 
ids, Iowa, has been sold to W. H. H. Bonebrake and Son of 
Chillicothe. 

Stewart Henry, Topeka, Kansas, has moved his hard- 
ware stock to another building. 

Roy Bird, Dillon, Kansas, has purchased the hardware 
and implement business of S. C. Eskeldson of Ramona. 

The Frevele and Balfay Hardware Company, St. Paul, 
Kansas, has been succeeded by J. E. Balfay and Company. 

Peter Dull, Palmer, Kanas, has acquired the business of 
the Albright Hardware Company, at Cuba. 

E. B. White of Smith Center, Kansas, has purchased the 
hardware and implement business of H. M. Balch at Walnut 
Valley. 
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HARDWARE CLUB 
OF CHICAGO AND ITS DOINGS 











GREAT CHRISTMAS PARTY FOR MEMBERS’ CHILDREN AND 
GUESTS, WEDNESDAY, DECEMBER 30. 

The Ladies’ Committee has practically completed all 

arrangements for the Christmas Party which is to 

be given for the children and guests of the members, 

Wednesday afternoon from 2 to 5, December 30th. 

The Committee regrets that some of those who indi- 

cated that their children would attend failed to give 
the names of the young guests and would like to have 
these names forwarded at once. There will be a 
‘“semembrance” for each youngster and plenty of 
wholesome “goodies.” Santa Claus will appear and 
distribute the gifts. If any of the adults wishes to send 
gifts to have them presented to some particular child 
the Committee will take care of that, too. Every pack- 
age should be plainly marked with names of the donor 
and the child who is to receive it. Mrs. H. B. Macrae 
who is chairman of the Committee states that Santa 
Claus will be on hand promptly and requests parents 
and children to be at the Club not later than two 
o'clock. 

INTERESTING ADDRESS ON FOREIGN TRADE OPPORTUNI- 

TIES AT TUESDAY LUNCHEON. 

At the Tuesday Luncheon, December 22nd, an ex- 
traordinarily large audience greeted the speaker, Mr. 
Marcus Stow Hill, formerly in charge of the Foreign 
Trade Department of the Chicago Association of 
(Commerce, whose address was listened to with great 
interest. A. George Pedersen, editor of AMERICAN 
ARTISAN occupied the chair and introduced Mr. Hill 
with fitting remarks, stating that his long experience 
as a salesman of hardware and kindred lines in Aus- 
tralia and China made him unusually well qualified to 
speak on “Hardware Opportunities Abroad.” 

Mr. Hill in introducing his subject informed his 
audience that his first experience as a salesman ha‘ 
been in a retail hardware store in San Francisco and 
then proceeded to give an interesting review of the 
conditions and opportunities in the foreign countries 
for the sale of American hardware. 

“One of the handicaps under which American hard- 
ware manufacturers have operated in the past,” said 
Mr. Hill, “was the lack or seeming lack of banking 
facilities. But while, of course, a British bank in 
Hongkong, China, might prefer to have an order go 
to some British firm, rather than to America, this 
bank would go to far greater lengths than most of the 
American banks would right here at home, to accom- 
modate the firm which employed the salesman. 

“For instance, some years ago, I had occasion to 
take an order for some lathes, involving $20,000, on 
which my own profit was $5,000. The buyer, a Jap- 
anese firm, failed to live up to its agreement to fur- 
nish a guarantee of payment. The local branch of the 
British bank offered to and did guarantee the payment 
and all the bank had for collateral was a life insur- 


ance policy for $5,000 which wasn’t fully paid wy 

“There is today a market of wonderful score of o; 
portunity for profits in China, Japan, Australia, Rus 
sia and Latin America, to say nothing of Canada 
Particularly in the three first named countries are th: 
openings of the ‘immediate’ nature. These countrie: 
have received a large share of their supplies of hard- 
ware and kindred lines from Germany and are actual- 
ly in need of merchandise and what is more to the 
point—they have the money with which to pay. 

“In Russia there is an opportunity represented by 
the enormous total of 375 million dollars’ worth of 
hardware and similar goods, practically all of which 
has been bought in the past from Germany and Aus- 
tria. No matter how the war in Europe ends, there is 
little probability that these two countries will supply 
the hardware wants of Russia, and American manu- 
facturers will have only themselves to blame if they 
do not secure the lion’s share. 

“The principal points to remember are that in Aus- 
tralia, China, Japan, Latin America, Russia, or else- 
where the salesman who goes there to introduce 
American hardware must be properly introduced. He 
cannot do as the American traveling salesmen does 
here; there is no chance for securing business from 
any one until he becomes socially acquainted with 
those to whom he expects to sell his wares. 

“Next, prices must be made—not f. 0. b. Chicago or 
New York—but f. o. b. Petrograd, Russia, or Hong- 
kong, China. 

“Third, merchandise can be sold only by men who 
are thoroughly familiar with conditions, and there are 
plenty of such. 


“Fourth, talking about ‘opportunities’ will not result 
in sales. The principal reason why Germany’s export 
business had been worked up to such an enormous 
total before the war, is found in the fact that the 
German manufacturers set to work, found what the 
‘foreigners’ wanted and then sent their men to sell 
them what they wanted.” 

Mr. Hill in concluding his address made reference 
to the fact that Europe was wondering why every 
factory in America was not running full blast, 24 
hours each day, to fill the demands of the world, and 
that compared with conditions in Europe, the United 
States was in a wonderful state of prosperity—only 
we did not seem to realize our possibilities. 

The audience which listened to Mr. Hill with close 
attention for considerably more than the regular half 
hour gave him a rising vote of thanks on motion of 
Daniel Stern. 


SPEAKER FOR TUESDAY, DECEMBER 29. 


William K. Patterson will speak at the Tuesday 
Luncheon, December 29th, on “Commercial Law.” 
George A. Carpenter will preside. 
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| ADVERTISING CRITICISM AND 
COMMENT 


Helpful Hints for the Advertisement Writer 








“Confidence begets confidence” is an old saying that 
has a lot of truth in it, and confidence is an absolute 
essential in advertising, for unless the writer of an 
advertisement has confidence in the quality and ser- 
viceability of the article in question, how can he in- 
duce confidence on the part of those to whom his ad- 
vertisement is directed? For this reason, the adver- 
tisement of Oneida Community Silver, shown here- 
with, which appeared in the Philadelphia North Amer- 





A true smile is never a smirk—and 
real, genuine pleasantness is never akin J 
to “freshness.” Gimbels is really the 
store of good manners—the comfortable 


store 











Community Table Silver 
Give Gifts That Can Grow By Additions 


Oneida Community Silver is the —s most sete and | 
durable sii by the makers for fifty years. 
Here is what v British mr purveyors by hs rammamane to His Majesty. | 
King George V, says of Community 

“Being scientheally manufactured and ooo proved and maintained their 
for over half a century, we are able to place or guarantee for 
hey years’ service behind every piece of Community Plate we sell. As the | 





i ary aval 
forma a consthhe heéding git that Si te hans cee 
Which reminds us that it is an English custom to buy a limited 
service in sterling and then splice it out liberally with plated silver in 
the same patterns. 
And so: Give Community Silver Forks, | and serving 
et Ss 0 eats oan to the service as 


the pattern. 
Patrician is the newest pattern—‘‘cut’’ shows it. 
Sheraton, Louis XVI and Georgian are the other favorites. 
Tea Spoons, at $4.30 a Dessert Forks, at $8 a — Ladies, at $1.25 


Coffee Spoons, at 4.30 | “Dinner Forks, at $8.60 4 Ladles, at $1.50 
each z 








“Dersert Spoons, at 8] * y Forks, at $5.50 
Ss, at 
a a r a necgorcine Oyster Ladies, at $3.25 
Table Spoons, at $860 Butter Spreaders, at $7 | cach. 
2 dozen. a dozen. Cold Meat Forks, at 
Soup Spoons, at $8.60 a Individual Salad Forks, | $1.25 each. 
dozen at $8.50 a dozen. Berry Spoons, at $1.75 
Orange Spoons, at $6 a Dessert Knives, hollow | each, 
. dozen. handles, at $11.60 a dozen. 
Rouvillon Spoons, at Dinner Knives, hollow Sugar Spoons, 75¢ each. 
by $7.50 a dozen. handles, at $12 a dozen. Butter Knives, 85¢ each. 
—Bilver and Jowelry—Eighth and Market corner. 


ican, December 18th, as a part of a full page “spread” 
of Gimbel Brothers, is to be classed as one of the 
best of its kind. It contains every feature of a suc- 
cessful advertisement: (1) An attractive and sug- 
gestive heading; (2) a general description that em- 
phasizes the most important point in buying silver- 
plated ware—the fact that the makers guarantee it 
for fifty years; (3) a general statement as to prices— 
that they are no higher than is usually asked for 
ordinary silver plated ware; (4) an illustration which 
shows one of the patterns or styles; (5) a list of def- 
inite prices for specific articles. Surely, there is no 
question that Gimbel Brothers sold a large quantity of 
Oneida Community Silver as a result of this ad which 
occupied a space of 514x534 inches. The name plate 
shown is worthy of special mention, because it 
“stands out.” A facsimile signature is usually very 
effective. 

In the two panels at the top, the advertising man 
shoots very effectively at the customer, although osten- 
‘ibly he directs his remarks to the salespeople. That 
is what might be called very fine “indirect” adver- 


tising, 
k *k * 


The advertisement reproduced herewith occupied a 
six inch double column space in the Oil City Derrick, 


Oil City, Pennsylvania. The advertisement is a 
forcible one, strikingly well displayed. The headline 
“House Cleaning and Something to Help” makes a 
pleasing call to the housewife, being particularly well 
chosen words for this purpose. The fact that an illus- 
tration of each of the articles mentioned is shown and 
in three of these instances the cut is accompanied by a 
brief description of the article and the price is very 
commendable and portrays the quintessence of real 





Salespeople owe it to themselves 
and to their customers that each one 
shall be greeted pleasantly and waited 
ey upon in a really interested way. “ 











advertising. The only criticisms that could possibly be 
made are perhaps in the fact that the illustration of the 


2 HOUSECLEANING ) 
and Something to Help 















A high grade Vacuum Cleaner and 


Sweeper combined. 
SPECIAL $6.98 


THE WIZARD 
TR+HONGLE POLISH MOP 


with new adjustable handle. The 
mop that gets in the corners. 


PRICE 75¢@ 


WIZARD POLISH 
li can be used on the 
finest varnished sur- 
face. It is more thana 
1 furniture polish. 
PRICE 25¢ AND 500 





Perhaps you are considering a 
new range. Why not come in and 
look ours over? 











IT PAYS TO INVESTIGATE 


OIL CITY HARDWARE aed 


QWoHN A. STUBLER RALPH FEIGENBAU 
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Cinderella Stove might have been accompanied with a 
description of some of the features which this make 
of stove possesses, and some idea of the price at which 
they sell. 

* * * 

Mail order houses carry a tremendous advertising 
load, and they make it pay. We believe it is possible 
for retailers in any community to get their people 
studying their advertisements just as farm people are 
supposed to study the mail order catalogs, and to 
make it pay just as well, but to do so retailers will have 
to do a great deal more and better advertising than 


they do now. 
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HEATING AND VENTILATING 











NEW YORK VENTILATION COMMISSION 
FINDS NO FAULT WITH 
STAGNANT AIR. 


A year’s tests upon students at the College of the 
City of New York by ventilation experts in an experi- 
mental air chamber has produced a scientific indorse- 
ment of so-called “bad air.” Professor C. E. A. Win- 
slow, chairman of the Ventilation Commission, in his 
recently published report covering the year’s work, 
says: 

“Stagnant air at the same temperature as fresh air, 
even when it contains twenty or more parts of carbon 
dioxide and all the organic and other substances in 
\e breathed air of occupied rooms, has no effect on 
a:y of the physiological responses or on the power or 
inclination to do physical or mental work nor on the 
sensations of comfort of the subjects breathing it.” 

Fresh air enthusiasts find little to encourage their 
theories in the report of the ventilation experts. Ac- 
cording to the experts’ conclusions, the only ill effect 
of stagnant air is a loss of appetite. 

ELECTRIC FANS OF LITTLE EFFECT. 

Another interesting conclusion reached by the ex- 
perts was that electric fans had little or no effect upon 
the student subjects, even though the room’ was hot. 
Five of these fans, running at full speed, were placed 
from two to four feet in front of each student, so that 
the current was directed straight at him. The report 
says: 

“We expected that the cooling effect of these fans 
would be clearly manifest, but neither body tempera- 
ture, pulse, or blood pressure Seemed to be affected.” 

The members of the Ventilating Commission, whose 
work 1s made possible by a gift of $750,000 from Mrs. 
Elizabeth Milbank Anderson to the Association for 
Impreving the Condition of the Poor, ‘are Professor 
Winslow of the City College, D. D. Kimball, ventilat- 
ing engineer ; Professor F. S. Lee, physiologist of Co- 
lumbia University; Prefessor E. B. Phelps, chemist of 
the United States Hygienic Laboratory in Washing- 
ten; Dr. J. A. Miller of Bellevue Medical School, New 
York, and Professor E. L. Thorndike, psychologist of 
New York Teachers’ College. Their experiments are 
to be continued at the City College and also at the new 
Public School 54in the Bronx, New York City. 

Locked in the, experimental chamber at the City Col- 
lege four volunteer students have been kept under 
daily observation since the commission began its work. 
The room, which is 1o feet high, 14 feet loug, and 10 
feet wide, is equipped with every conceivable appara- 
tus for regulating the supply. as well as the tempera- 
ture and humidity of the air. Their general physical 


condition was determined each morning before they 
entered the room, and other observations were made 





from time to time during day. There was also an « 
amination at the end of the test. 

Three grades of air were selected as representii: 
the conditions most often found in school rooms an‘ 
factories. The students were first made to work in « 
warm, moisture-laden atmosphere, with the thermo: 
eter at 86 and humidity at 80; then under milder co: 
ditions, with the thermometer at 75 and only 50 percent 
humidity, and finally in what was considered a coo! 
room, with the thermometer at 68 and humidity at 50 
At the end of each day they were asked to express an 
opinion as to their comfort during the test. The r 
port shows that there was a wide variation of opinion, 
but that the majority vote favored the cool room. |: 
the words of the report, “the differences in each series 
are clearly in favor of low temperatures.” 

The old notion that an excess of carbon dioxide in 
a room made it an unhealthful place to live in was 
knocked flat when the commission sealed up its experi- 
mental chamber, and kept the students at work inside 
for hours at a stretch. The results were carefull) 
noted, and compared with those obtained when 
stream of fresh air was being let in at the rate of forty- 
five cubic feet per minute for each man inside. At 

the end of the day the proportion of carbon dioxide 
was always more than 20 parts in 10,000, which is far 
higher than many former authorities believed to be 
safe. Nevertheless, the students did their work with- 
out complaining, and no injurious effects were ob- 
served. 

The commission set to work to determine just how 
much a man would eat after working in a room filled 
with fresh air, and after working under stagnant air 
conditions, and to this end an elaborate series of tests 
were made. They showed that the appetite of a man 
working in a stagnant room was 13 percent less than 
when he had plenty of fresh air to breathe. 





HANDSOME AND USEFUL SOUVENIR SENT 
OUT BY T. E. HENRY FURNACE 
COMPANY. 


A souvenir which is more than likely to be preserved 
and made use of frequently, is being sent to the warm 
air heating trade by the T. E. Henry Furnace Com- 
pany, manufacturers of “Moncrief” Warm Air Heat- 
ers. It is a steel measuring tape contained in a hand- 
some dull gray steel finished case bearing the en- 
graved trademark of the “Moncrief” and the firm 
name and address. The company states that its busi- 
ness for 1914 will exceed that of 1913, and that plans 
are made to make the “Moncrief’ Warm Air Heaters 
better known than ever before. A new traveling rep- 
resentative has been engaged to cover Indiana and 
Illinois exclusively. 
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BUFFALO CITY COUNCIL PASSES ORDINANCE 
FOR EMPLOYMENT OF HEATING AND 
VENTILATING ENGINEERS AND 
ASSISTANTS IN HIGH 
SCHOOLS. 


(he city council of Buffalo, New York, has passed 
.n ordinance by which the commissioner is instructed 
io employ heating and ventilating engineers and assist- 
ants to have charge of the plants in the new high 
schools of the city. 


.@-o 
~-eo 


GAS SAVING BURNER FOR WARM AIR 
HEATERS. 





There is no question that a warm air heater fitted 
with gas burners involves a great deal less labor and 
attention than do those in which coal is burned. But 
the cost of gas as a fuel acts to many as a deterrent 
from using it. For this reason it is wel! to know that 
there are on the market reliable gas burners for warm 
air heaters which the manufacturers claim materially 
cut down the volume of gas consumed. One of these 
gas saving burners is shown in the accompanying il- 
lustration. It is maintained that the “standard” gas 
saving burners, made by the Standard Heating and 
Radiator Company, produce heat equal to the capacity 
of any warm air heater of the same size burning coal 





Horizontal Round Gas Saving Burner for Warm Air Heaters. 


and cost less to operate. These gas saving burners are 
made in sizes from Io to 28 inches for horizontal 
round shapes, and from 12 to 48 inches for round 
upright styles; they can also be had in square and 
rectangular shapes. Each burner is made up of a 
number of individual burners, each one with its own 
“mixer.” They will fit any make of warm air heaters 
on the market. Further information will be furnished 
on application to the Standard Heating and Radiator 
Company, 100 Barbeau Street, Pittsburgh, Pennsyl- 
vania. 


SCHOOL JANITORS TO TAKE COURSE IN 
HEATING AND VENTILATING 





The school board of Racine, Wisconsin, has ordered 
that a special course of instruction in heating and ven- 
tilating be prepared for the janitors of the public 
schools in that city. They will be required to show 
passable grades in this course in order to hold their 
positions. Among the features of the course is the 
reading of scientific instruments for recording tem- 
perature, humidity and other atmospheric conditions 
of the school rooms. 


LOW TEMPERATURES FOR HOUSES. 


We have often ventured to say that a draft is a fine 
thing for the health. Now, not to put too great em- 
phasis on the I-told-you-so, here is the last word of 
science on the subject of fresh air. More words will 
follow, to be sure, for no one knows all about fresh 
air yet, but here is the latest from the front—and we 
ask the coal man particularly to take it to heart. 

A number of cold, dispassionate scientists have been 
trying to determine what “bad air” is, and what makes 
“bad air” so depressing and injurious. Among them, 
Hill, Winslow and Henderson, to mention only three, 
have demonstrated that three features determine the 
freshness or staleness of air, namely, temperature, 
humidity and motion—but by the grace of good for- 
tune the greatest of these is motion. 

It has been established as a scientific fact that neither 
the amount of carbonic acid gas nor the diminished 
proportion of oxygen nor the accumulation in the air 
of the odorous organic poison given off from human 
lungs accounts for the yawning, gaping, stretching, 
mental dullness, headache, nausea and fainting experi- 
ence by persons in a crowded, poorly ventilated room. 
The real cause has been found to be, first, absence of 
motion in the air; second, warmth; and, third, in- 
creased moisture—the latter two factors being obvi- 
ously due to the presence of many individuals in the 
room. 

Now, Mr. Coalman, note this: Both temperature and 
moisture in the air of a room can be easily and cheaply 
reduced by a simple and healthful contrivance, to wit, 
an open window. They can be still more easily re- 
duced by saving on coal. And be it known of all men, 
it pays to save on coal, for a household temperature of 
60 to 63 degrees is indisputably healthier for all the 
occupants than one of 70 or more degrees.—William 
Brady, M. D. 

ih catinnicsititipiinlamaintigintia 
AD IN AMERICAN ARTISAN SWAMPS 
CONCERN WITH REPLIES. 


To AMERICAN ARTISAN: 

Please discontinue our ad for a traveling salesman. 
We are swamped with letters and have made our ar- 
rangements for Illinois for 1915. 

Very truly yours, 
INTERSTATE MANUFACTURING COMPANY, 
R. W. Battey, President. 


Oskaloosa, Iowa, December 18, 1914. 


If the shocking stupidity of the public mind to 
atrocious dishonesties is sot aroused, if good men do 
not stir themselves to draw the young from this foul 
sorcery; if the relaxed bands of honesty are not tight- 
ened and conscience tutored to a severer morality, our 
night is at hand—our midnight not far off. Woe to 
the guilty people who sit down upon broken laws and 
wealth saved by’ injustice! Woe to a generation fed by 
the bread of fraud, whose children’s inheritance shal: 
be a perpetual memento of their father’s unrighteous- 
ness; to whom dishonesty shall be made pleasant by 
association with the revered memories of father, 
brother and friend!—Henry Ward Beecher. 
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PRACTICAL HELPS FOR THE — 
TINSMITH 











PATTERN FOR SPIRAL CONVEYOR. 


KOTHE. 


BY O. W. 

In answer to the inquiry of one of your subscribers 
for a pattern for a continuous spiral 4 inches outside 
14 inch inside, will say this is not possible, because 


and 
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eHALF END VIEVM 


So first draw the half end view; the large hali 
cle to 4 inches and the small one to % inch, and di 
them both in exactly the same number of equal spa 
after which erect lines indefinitely from all these p. 
for the elevation of spiral. Next measure off the : 
of one revolution of spiral as a-b, which is called 
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ja “PART PATTERN- 


» Development of Pattern for Spiral Conveyor. 


the pattern meets itself after the stretchout of one 
revolution is developed. Then again, the pattern as 
developed must be hammered and stretched in order 
to keep the spiral level. This may be better under- 
stood by making a small test model of light tin before 
making the actual one of heavy iron. 





pitch. Then divide this pitch a-b in twice as man\ 
equal spaces as are in the end view, and from thes 
points draw horizontal lines, thus cutting the vertical 
lines. Next trace the spiral lines through the point- 
of intersection, and in like manner draw the spiral for 
This process can be continued in- 


the 14 inch one. 
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definitely, but is not necessary for developing the pat- 
tern. 

The pattern must be laid out by triangulation, and 
so the end view is drawn into triangles; but as these 
ire true half circles that radiate from the one center 
it is only necessary to use one space, since all the 
others are the same size. Draw the dotted line 2-3, 
and the full line 3-4 as the plan lengths. Now as our 
spiral raises one point between each two points, one 
of the spaces in the pitch scale represents the eleva- 
tion height as shown in diagram of true lengths. 

A developed surface must also be worked out to 
give the proper stretchout; so pick 2-4 and 1-3 from 
end view, and place them as P-Q and P-R in diagram, 
and the slant line O-Q and O-R are the true developed 
stretchout lengths for throat and heel of pattern. In 
like manner pick the line 2-3 from end view and place 
it as S-T; then T-U is the true length for the dotted 
line in plan. The solid line 3-4 is a true length in order 
to hold the pattern to that width. 

For the pattern draw any line as 1-2 equal to 3-4 in 
plan ; then strike are 3 and arc 4 in pattern with lengths 
U-Q and O-R with dividers; pick line T-U, and using 
2in pattern as center—Cross arc in point 3; then pick 
line 3-4 from plan, and using the new point 3 as cen- 
ter—cross arcs in point 4 as shown. Repeat and 
strike small arcs 5 and 6 with lines O-R and O-Q, and 
then cross 5 with line T-U, and 6 with line 3-4 from 
plan. Continue in this way until you have as much as 
you can conveniently handle in working. Then use 
this pattern to mark out all the remaining pieces to 
make the full spiral. Laps for riveting the seams, also 
the throat and heel must be allowed extra. 


oor 


SHEET METAL HANDBOOK YOU SHOULD 
HAVE. 


———_—_—_ 





In order to keep up with the progress in his line, 
the sheet metal worker must aoe advantage of every 
- = opportunity offered 





him to improve 
hisknowledge, 
and especially 
should he do so 
when only a writ- 
ten request is nec- 
essary to secure 
such a_ valuable 
handbook on sheet 
metal as is pub- 
lished by the Fried- 
ley-Voshardt Com- 
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| | pany. This book, a 
t( | reproduction of the 
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IcCAGO 
pene front cover of 


which is shown 
| herewith, not only 
Front Cover ak daa Sheet Metal illustrates and de- 
scribes a large number of different articles made of 
sheet metal, but it contains a mass of useful infor- 
mation arranged in easy-to-get-at and easy-to-under- 
stand manner, such as reference tables, size and 
weight tables, etc., as well as descriptions of processes 
and materials that are very helpful to the sheet metal 








FRIEDLEY-VOSHARDT CO. 
733-735-737 S. ian eam S. Mather St 
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worker. Over 200 pages are devoted to this matter. 
The book will be sent, free of charge, to any hard- 
ware dealer or sheet metal worker who will write on 
his business stationery to the Friedley-Voshardt Com- 
pany, 733 to 737 South Halsted Street, Chicago. 
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WHAT CAUSES THIS SWEATING AND 
BACKING UP OF WATER THROUGH 
CORNICE AND HOW CAN IT BE 
AVOIDED? 


A subscriber in Colorado wishes to have some one 
among the many readers of AMERICAN ARTISAN help 
him overcome the trouble outlined in the following 
letter : 

To AMERICAN ARTISAN: 

We have a building here of two stories with steam 
heat. They built a large two story porch last sum- 
mer which necessitated putting up new cornice on 
the sides while we moved the old gable cornice out, 
and also put a new tin roof on the porch. It is about 
¥% pitch which connects to the main building roof. 
We have had trouble when it is cold and the snow 
melts that the water leaks through the cornice. | 
will say we also put new gutters all around the build- 
ing and porch, but against my advice, they put the 
new tin box gutters on over the old but knocked holes 
through the old gutter. We have since gone over it 
thoroughly and cannot find any leaks at all, so I have 
concluded that it is sweat, as frost forms in some 
places where we can see the exposed tin gutters; also 
where the sheathing doesn’t fit close together on the 
roof we can see drops of water. It looks as if it is 
sweating. I have also concluded that the heat below 
from steam makes it damp, forming a frost and 
sweating. Now what will cure it—will ventilators do 
the business? 

Thanking and appreciating your willingness to in- 
sert inquiries, I am 

Respectfully, 
“SUBSCRIBER.” 

———, Colorado, December 16, 1914. 





PHILADELPHIA SCHOOL BOYS TO MAKE 
EQUIPMENT FOR MANUAL TRAINING 
SHOPS IN NEW SCHOOLS. 





Boys in the seventh and eighth grade public school 
shops of Philadelphia will make the entire equipment 
for two new shops for the first and ninth school dis- 
tricts, where 300 boys in twenty-three classes in ele- 
mentary schools are without manual training. John 
C. Frazee, director of vocational education and guid- 
ance, states that three-fifths of the expense of opening 
the shops, estimated to cost $575 each, would be saved 
the board of education in this way. 

The plan is a phase of the experiment begun this 
term to turn the work of the school shops to practical 
purposes. Seventy-five medicine chests, seventy nurses’ 
tables, 210 stepladders, partitions, lunch tables and 
other orders from the supply department for public 
school use, are being filled by the shops from samples 
already approved. A plate glass display cabinet for 
the William Penn High School has recently been com- 


pleted. 
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URGES STUDY OF ARITHMETIC AS PART 
OF COURSE FOR SHEET METAL 
APPRENTICES. 


The following interesting letter from B. F. John, 
chairman of the Educational Committee of the Na- 
tional .\ssociation of Sheet Metal Contractors, has 
been received in which he urges special study of 
arithmetic as a part of the Apprentice Course laid 
out by the Apprentice Committee of the Association: 
To AMERICAN ARTISAN: 

In your issue of October thirty-first, I was glad to 
note that Mr. Wm. D. Weaver of Brooklyn, New 
York. approved the course planned by the Apprentice 
Committee of the National Association of Sheet Metai 
Contractors, for the apprentices of the Sheet Metal, 
Roofing and Furnace and Range trades, even except- 
ing arithmetic in evening classes. 

There is this however to be said of the arithmetic 
course included. It is absolutely essential. The mere 
automaton is a thing of the past. The average boy 
applying for apprenticeship, cannot figure multiplica- 
tion in three figures, and the Grammar school boy 
generally knows little or nothing about fractions, deci- 
mals or cube and square root, and these are absolute- 
ly necessary in our trades. 

It is true that the evening class is handicapped in 
the time spent in class, but if the course is of any use 
at all to the pupil, it must naturally excite an interest 
in him to be proficient and if we agree that arithmetic 
to cube root is essential to a first class finished me- 
chanic, and we arouse and keep up an interest in the 
studies, we need not fear to give arithmetic as a 
home study, with merely one-half hour spent on exam- 
ination in school, as we are now doing in the day- 
school and evening school also. 

I am not a teacher and therefore possibly cannot 
see it from the teachers’ viewpoint, but the shop con- 
tinuation school heads of the big business institutions 
insist on home study and examination in arithmetic. 

It must be of use. 

Very truly yours, 
NATIONAL EDUCATIONAL COMMITTEE. 
B. F. John, Chairman. 
Philadelphia, December 21, 1914. 
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SECURES PATENT FOR SHEET METAL 
ROOFING. 


Edwin R. Probert, Covington, Kentucky, assignor 
to The Moeschl-Edwards Corrugating Company, Cov- 
ington, Ken- 
tucky, has ob- 
tained United 
States patent 
under 
J number 1,12I,- 

- 594 for sheet 
metal roofing described as follows: Sheet metal roof- 
ing comprising sheets or plates each of which has pro- 
vided along one longitudinal edge a considerably ele- 
vated, outwardly-open, horizontal pocket or loop that 
extends into a downward \V-crimp, thence into a down- 


rights 
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wardly-turned perpendicular member or leg and then: 
into a horizontal nail-receiving or fastening foot o 
flange, and along its opposite longitudinal edge an u 
wardly-slanting member or leg that extends into 

downward V-shape crimp whose outer member or le: 
is slightly shortened and thence extends into a hori 
zontal member that is also considerably elevated so a 
to lie in the same plane as that of the said outward 


‘ly-open pocket or loop into which it extends and seat 


for forming a considerably elevated lock-seam whe: 
contiguous sheets are brought together to form o 
close a joint, and a vent passage or chamber beneath 
the last-mentioned upwardly-slanting member. 


>}. 


SECURES PATENT FOR FUSIBLE LINK. 





Orla H. Iman, Chicago, Illinois, assignor to Voigt- 
man and Company, Chicago, Illinois, has been grant- 
ed United States patent 
rights under number 1,120.- 
817 for a fusible link de- 
scribed as follows: A fusible link, comprising two thin 
sheet-like members assembled in overlapping relation, 
a plate-spring interposed between said two member: 
and normally tending to force said members apart. 
and readily fusible solder surrounding said spring and 
maintaining the two members of the link in assemble 





3 2 1.120.817 






relation. 





AMERICAN ARTISAN ENCYCLOPEDIA OF 
TRADE KNOWLEDGE. 


Hardly a day goes by that does not bring into the 
offices of AMERICAN ARTISAN one or more letters of 
appreciation. Some of these letters are short; others 
are long; some are very plain in their statements, 
while others go into details. The following letter from 
W. H. Stephenson who is an inventor of stove pipe anc 
other sheet metal products and who makes his home at 
the National Military Home at Marion, Indiana, is evi- 
dently written to make sure that every one who is 
connected with the hardware business in all its various 
branches would know that AMERICAN ARTISAN was the 
best trade journal he could secure, even if the writer 
had to select all the big words in the dictionary to bring 
out his point: 

To AMERICAN ARTISAN: 

I regard AMERICAN ARTISAN in behalf of the best 
interest of the hardware dealer and tinner, a reliable 
guide, as is the Bible to the Christian, the compass to 
the mariner, the square to the carpenter, and the gold 
nugget to the miner, and to the apprentice, a leading, 
kindly light, that brilliantly portrays to his mind, as if 
upon a film of the movies, the very essential informa- 
tion that otherwise would require years of thought, 
effort and practical experience to attain. Proving as 
advantageous as a case of “Striking Oil,” in the life 
battles of the Future to him. AMERICAN ARTISAN 
extends the helping hand, a copious shower of “Man- 
na,” to all of the line, so fruitful that only those who 
peruse its instructive, life-inspiring pages, can have 
a competent conception of its usefulness. It is prac- 
tically an index of a voluminous cyclopedia, embody- 
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ing and foretelling the important knowledge of the 
Past, Present and Future. 
W. H. STEPHENSON. 
National Military Home, Marion, Indiana, Novem- 


ber 30, 1914. 
IMPROVEMENTS WITHOUT EXTRA COST. 








Providing new fashioned articles at just the same 
cost as old fashioned kinds, although the new articles 
have advantages of considerable value, seems to be a 
particularly favorable scheme in connection with the 
Wheeling Corrugating Company’s propaganda. One 
of the lines which demonstrates this, is the “Angle 
Edge” Eave Trough, of the single bead slip joint style 
as illustrated herewith. /The Wheeling Corrugating 
Company assert that this slip joint “Angle Edge” 
Eaves Trough works just like plain edge troughs and 
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Angle Edge Eaves Trough, Single Bead Slip Joint Style. 


takes regular fittings, trimmings and accessories, and 
that it is not necessary to carry a lot of special mitres 
and end pieces, etc., the regular Wheeling Corrugat- 
ing Company’s standard fittings being adaptable. They 
are said to cost just the same as the old fashioned, 
plain kind, and to be more than usually easy to handle 
and put in place without sagging or twisting either in 
putting up or afterwards. Further particulars may 
be obtained by applying to the Wheeling Corrugating 
Company, Wheeling, West Virginia. 


.-@-~o- 


TOLEDO SHEET METAL CONTRACTORS AND 
WORKERS FIX WAGE AGREEMENT. 








The conference which was recently held between 
sheet metal contractors and their employes has re- 
sulted in the agreement on a new wage scale which 
wi'l increase the employes’ pay five cents an hour, the 
new rate being 42% cents an hour. A day’s work is 
to consist of eight hours, and forty-eight hours will 
constitute a week’s work. Overtime will be paid for 
at the rate of time and a half, and Sunday and holiday 
work at the rate of double time. 


2. 


MILWAUKEE SHEET METAL CONTRACTORS 
WILL ELECT OFFICERS FOR 1915 JAN. 6. 








At the regular monthly meeting, January 6, 1915, 
of the Master Sheet Metal Contractors’ Association 
of Milwaukee officers to serve during the coming year 
will be elected. The nominees are: 

President—Louis Hoffman and R. Jeske. 

Vice-president—H. E. Bartell and J. J. Millen. 

Secretary—Paul L. Biersach and William Gallun. 

Treasurer—J. M. Hollitz and John Graf. 

Sergeant-at-arms—August Klubertanz and N. Stol- 
lenweck. 

The Banquet Committee will make a preliminary 





report in reference to the celebration of the National 
Association’s Tenth Anniversary, which is to take 
place March 3, 1915, and which it is hoped will be the 
best ever in the history of the local Association. An- 
nual reports from officers and committees will also be 
read. 

The meeting begins promptly at 8 p. m. and will be 
held at the usual place, in the Builders’ and Traders’ 
Exchange, 456 Broadway. 


~~ 


A FRIEND FOR TINNERS. 





The manufacturers of the well-known “Quick Meal” 
ranges have in their list »f products a number of 
lines varying in 
purpose, which 
prove that the pro- 
gressiveness of this 
firm is not confined 
to one line only. 
One useful article 
manufactured by 
the Ringen Stove 
Company, the firm in question, is the Quick Meal 
Soldering Furnace, illustrated herewith, or as the 
manufacturers further describe it, “The Tin- 
ner’s Friend.” It is claimed to be quick and power- 
ful in operation, and to be very durable. It has a 
heavy brass tank and a brass pressure pump. It is 
said to be suitable for bench or outside work, and 
constructed to heat any size of soldering irons. For 
further information, apply to the Ringen Stove Com- 
pany, Division of American Stove Company, St. 
Louis, Missouri. 


Quick Meal Soldering Furnace. 


VENTILATOR FOR DOWN-DRAFT 
PREVENTION. 


Many of the most practical and useful inventions 
which have been put on the market, have been invented 





Rotable Standard Ventilator. 


as the outcome of personal discomfort, the idea having 
occurred to the inventor as a means to overcome some 
disadvantage. The inventor of the New Rotable 
Standard Ventilator had experienced considerable 
difficulty from down-drafts in his own house. The 
superior service which his chimney rendered when 
equipped with his ventilator, led to its adoption for 
general distribution. The capacity of the opening, 
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which is always away from the weather, like a weather 
vane, corresponds with the size of the flue. It is de- 
signed to utilize the down currents of winds and to 
induce horizontal currents of air from the chimney 
or building, so as to greatly increase the draft or ven- 
tilation. The parts and bearings are claimed to be so 
constructed as not to be effected by storms. The 
sensitive bearings minimize friction, so that the ven- 
tilator turns easily, and is not affected by heat or cold. 
Full particulars of the “Standard” Ventilator which 
is illustrated herewith, may be obtained from the 
Standard Ventilator Company, Lewisburg, Pennsyl- 
vania. 


_— 
ee 


WHO MAKES THE BROCKETT’S CONCEALED 
GALVANIZED PICTURE MOULDING ? 








To AMERICAN ARTISAN: 

Can you give us the name of the manufacturer of 
Brockett’s Concealed Galvanized Picture Moulding? 
Yours truly, 

DEcATUR LUMBER COMPANY. 
Decatur City, Iowa, December 16, 1914. 





WORKER ON SHEET COPPER REQUESTS 
INFORMATION AS TO RELIEVING 
HANDS FROM EFFECTS OF 
ACID. 


To AMERICAN ARTISAN: 

I am a sheet metal worker and lately I have been 
doing a lot of copper work which leaves my hands in 
bad condition from the copper and acid. I have tried 
many different preparations, but none clean my hands 
as they ought to. If you know of anything to help 
me I would be very glad to have you let me know 
by publishing it in AMERICAN ARTISAN. Hoping to 
see it in an early issue, I am, 

Yours truly, 
Frep SMITH. 

Racine, Wisconsin, December 22, 1914. 


~-oo 


NOTES AND QUERIES. 





\DDRESS OF CAMERON, SCHROTH COMPANY. 
From the Brouillet Sheet Metal Works, 271 Iowa Street, 
Dubuque, Iowa. 

Kindly give us the address of Cameron, Schroth 
Company. 

\ns.—415 Rush Street, Chicago, Illinois. 

CONCEALED METAL PICTURE MOULDING. 
From the Decatur Lumber Company, Decatur City, Iowa. 

Kindly tell us where we can obtain concealed metal 
picture moulding. 

Ans.—Union Metal Corner Company, 1341 Colum- 
bus Avenue, Boston, Massachusetts. 

WEATHERSTRIPS. 
From J. Oscar Smith, 537 Reed Street, Moberly, Missouri. 

Please give me the addresses of firms manu factur- 
ing weather strips. 

Ans.—Bullard & Gormley Company, 175 North 
State Street, Chicago, Illinois ; Chicago Metal Weather 
Strip Company, 1617 North Troy Street, Chicago, IIli- 
nois; Monarch Metal Weather Strip Company, St. 








Louis, Missouri; Paragon Metal Weather Strip Com 

pany, 511 West 21st Street, New York City, and Tay. 

lor and Dean, Penn Avenue and 25th Street, Pitts 

burgh, Pennsylvania. 

ADDRESS OF THE GLOBE STOVE AND RANGE COMPANY. 

From the Doylair Products Company; 53 West Jackson 
Boulevard, Chicago, Illinois. 

Kindly give us the address of the Globe Stove and 
Range Company. 

Ans.—Kokomo, Indiana. 

MANUFACTURER OF QUADRANTS FOR CONTROLLING 
DAMPERS IN HEATING AND VENTILATING DUCTS. 
From the Lamneck Company, 162 West Naghten Street, 

Columbus, Ohio. 

Kindly give us the name of a manufacturer of 
quadrants for controlling dampers in heating and ven- 
tilating ducts. 

Ans.—Parker Supply Company, 
Street, New York City. 

CLAMPS FOR GARDEN HOSE. 
From The American Products Company, Canton, Ohio. 

Will you please tell us where we can purchase flat 
steel spring clamps or grips suitable for holding gar- 
den hose? 

Ans.—W. D. Allen Manufacturing Company, 133 
West Lake Street, Chicago, Illinois, and W. H. Salis- 
bury and Company, 105 South Wabash Avenue, Chi- 
cago, Illinois. 


511 West 45th 





ITEMS. 





Charles Amy has opened a tinning and plumbing 
shop at 7 Spring Street, Corry, Pennsylvania. 

The Zucker Sheet Metal Works, New York City, 
have been incorporated for $5,000. M. Kirsburg and 
M. Kimmel of 317 Crimmins Avenue, New York 
City, are the incorporators. 

The Mechanics Fireproof Sash and Door Company, 
Brooklyn, New York, has been incorporated for $5,- 
000. The incorporators are L. Kurlandsik, J. Levin 
and H. Krononberg of 631 Saratoga Avenue, Brook- 
lyn, New York. 

The Franklin Sheet Metal Works, Franklin, Penn- 
sylvania, recently established by F. J. Pickard, will 
engage in the manufacture of iron fence, stove and 
conductor pipe and other specialties. Part of the 
equipment has been installed, including a 10-foot con- 
ductor pipe corrugating and seaming machine. 


There are times when we think that a little lie, a 
white lie, a joshing lie, any kind of little immature 
lie, does no harm. But we can not escape from this: 
That every thought we think, every word we speak, 
and every deed we do, either strengthens or weakens 
to some degree the fabric of character. A little lie, a 
little misrepresentation, a little anger, a little indul- 
gence in any negative quality, will weaken character. 
Just as a drop of aniline-dye will tint a hogshead of 
water, just as a grain of musk will scent a room for 
twenty years, so will the indulgence in a slight nega- 
tive or undesirable thought, word, or action weaken 
one’s character. To be a great personality one must be 
patient in the doing of small goodnesses.—Thomas 
Dreier. 
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1.121.084 7” 


1,120,697. Pipe Connection. George J. Dehn, Chicago, 
Ill. Filed June 5, 1911. Serial No. 631,379. 


1,120,698. Washing Machine. Charles D. Dewey, Fair-’ 


field, Iowa. Filed Oct. 24,1912. Serial No. 727,544. 

1,120,711. Draft Equalizer. John Gross, Carroll, lowa, 
assignor to The Gross Company, Carroll, Iowa. Filed Oct. 
18, 1918. Serial No. 795,935. 

1,120,716. Egg Beater. Clifford I. Hirt, Peoria, Ill. Filed 
Feb. 16, 1910. Serial No. 544,266. . 

1,120,785. Lifter. Charles H. Moyer, Tacoma, Wash., 
assignor of one-half to Gustav W. Koenig, Boston, Mass. 
Filed Jan. 17, 1914. Serial No. 812,749. 

1,120,740. Lantern Support. Frank Pastor, Akron, Ohio. 
Filed Aug. 5, 1914. Serial No. 855,173. 

1,120,777. Door Hanger Support. Donald E. Willard, 
Danville, Ill., assignor to Allith-Prouty Company, Danville, 
Ill., a corporation of Illinois. Filed Mar. 12, 1914 

1,120,789. Lawn Mower. George Z. Burriss, Delaware, 
Ohio. Filed Mar. 10, 19138. Serial No. 753,453. 

1,120,790. Wire Stretcher. Lawson Clark and George G. 
Jeffery, Barnesville, Ohio. Filed Feb. 24, 1914 

1,120,800. Combined Stepladder and Ironing Board. Wil- 
liam H. Ehrstine and David E. Hess, Bradford, Ohio. Filed 
July 2, 1913. Serial No. 777,081. 

1,120,820. Lawn Roller. George E. Karl, Cleveland, Ohio, 
assignor to The Dunham Company, Berea, Ohio, a corpora- 
tion of Ohio. Filed Feb. 16, 1914. Serial No. 819,078. 

1,120,821. Reel for Clothes Lines. Michael T. Kennelly, 
Omaha, Nebr. Filed Apr. 30, 1914. Serial No. 835,445. 

1,120,885. Oven Door. William McMurray, Mount 
Pleasant township, Westmoreland county, and Percy B. Rule, 
Greensburg, Pa. Filed Feb. 17, 1914. Serial No. 819,290. 

1,120,865. Mailbox. Marceli Tomaszewski, McKees 
Rocks, Pa. Filed May 27, 1914. Serial No. 841,276. 

1,120,870. Fish Hook. Robert E. Ward, Kansas City, Mo. 

1,120,874. Shop Door Latch. Harris Morgan Whitcomb, 
Albany, Wis. Filed Apr. 1, 1914. Serial No. 828,938. 

1,120,877. reless Cooker. Charles H. Wright, Denver, 
Colo. Filed Feb. 5, 1914. Serial No. 816,775. 

1,120,889. Sheet Metal Barrel. Leonhard Bauroth, To- 
ledo, Ohio, assignor to The Metallic Barrel Company, Chi- 
cago, IIl., a corporation of Maine. Filed Nov. 21, 1908. 

1,120,898. Hinge. Rudolph Charles Brandlein, San Fran- 
Cisco, Cal. Filed Sept. 22, 1913. Serial No. 791,187. 

1,120,921. Attachment for Horseshoes. John W. Ford, 
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Denver, Colo., assignor of one-fourth to Jeremiah H. Mc- 
Carthy, Denver, Colo. Filed May 22, 1914. Serial No. 840,274. 

1,120,904. Trap. James M. Caraway, Longmont, Colo. 
Filed Aug. 11, 1913. Serial No. 784,287. 

1,120,932. Caster. Glenn C. Greene, Warren, Pa. Filed 
May 8, 1914. Serial No. 837,114. 

1,120,943. Gate and Barn Door Latch. William Kirn, 
New Cambria, Kans. Filed Apr. 6, 1914. Serial No. 829,795. 

1,120,965. Ironing Board. George F. Neher, Shelbyville, 
Ill. Filed Aug. 26, 1913. Serial No. 786,722. 

1,120,987. Heating Device. Frederick M. Vogel. Pitts- 
field, Mass., assignor to General Electric Company, a corpora- 
tion of New York. Filed Feb. 12, 1912. Serial No. 677,075. 

1,121,024. Safety Valve for Gas Stoves. Louis Knezek, 
Woodhaven, N. Y. Filed May 11, 1914. Serial No. 837,732. 

1,121,030. Clothes Line Holder. John Neff, Sr., West 
Hoboken, N. J. Filed July 25, 1912. Serial No. 711,519. Re- 
newed July 21, 1914. Serial No. 852,313. 

1,121,047. Lock. Charles Schoenfeld, Canton, Ohio. Filed 
Aug. 11, 1913. Serial No. 784,028. 

1,121,072. Non-Heat-Conducting Receptacle. Elmer G. 
Corwin, Seattle. Wash. Filed June 20, 1912 

1,121,074. Electric Heater. Harry W. Denhard, San 
Francisco, Cal., assignor, by mesne assignments, to The Cut- 
ler-Hammer Mfg. Co., a corporation of Wisconsin. Filed 
July 17, 1908. Serial No. 444,059. 

1,121,084. Door Check and Closer. Walter S. Finken, 
Brooklyn, N. Y. Filed Mar. 12, 1913. Serial No. 753,663. 

1,121,085. Hammer. Austin Fitzgerald, East Orange, N. 
J. Filed Apr. 6, 1914. Serial No. 829,889. 

1,121,090. Electric Door Opener. Monroe Guett, Hart- 
ford, Conn., assignor to The Hart & Hegeman Manufacturing 
Company, Hartford, Conn. a corporation of Connecticut. 
Filed Jan. 17, 1913. Serial No. 742,520. 

1,121,092. Folding Ironing Board. John A. Harris, Los 
Angeles, Cal. Filed Apr. 18, 1914. Serial No. 832,755. 

1,121,147. Hose Coupling. Milan Stiglich, Chicago, IIl. 
Filed June 4, 1914. Serial No. 842,929. 

1,121,161. Odorless Garbage Can Cover. George M. 
Bowen, Brooklyn, N. Y. Filed May 13, 1914 

1,121,282. Gas Cock. Frederick R. Parker, Chicago, III. 
Filed Oct. 10, 1908. Serial No. 457,140. Renewed Feb. 2, 
1914. Serial No. 816,099. 

1,121,391. Curtain Pin. Emil W. Mundt, New York, N. 
Y. Filed May 13, 1914. Serial No. 838,289. 
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WEEKLY REPORT 
OF TRADE AND THE MARKETS 
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MARKET SHOWS EFFECT OF FREIGHT 
RATE ADVANCE. 


The long-waited-for and hoped-for permission af 
the Interstate Commerce Commission has been grant- 
ed to the railroads in the eastern and central states 
to advance their freight rates approximately five per- 
cent, and the immediate result of the decision has 
been to materially improve, not only the sentiment, but 
the actual conditions of the metal market. Many buy- 
ers have had little confidence in the steel market, be- 
cause the railroads were not buyers or prospective buy- 
ers and two months ago, no one could conceive of the 
railroads becoming active: in. the market no matter 
what rates they might be permitted to charge. The 
general opinion was that if the stock exchanges should 
be opened for general transactions, billions of rail- 
road securities would be dumped by foreign investors, 
with a resulting drain of gold being drawn out from 
the United States, but the past two weeks’ experi- 
ence since the New York Stock Exchange was opened, 
indicates that there is little pressure of this sort and 
that most likely railroad securities will be placed on a 
basis vastly better than was conceivable only a shor 
time ago, So that the railroads may very soon find 
themselves able to buy on a liberal scale. Everybody 
admits that there is need for them to buy in consider- 
able quantities, or at least at the average rate of the 
past few years. 

This was the position that conservative students of 
market conditions had taken previous to the decision 
of the Interstate Commerce, Commission, and judg- 
ing from what has happened during the week, the 
prediction of these men may reasonably be expected to 
come true—with the result that the basic industry of 
the country, that of steel and kindred interests, will 
again be placed on what may be considered a fairly 
reasonable percentage of activity. 

Dun’s Review says: 

“The improving tendencies in trade become more 
distinct and general and the favorable decision of the 
Interstate Commerce Commission in granting, with 
a few exceptions, the application of the eastern rail- 
roads for a 5 per cent increase in freight rates is a 
constructive development of much importance. Con- 
fidence is also strengthened by more liberal credits, 
the cheapness of money for short terms, better col- 
lections, and still more by the progress of financial 
recuperation. 

“Trade continues best in the west, where agricul- 
tural conditions are most favorable, but in the South, 
where the big cotton crop is being sold at low prices, 
the movement continues greatly restricted. In the east 
the improvement is slow so far as domestic distribu- 
tion is concerned, except that the colder weather is 
helping retail distribution. 


“Clearings through the banks do not as yet mate 
rially reflect the trend toward improving business con- 
ditions that is reported by numerous important com 
mercial and industrial centers, the total this week 
from leading cities in the United States amounting to 
$2,502,543,902, a decrease of 14.9 per cent as com- 
pared with the $2,939,717,745 of the same week last 
year and of 19.7 per cent as contrasted with the $3.- 
242,181,291 reported for the corresponding week in 
Igi2.” 

An announcement of more than usual importance 
was made December 22nd by Elbert H. Gary, chair- 
man of the United States Steel Corporation that there 
will be no general reduction in wages by the organiza- 
tion although it had been rumored that the corporation 
would make such a reduction. Judge Gary’s state- 
ment says in part: 

“In view of the general depression in business, 
which has been experienced for some time, decreases 
in the general wage scale have seemed invitable and 
imminent, but it has been determined to continue the 
existing scale for the present, at least, with the hope 
that improvement in business will be realized,” the 
that improvement in business will be realized. Already 
there are some evidences of a change for the better.” 


STEEL. 

The steel trade has been quieting down somewhat, 
due to the approaching holidays and more or less 
suspended activity may be expected until the end of 
the vear. The freight rate decision will render more 
activity, not only on the part of the railroads them- 
selves, but also by others who take their cue from 
the railroads, and in this direction the favorable in- 
fluence of the freight decision is likely to be marked 
and more prompt than from the railroads. 

So far as prices on plates and shapes are con- 
cerned, the rebounding point seems to have been 
reached and there is little doubt that they will be ad- 
vanced in the very near future. The actual volume of 
buying may not be the deciding point in this advance 
as many of them, according to those who profess to 
know, are made for the purpose of making contracts 
“good,” in other words, an advance to 1.15 cents after 
a quantity of orders have been filled at 1.10 cents will 
tend to have those orders “stick” better and to have 
specifications come forward more quickly, even if 
only comparatively few new orders are taken on an 
advanced price. 


COPPER. . 


The copper market is dull and efforts of outside 
interests to force sales have weakened it somewhat. 
Although the three largest producers maintain that 
they have not quoted below 13% cents for Electrolytic, 
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‘here are some who are offering to sell at 14 cent low- 
er than this figure. 

Consumers appear to have been fairly well brough 
up and do not seem anxious to take on any morc 
metal at the present, especially as the price is about 
214 cents higher than a few weeks ago. The genera! 
disposition seems to be to do nothing and let the sit- 
uation be tested between now and the middle of Jan- 
uary. Even the report from Washington that ar- 
rangements were likely to be completed for the safe 
shipment of copper to Italy has failed to arouse any 
interest in the market. New York quotations are: 
Electrolytic, 13 cents to 13.10 cents for December, 
january, February and March; Prime Lake, 13.25 
cents for December and/ January and 13.25 cents to 
13.3714 cents for February and March; Casting, 
12.8714 cents to 13 cents for December, January, 
February and March. There has been no change in 
the price on sheet copper which remains at 18% cent 
base. 


TIN. 

The pig tin market is weakening somewhat and 
prices are rather irregular for future delivery owing 
to unexpected pressure from certain English interests 
to make sales. A few~days ago, tin was difficult to 
buy for future deliveries at 335¢ cents, but the ruling 
price is now around 32% cents for February and 
March. Over twenty-five hundred tons of tin are ex- 
pected to reach this country before the end of the 
year and probably this large total may have something 
to do with the weakness of the market. Six hun- 
dred and forty tons have arrived up to and including 
December 24th. 

The New York Metal Exchange quotes the fol- 
lowing prices: Five ton lots, Spot, 3314 cents; ton 
lots, 3334 cents to 34 cents. Chicago prices have gone 
down %.-cent since last week and pig tin is now 
quoted at 37% cents while bar tin is held at 38% 
cents. In sympathy with this decline, solder prices 
have gone down % cent as follows: XXX Guaran- 
teed, 4% & Y%, 21% cents; Commercial % & 14, 20% 
cents; No. 1 Plumbers, 1834 cents. 

SHEETS. 

There have been no changes in the market on stee! 
sheets. But there is some talk that prices may be ad- 
vanced by the first of the year when the real buying 
movement takes form. The Pittsburgh quotations on 
28 gauge black sheets is 1.85 cents, 28 gauge galvan- 
ized sheets, 2.80 cents; blue annealed sheets, 1.30 
cents to 1.35 cents. Chicago carload lot prices are re- 
spectively: 1.99 cents to 2.04 cents; 2.04 cents to 2.99 
cents and 1.40. 

WIRE. 

“Wire products continue to be fairly active in the 
export market, but so far as domestic consumption is 
concerned, very little is being done. Prices remain 
stationary on the basis of $1.50 for wire nails. 


LEAD. 


The domestic lead market is exceedingly quiet, but 
prices remain firm owing to the continued inquiries 


ur 
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and orders from abroad. The New York Metal Ex- 
change quotes the following prices: Spot, December 
and January, 3.75 cents to 3.85 cents. St. Louis, Spot, 
December and January, 3.65 cents to 3.75 cents. In 
Chicago prices remain stationary, 4.05 cents® for 
American pig and 4.55 cents for bar. 

SPELTER. 

The spelter market is off owing to the fact that no 
orders from abroad have arrived and also to the nat- 
ural dullness preceding the holidays. The New York 
Metal Exchange quotes the following prices: 5.45 
cents to 5.55 cents for Spot, December, January and 
February at St. Louis, with New York prices at 5.60 


1 


to 5.70 cents for the same deliveries. Sheet zinc has 


been advanced to $9.25 for cask lots and $9.50 to 


$1o.co for less than cask lots. 





COKE. 

The coke buying movement of the past few week 
has resulted in the closing of orders for between 250,- 
000 to 300,000 tons per month. The general basis has 
been at $1.75 with possibly a concession for deliveries 
that were to run for only the first quarter or the firs’ 
half of 1915. Of the best selling grades there is com- 
paratively little left and whatever is left will doubt 
less be held for an advance. Much of the coke which 
still rmains untold is said to be of a lower grade, and 
the opinion is that if this grade is sold at the present 
price of $1.75 in the open maket, the transaction wil! 
mean an advance even though it does not so appear in 


the open quotations. 
PIG IRON. 

The pig iron markets have been rather quiet dur- 
ing the week which in view of all the other conditions 
in the metal market was only to be expected. In re- 
viewing the recent movement of pig iron, one of the 
authorities called attention to the fact that Southert 
pig iron did not take a prominent part in the move 
ment. Not only did Southern iron start to move later 
than the Northern grades although in the past it has 
always led, but the total volume sold was relativelv 
small. Prices remain quite steady where they are not 
actually firming up to a higher level. Although there 
is some talk in the Valley district of $12.75 at fur- 
nace for Northern No. 2 being rather low, the gen- 
eral opinion is that it will require another definit 
buying movement to advance prices to any extent. 

CHICAGO. 


No. 1 foundry, Northern, at furnace....... $13.50 
No. 2 foundry, Northern, at furnace............ 153.00 
No. 3 foundry, Northern, at furnace............ 12.50 
Net foumary, SOMME: ... 6. .c6. cece ees ees MBB 
No. 2 foundry, Southern...... os . IGS 
PEC a ROMNEY, SOUINGIIN. i. 6.5. ccc caw ewes 13.25 
a eS a ee ee 13.00 
BE MMOR DIO x oie 0 ss wa LPiegs «aeeienlikankinn Oe 


Lake Superior charcoal........... atc eee aia 
PITTSBURGH. 


No. 2 foundry.. Sars at $13.50@13.95 
IED Giga cawkdes Ate cenadeersssasseesscu Se 
NDE Sa a gaia. od cin ble adie € viele aa Walne ke 6s 14.70 
ance fl goog csi nce dedchbcke eee ekaewes 13.45 
SS Sr ee ee eee ... 13.70@13.95 
Southern No. 2..... ; 14.30 

13.30 


NS re are 
BIRMINGHAM. 
ee . $9.75@10.00 
PECTIN OUR vac aes cise c cis ve cesns 9.75(@10.00 
Ne. Ss foundry.......-. Pe Aer er element 9.25@ 9.50 
Gray forge ............ R75@ 9.00 
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Current Hardware and Metal Prices. 
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MET ALS. LEAD. 
foumhes PiD in sixvees sl eevenin $4 05 
binlh aceite bis bein Re Ries 455 
National (White) brands (in less 
: than 100 Ib. lots), per fb........ 7c 
FIRST QUALITY BRIGHT 
PLATES. Sheet. 
Full colls......... per 100 Ibs. $6 20 
Per Box} Cut coils......... per 100 lbs. 6 25 
1C | errr TT TS. $6 90 
Ix ee eer eye eT 65 
IxXxX | Neer 4 : ALUMINUM. 
oo + Se 
are tacs...........22004 10 10 | Carload lots. 
IC SS aaa 13 80} No.1 Pure Ingot...... per lb. $0 23 
Ix DB's be sueveaueane 5S ee  wahonkh wesw exes - 34 
IXX DEB vecexcsocodanewnn 16 90 
to - Sey, 18 50 
SE SUB... 5. scceseese 20 20 TIN. 
ee ere Ib. $0 37 
COKE PLATES. eae es ae i 
Cokes, 180 lbs....... 20x28 $7 80 
Cokes, 200 - cay tne Ic — : $s 
Cokes, 216 lbs...... x 
Cokes, 270 Ibs....... 1X 20x28 10 00 HARDWARE 
PIG IRON. 
Northern Fdy., No. 1.......... $15 00 
Northern Fdy., No. 2.00.00.02: 14 50 ADZES. 
Northern SO a 14 ’ 
Southern Fdy., No. 1.......... 16 1 Carpenters’. 
Southern Fdy., No. 2.......... Te ee ery ere 40% 
Southern Fdy., No. 3.......... 15 60 
Lake Sup. Charcoal........... 16 50 ‘ 
PEE: a 60 needalencduseces 14 50] Coopers’. 
Barton SP ee 15 
BLUE ANNEALED SHEETS. Nin osn00seccsbatenssuan 15% 
Of ae per 100 Ibs. $1 95 
7 SD ces caatee tae per 14-99 : = Railroad 
SS) See per 100 lbs. 5 pet 
hance ver 100 Ibs. 2 10 Plumbs..... Snake Saw ian 40% 
* Ship. 
ONE PASS COLD ROLLED BLACK. 
Py c's cgcenscesencaventas 40% 
ee per 100 Ibs. $2 1°| White's.............0c0ces0es 15% 
OS. oe per 100 lbs. 2 20 
Se ee Ae per 100 lbs. 2 25 
SS . eee per 100 lbs. 2 30 AMMUNITION. 
Be Mis ciseepencee per 100 lbs. 2 35 
GALVANIZED. Caps, Percussion—per 1,000. 
SD Rea per 100 Ibs. $2 60 r. i. Waterproof, 1-10s........ 47c 
No. 18-20.......... ft e ei! eo SS eer ae eee 35c 
Ts ein <6 oro mace per 100 lbs. 2 90 aa Vevedevedendesaeeaewiee 68c 
SS ere per 100 lbs. 3 05 
oon a iicancas eee per 100 sa 3 20 
LS Sere per 100 lbs. 3 35] Spelts Loaded— 
OE Rac: b . : . 
‘ per ico te. 5 68 Loaded with Black Powder..... 40% 
— with anes eee 5% 
medium grades.......... 
POLISHED SHEET STEEL. Loaded wit eiition Powder, . 
ve ee ET per 100 lbs. $4 55 high grade........ 40 & 10 & 10% 
Se per 100 lbs. 4 65 
0 nod a Ae ee per 100 og 4 75! Winchester: 
Pan oS eR ERie Seem per 100 Ibs. 4 8 Smokeless Repeater Grade..40 & 5% 
meg ee nad Grade 40&10& 4 0 
SMOOTH STEEL. GE Es 5 2 oak bees seocae % 
Per 100 lbs 
. - Gun Wads—per 1,000. 
Wood's Smooth, ty a9 * +4 Winchester Gun Wads......... 15% 
. No. 25-26...... 3 10 
DNS II 3 1S poder, Each 
DuPont’ s Sporting, kegs..... $6 25 
ie 
i . it) id e S 1 
PATENT PLANISHED SHEET DuPont's Canisters, 1b. shbee 30 
IRON. “ 18 
Patent Planished Sheet Iron, s Smokeless dra. az rs 
100 Ib: Ibs eee eee ee eee eee eee eee $9 ll cr} “ 6 08 
oa re wept $ rs 
7 iti it) egs 
PATENT PLANISHED SHEET “ “ canistece 54 
STEEL. 
Dickey Planished Sheet Steel...... 83 Shot. 
Drop’ shot, sizes smaller than 
SOL DER. mx... _— ‘bags, yh bag . $1 70 
t ’ 
XXX Guaranteed J #4. -perlb 21}c Deb. Sens, — ino vies . 1 95 
Commercial 4 & 3.. -- “* 20¢c} Buck shot, 25-Ib. bags, per, bag 1 95 
No. 1 Plumbers.,......... ** 183c| Chilled shot, 25- ib. bags, 1 95 
SPELTER ANCHORS. 
BCL YW evxecWouwnsde soon 6c |Expansion Screw Anchors........ 60% 
SHEET ZINC ANVILS. 

PT. cob kkhsbsbenekac ul $9 25|Trenton, 70 to 80 Ibs...... He per Ib 
Less than Cask lots....$9 50 to 10 00|Trenton, &3 te !50 Ibs......9$c¢ per Ib. 
COPPER. ASBESTOS. 

Copper sheet, base. aa Board and Paper. . .+++$3 00 Cwt 


is the only 





Single Bitted (handied). 
Blood’s Champion........... 
Blood’s Dull Finished. . aa 
eer 
OO ee re 7 75 
Perfect Premier, Forest Clipper 10 00 


Single Bitted (without handles). 


Blood’s Champion........... 
Blood’s Dull Fi 
EE DEES h ich a vpeeeneer 


Double Bitted (without handles). 

Blood’s Champion, 34 to 44 Ibs. 
id dting aban he am 4 per doz. 11 50 

Flint E “4 A 75 

Perfect anaes Sake ihe - 

The above prices on axes of 3 to t Ibs 
are the base prices. 

34 to 44 lbs. advance 25c. 

4 to5 Ibs. advance 50c. 

44 to 5} lbs. advance 75c. 





Irwi: 





Irwin : 

Russell Jenning’s 
Clark’s Ex ansive 
xf 


AUGURS. BEATERS. 
Boring Machine aan mane i EOE 70% | Carpet. Per doz 
Peaee aon babe eate 50% | No. 13 Tinned Spring Wire...$ 0 9 
Carpenter’ CPi Seversesseape ee 70% No. 11 — Wire coppered. 1 30 
No. 10 Preston............. 90 
Hollow. ~~ Per doz 
Bonney’s—list $30.00...... 75 & 5%) Sem 20 tg Dower. ........ $01 
‘ tinn ny 
Stearns, eae oe eer 36 00 No. 150 * “  hotel.. 1 30 
No. = Heavy hotel tinned. . «210 
Post Hole. 2 15 “ “ “ 7 : = 
Digwell, 8-inch....... rdoz.12 50] No. tia “ 
Iwan’s Post Hole and Well.. 40% edhe vied 
Vaughan’s, 4 to 9-in...per doz. 6 60 
BELLOWS 
Ship. ONG 6 55s 5 309500 ver danee 65% 
Ford's, with or without screw.. .50% | Hand. 
Snell's aio% «eu, LEE ETT OLE per doz. 7 50 
eran 9 40 
AWLS. J 
Brad. gee Si ~ te 
No. 3 Handled....... per doz. $0 s Ga eh arena 
No. 1050 Handled. 
Shouldered, assorted 1 to 4, BELLS. 
mentee antes eese AN ‘= Call. 
stent ase 3-inch Nickeled Rotary Bell, 
Bronzed base...... per doz. $5 00 
Harness. Cow. 
Common............ a 95| High Grade.................. 
Patent.............. NS 5b oles veiecas’ 65&10% 
“ Door. Per doz. 
eg. New Departure Aut ae 
Shouldered.......... “6 1 50 Rotary = pws rans sad 
ee ie ee x 65} 3 -in. n. Old Copper Bell....... 4 00 
3 -in. Old Copper Bell, ay. 6 00 
3 -in. Nickeled Steel Bell. 4 50 
Scratch. 34-in. Nickeled Steel Bell. 5 00 
= econ oo elas: 4 5 40! wand. 
No.7 Stanley, o-Per om 1 33] Hand Bells, polished....... 408&10 
"spe eamate tae = 40 
Nickel Plated..°2022.20.212003 a 
AXES. Were eee eeresresesesses 40&33 
Boy's Handled. ge eer enre 3 
Lippincott, 3 tb.. -Per doz e 00 | 44 sscellaneous. 
Marshall Falls City.. 6 00| Church and School, steel alloy... .50% 
Broad. Farm, Ibs... 40 75 100 
Plumbs, eg See 334% | EBach....... ‘$1 90 2 10 355 475 
Pea... cisancd 35 % 
e Firemen's yrnmy $19 00 BEVELS, TEE 
eyed 3 ae er doz. 
Plumbs, Miners’ (handled) “* 9 00 — rosewood handle, new 





Pe f 
7 
Brass, plated...... ieee acdaes ° ay 
BITS. 
Auger. 
Extra Double Spur.........70&1 
Ford’s Car and Machine... .40&1 
Ford's Ship............,00+. aoa 


emer erase eres eeresenses 


* Small list, $22 = 3 
“ Large “ $26 00..25 


eee ee ee eo 


eee meee eee eee eee 


Countersink. 


No. 8 Wheeler’ # am doz. $1 60 
No. 2 is 2 40 
BAGS, PAPER NAIL. American ae » <2 
Pounds..... 20 25 re Saar ” 1 00 
Per 1,000. ""s9 So 3 0 450 500 Mahew’s Flat. ih 90 
Snail.....: 1 40 
BALANCES, SPRING. a seas weier 
PT. £65 saScus sadaban cnn dite 50% — a Pertnces se ¢ % 
PU ia a akabie kay S~s deues eee 20% | Gimlet. 
Gianteed Deshie Cat..cs ‘ons 
Germ ttern..... 
BARS, CROW. an. Se 
ii 
Pinch or Wedge Point, per cwt.. $3 25 i I cia “ 15% 
ountersink......... ™ 1 30 
thes. os 
renee 2 3@ 
Small Willow........ per doz. 7 00 ae .--+- om 
Gare 75| American Octagon... “ 1 75 
Large iets baad ?, 10 50 
Screw Driver. 
Galvanised Iron. }bu. 1 bu. 1$bUl no 7 Gommon...... Pa 
Per doz.......- $3 50 500 675 No.1 Triumph...... % 125 
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cr STOVE. (See Polish). — Cable Log Chain- Saw Filers. 
ADES, SAW. | ENCE St ae ean Advance 25c per 100%. on Cable} Disston’s list, $30.00........... 3% 
Butchers em as 8 Grown, Seli-basting, $6 doz. $2.4 — Stearns’. No. 0, $3:50;, Ho. ae t 
Stender, a AM cvevedess= Coil Chains, German Pat. wosth’s. Ne. 
THR er ee 35 BUCKETS. 3/0—2/0 Wentworth’s, No. 1, $6. 255, ‘No. 3, 
Clock Saeiais sips mene 3/020... 0000 ee eeeevervee, 70% $8.75. 
an Pump, Rubber. SS OR CLAWS, TACK. 
Disston’S.. .+.++eseeeeereces 25&5 wuts Pat. Halter Chains ~ Cast, wood hdle....... per doz — 
Flexible.....--+++++ sesreees, Be 4/0 to 0. 664 rape steel. wood hdle. $0 80 
Star... csrseeeessesersees ‘ ‘ce <a pnneIaEanREIIO | | ~~ Spseeennenenee “190 
ie RRM ose sf cke eras cas 6G, | TisBte- +++ ee eee ee eee 50 
neous ke oz. $2 40 ; ; CLEANERS. 
jackson, ae é ie BE O8. 4 75|Well. German Machine Chain. es 
Feimanpihiy «isch takaat ees 3 50| Galvd, Qts 10 12 14 3/0—2/0O—1/0—1.. ..........4- 50% I 's Adj bl 
Per doz....... $290 325 3 40|p; no senna 53% 
Wooden, top ear, plain, per dos. 4 00 Picture Chains. Iwan’s Stationary....... as 40&5% 
BLOCKS. : ea eg eel Ldgit Meee, 3 ft..... -per dos. $0 $0 Pot. 
Snatch. wail Heavy Brass, 3 ft... i re per doz. $0 7¢ 
bo: aga ‘9s £0" SEARS ee 408 BUCKS, SAW. Pump Chain. Side-Welk 
Pave . PDN debate: cinweas per doz. $2 40] Galvanized, per 100 Ibs...... $5 50 xeon ace RTE eee per doz. $3 25 
‘ac Sa Se See eta * rrr et 6. 
Tron Steapped..-.-.-++++-: 70810 BURRS, RIVETING. Safety Chain. _— 
Com. Steel......----eeeeeeees ©! Copper Burrs only sins cabeacsicuseaeea 65% ' CLEAVERS. 
( Burrs only............+. d Family. 
Tinners’ Iron wo Per 653% Sash Chain (Morton's) 
BOARDS. ; Beatty’s, Inch 7 8 9 
Steel, 100 ft. 7 
 wabesb Crystal......... Net Prices saci ss O.....--+-5 ‘ . wit ste eeeeeeee $1 20 Royal... a. st per doz. $2 25 
Wabash Oriental......... “ OE SORE tt eee eee ere C/E ee eee 1 60 | Butchers’. 
Wabash Mosaic........ “ Wrought Brass (New List)... .50&10 es Pere ee eee ee 2 40 Plumbs 
Wabash Delft Enameled... ‘ | Wrought Steel, Bright............ no Nea el RE OP aa aia ace ee ae 257% 
Wabash Art Inlay....... . Wrought Steel, Japanned.......... Net |“? And 1 Aes 2 CLEVISES 
Wash. CALIPERS. = “EP ae ee Peer 2 70 Sn TE FOES ib 
No. 760, Banner Globe, (s ai Tne 2 Sa iam CLIPPERS 
We. 653, Basnnes Globee sing) be, $2 50 Inside and Outside... 2222222222. pt Champion Metal. Ae $1 90@4 75 
CS ee cee 0 eee boersecesoseneeveve 
i kano per 50) "178 reese e SO% eat a pa hep 4 50 CLIPS 
t , (glass 
No. 862, Whi o Hes, ae 3 75 > ALKS Cable Sash Chains eR Ey eee tee ere 65&5% 
No. 800, Brass King... 3 30|Lesser’s Boot. MEALS Aad pants decees suas’ 35% | Damper. 
No. 172, Our Best, (soap: aver) 3 25/4, (Lufkin R. Co.'s), per M..... $3 75| COPPET..--- sees eeeeeeeeeeees 25% Santasd es eears cts caw per doz 70 
» «jeans gadeeal S| Toe. I __ SER Ee: 
No. 964, Roval Blue, (name) 325 eeeibaceer Pe adwinwans per lb. 5c a rR he wane | ts ca 0G ade cB cares “  17e 
cajedtkaaere eens | pan ne Pp ate Per 100lbs.$16 00 1350 1250 pope 
BOBS, PLUMB NG Cuksanvcecvas Bic | Stretcher Chains. Emer 
: cana Ys-in., $8 50; }-in., $7 75 per 100lbs rie SRS ee 50% 
Carpenters’. ‘lke ° Tie-Out Chains. 1 RAE SRO eee 50 
a eee ee per doz. $0 60| Milk. : * é 
Ge. idiccontes > 1 20) Holstein. PONS vc dawndWesstevsens 70&5% | Hardware Wire—full rolls (100 ft.) 
ae eS cc. sc “ 2 25 ee 8 10. | Zrace Chains. 2 to 3, incl., Galv.—in full roll. . 00 
No. 3.lead......... $25] Perdoz..$18 50 2450 27 so| | {yestern Te ate ll geo je 72 
ms. BW 0. ti(‘iéié COO“ ‘ — hese seceseseces leseec cece sees ose es 
No. 113, brass plated. ‘1 10) Gem Pattern. SS GRD sme ? Zand 8.10.2... mi ce a 
No. N30, nickel plat’d 1 50 Ge ee 5 8 10 i539 ree eesecesees 7” = Screen Wire. 
BOLTS. er oa. $19 25 2375 25 00 Add 2 per pair for Hooks. 12 mesh, painted, per 100sq.ft. 1 20 
: FP Illinois Pattern. 2c or Twist Link. N . 
Carriage, Machine, etc. Sr x 10 | Wagon Stay Chains. COCKS AND FAUCETS. 
Carriage, }x6 and sizes smaller Per dozen........ $25 75 2900 , AES 3 ts § |Compression Plain Bibbs......... 65% 
Sahat ssa .. -75&10 
carnage siaeslargerandiong.. | Jergey Pattern. eee teen alas 0k sake 
er than #x6............. 70&10% sw SE eet ae 10 CHALK, CARPENTERS’. Telegraph Faucets (new list)... .50&5% 
Matias. 4x4 and sizes smaller aa 10% en ES We. s'eé eos $25 00 28 00 BI 80c Racking Cocks (new list). 60% 
ere ee _ I a ee Soe ee eS eee per 9f0.; BU61 TF nccnaccadiaes ft cte Ctra (nae Vath, 
sien ihibatadinigs CAN OPENERS. Redo... . see. eeee sees tlheiaeiiee. $0 
ne, ee ree onion See Openers. Anat White” School 60c et, Faucets, Lag doz.... $0 85 
Ty ee eee a . i ‘an Faucets, per doz.2 60—4 20 
ineve SES RES, SE 80&10 CAPS, GUN. Crayon............. 1l¢ | Petroleum Faucets.............. 70% 
GR A Serr ee re 75% |See Ammunition. CHARCOAL 
Pao Box Strap béiebeotevdees 70 0 CARPET STRETCHERS. * hie - at ose COLLARS, STOVE PIPE. 
ortis, Door. ESS a | inne ee rain y Inches 5 
: brent 6 7 
RN Sa ticles esis oss sec oes 60% CHECKS, DOOR on Ti 
CARRIERS. ’ . Plain Tin, per gro$1 90 240 3 50 
Gem, bronze piated.. 111122221: 20% Bie. — cc a 30% |Japanned Tin 300 350 425 
Barrel. Diemend. Regular..... each, $3 85 ee SE eee 30% Lacquered Tin “ 360 420 480 
oan heat in babes ‘ waite eee RS ‘ : - CHIMNEY TOPS COMBS, CURRY 
WOU va cccvgcuesecats yers’ Imperial........ _ . , ° : 
Wrought, bronzed.........- 50&10 Myers’ Clover eee Me 4 00 Iwan's Voleano...............--50% Nos. Perdos Nos. Pertos 
Plush. 000... .$0 37 299... .$1 05” 
Weenies 40&10% CARTRIDGES. a ees. ae 320.... 85 
Spring. See Ammunition. Inches........ 12 14 js eae = =o ; 4 
Wrought... -2.-2.e0.00: 75810% x Foe Per, dosss 0 sae ee .... 
rought, heavy...........- 70&10% ASTERS. eis, 1400.... 1 40 
Square. a i Cold. 
‘Con nein Standard—Ball Bearing....... 50&10% | ~ Good quality, § in. and COMPASSES. 
Wrought ie oh Beadets ¥n0's <eta 70%, co OEE EE OF eee ers 60% . aS per Ib:,. 13¢] Carpenters’............cccccscces 60% 
atte Common Plate Smaller eae; per Gos... 655.55. Pencil—Faber's........ per doz. $1 00 
i |” Serres on: 60% | Socket, F d Firmer. 
Angular. ten end porcelian wheels, new i — ve * ee . .758&10% COPPER—See Metals. 
Miller's ales 5451 PSOE B5] Philadelphia’ Plate, new ist * "60% | Toned. Firma. soz | Soldering. COPPERS. 
: tin's, Yy 1 NS. oiaca 6 akan dea'ews oldering. 
Bung. ‘to laa... SHpor cane: 758100, x Oh eee .. .per tb. 32c 
Enterprise Mfg. Co.'s No. 1 18889 EES SES: 70 | Choppers, See Cutters, Meat. 4 tb. ree 29¢;2tb.. * 28e 
No 15&5 a yg a eae CHUCKS, DRILL. < and larger.......... 26c 
BOXES. + onl uaa per doz. $4 25! Goodell's, for Goodell’s Screw CORD. 
wee ; Wildermuth’s, TS cs per doz. $6 25| Picture. , 
Mail, No......... 1 2 eae. 1 2 3 /Yankee, for Yankee Screw White Wire (new list)......... 85% 
Per doz........ we sai fe o-..... $5.60 575 6 25] Drivers.....-..+-- 000000 00] Sash. 
ORE Sa A le > neh Ail & ee Regal Brand...........per fb. 35c 
ce 15&5% Per doz...... $675 950 10 00 CHURNS. Puritan Brand.......... “* Be 
Ouse ser sneseere ; 7, 
Stanley’s................. ,. * 30% CHAIN AND CHAINS. a... 10 CORKSCREWS. 
SESE oS ey each, 0 ‘Breast Chains. ee Soo. $3 90 4 ‘60 4 85] Walker's... ; 334% 
BRACES. Doubleslack....... doz. pairs, 83 73 — ny oe eae |e Serres 65&74% Williamson's Regular. . . 40& 10% 
Pray’ » Genuins Spoltord’s 60% With Covert Snaps: rn as 4 ‘ 6 Williamson's Forged Worm.......50% 
eee ener it i e Ss ee oe - J ee ~ . 
No O08. «no... 2. '$3. $6] Without Slide. *- 208 lygea Gals fre te oc eee 
~ ag oa Se ie wi area S Bright Ox Chains. Oe Ee $375 435 5 40] All sizes (new list)............... 90% 
snsconre j-in., $7 25; }-in., $5 45 per 100 Ibs. oaner CLAMPS. COUPLINGS, HOSE. 
. justable. 
Hay-Rack. Cable Coil Chains. a 30% may ROP na cieee -per doz. $ 7 
Wenzelmann's No. 1.per doz. $9 50 oa s 1620 ‘os ho A ee 
No. 2. 10 00] Per 8. $ 8 7 a ere 25 COVERS, WAGON—See Tents. 
Shelf. —.. sia vs $ % 
er100 tbs. 6 00 5 90 5 75 5 65) Hose. DLES, GRAIN. 
eve Fs wrought ee 75 TS ae ae 1 1 Sherman's, brass, }-in., per doz .42c os on 
er Folding......... seeee+-65%1 Perl00tbs........ 5 55 5 55 5 65] Double, brass, }-in., 90¢ | Morgan’s Grapevine... per doz. $22 25 
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CRAYONS—See Chalk. EMERY CLOTH—See Cloth. | Wood Pails. © HANGERS. 
Frazer's, 15 tb, 80c; 25 tb, 
CROW BARS. EMERY, TURKISH. Hub Lightning, 15 ib, Sse; 25 gee Rolled 
Pinch or Wedge Point...... per fb. 3c 5-Ib 70c each. late Bearing....... 60& 107, 
4 -Ib. : Seen ie gh S> 5 
CUTTERS. RO nk sts che oe pkgs. 4 kegs kegs,| Tin Cans. S King. tasawcde sveeke ogee +44 
Glass. No. .60 to 150, per Sib. 6c « 4c Chamellene Graphite, Weems hai meta gcse res rac 0%, 
Re 4 Devil <, Be er doz. $0 75 lour.,..... - 3c 3c i > fa — hoe aekoeo ten 4 4 Warehouse Big Twin... .. one 
s BOP OED. 0c ccc wean sce en eee ee es ee © 
eo... ecient 108 (ENAMEL, IRON. 5D. OOF BION. onde sos ovedae 37 00 |Comductor P. 
Meat. A-B Iron Enamel, 3 doz. case, GRIDDLES. Iwan’s Perfection. ....... 50% 
F q eee Se eer ee Mee tee... ee eee, ae , 
Pa, nee sad dees ner = 25% Peseta. 6... sce tes a ’ as « 25 SOOPHONE. ...- 2000000 s ee veees 334% | Eave Trough. 
No. 202, list, $1.50 ea...... 40&74% GRINDST Baker's............ 

Pipe. . EXTRACTORS, PIG. Family. nenidease Imperial. cette 
Saunders’, No. oo a ; 3 See Forceps, Pig. — erere a xs os 10 MOe ee eeeeeeeeeeeererenaae 334% 

ach..... . $0 7 2 : OZ...+.. 12 50| Parlor Door. 

Slaw and Kraut. EYES. Loose. Acme.. per set, $3 7 
3-knife Kraut........ per doz. 11 50] Bright Wire Screw—See G y 5 Ives’ Improved. |: || ms 4 
1-knife Slaw......... e 1 75 | Drifting Pick......... x ; oe 1 bi50% dea agen, 922 OOS ON) lames Standard. vay. 3 3 3 Se 
2-knife Slaw......... " 2 50] Hooks and— Mounted. Le s New Model. .. er 3 10 

ae ee “ 7 751  BEMEB..... 2c cccscesescnse 85&10%]| Ball Bearing... 1 2 3 oy Noiseless. . ¥ 4 00 

Bh do xcaasntv ewan Swean ten a ie) a7. 3@ 2... oS ttteeees 40& 
DAMPERS, STOVE PIPE. Common Bear'g 1 2 mC: wim 
a 508&10% FASTENERS, STORM SASH. Each......... $335 315 300 H 
Dae. C5o8 css auadazenuee 50% Schroeder’ d " ASPS. 
= oe PDs cs ukcte cake per doz. $0 85 GUN WADS. Hinge, Wrought. 
DIES AND STOCKS. MSIDIC.. 2... ee eecsece 1 15 (See Ammunition). OE GIS RAR as geod 7 10%, 
With Staples—See Staples. 
OE... .s6encenm sana tenee 40% FAUCETS—See Cocks. HAFTS. AWL P 
DIGGERS. Brad. ; ; 

Post Hole. FILES AND RASPS. Common er doz. $0 19]C eee 
CD oy sit Nels WAM Dc ascot ci satzecegal 8 "9 Sst egeapammab te emia per doz. $0 19 Gest Glew, * par a baaes ase 50% 
| ES eee ee x 9 Nicholson’s— Peg. Cast Shingling. . per doz. $1 ies 3 
con ler anes a egy Se AMHR... . 20s soca evees san Geena... .-...-«- “4 22 rh 
Iwan's Split Handle. ni 7 50 Fhe ge AEE ete Bil 75&10% Patent, oar Son... = 4 
Iwan’s Perfection. . 9 00 Sp eer 3S e952 Se 70& 10% 

Iwan's Hercules pattern * 19 00 Gre Cee a ee 75810% Sewing. : HAY KNIVES. 
Ryan’s. ‘ “: 17 00 Kearney & Foot gies WegN ik © Ly th SOI. ons since eas ee 22 See Knives. 
See also Augers—Post Hole. ~ 7 Animmaemmnnnne | Tt ae 52 
Dividers, Wind.............. 65&10%| Nicholson...........+ . -70&10 
| J. Barton Smith... ....... 73810% HALTERS. vir 2 apenas scrtiias 
DOOR CHECKS—See Checks. X-F Swiss Pattern......... 40&10% wed — eeepere ts per doz. $1 10 he pee s No. 1.. feed doz. $9 00 
H I nko 3.ckscan vse nad i egy de RRR Be de 1 85 es ep 2, 
DOORS, SCREEN. Diesben"s 7$8&10% «ERE COE aad eee se ci 2 00 
j-in. 4-panel, painted...... Net prices OM. eo penne = poor sl -4a..+ them ited 8 50 
1 4. “panel, ae... WS. is adardcntcosadebnaee 70% | Leather, leather tie..... 11 50) Bring HINGES. 
in. 3-panel, naturel pine, . 
fancy RRs BI a aE “ FLUE STOPPERS—See Stoppers. eae rota oa HANDLED. Clark's Gravity . per doz. sets, $1 05 
; acksmiths, Hand. 2 ST eee 
DOOR HANGERS—See Hangers. FORCEPS, PIG. Raginnasgh ee 50&10% Shepherd’ & Noiseless, tor Wood” 
DRILLS. Superior . ns wth ghak ae Svea per doz. PRUE. chs crees ooh ben bou webabave 50&10% seaaghicay tects niente ented 

Bit Stock. 65% isson’s Imp......... . 5 25 | Farriers ° |Gate. 

ee Bade. ee aso eke ashe Sow Ne base sy ee 40&10%| Clark’s....... 2 

Breast. 2 FORKS Machinists Hgs & Ltch, doz. $2" 50 3 25 e A, 

Barley oe 60&5%| H 1 ” 

oe ery 3 “c gk 1a aumeent 1° =e paramo OR ies % ps one 202. a. 
ay s No. 9.... $17 Steel, new list............. 60&10% | Nail atchs only. 90 90 

Millers Falls No. 12..... ‘* 2 O@] Wood, 4-tines........ perent: ee. fae ae 40&74% Kumckle........ per doz. prs. $6 00 

Hand. ¢ Hay. Quaker City.. -per doz. $3 85 ese Sag oe hie , ‘Sets, 6 75 
Goodell’s Automatic, 2-ti Re oe ee res buna tah tehde prs. 9 50 
Nos, é 03 3 20 . IME... eee ee eee eee ees prose MENOAEIES. « .toak 2 kok ce 3085% Screen Door. 

erdos. 67:75 Fi SO 12°00: 38 ea, ames, Rivet 
Goodell's Single Gear, per doz. 1s 75 4 pe Sve ery oertrsteesaae Fe “13 ing Tae 40% — BR eosG sin os wl gross $6 50 
Millers F alls ‘ 275 Sesne in sw '010 640 6 9.0000 6a ee 65 7. eS ee ee OP OSL. ww creer rcccece “ 6 75 
“ Double“ “ ; 25 eee eee eee eee eeeeeeseeees C] S . 
i SS Ae pring. 
osigvosetine. —_ ‘alia io ye sian the es —— ye Rea ghaats os ave 50 
MENU c5 5m comics per doz. 16 SQ} I-UME.....--- eee eeerereees nt hi er or | SN ORRPREE SES y: 5&5 

Bit Stock. er eS cuwaeeen 6085 % “ | oa Hickory ‘kab er doz. $0 = Columbia Dbl. Acting. .”.408&10&5% 

ES | een” 65% —— > amine ag Inlaid. ... . 1 we Ideal Detachable.. +s cass ss iy! 
DRIVERS, SCREW. Sree Ys houen hehe’ oe ne oer 60%| Per doz.......$0 70 0 80 1 ‘00 5 gro. 43°35 

aaa mB eeS: 65&10% GAUGES. ee PEC Orr eile Gan: STEN. TI hay 0 keg is cu odes deck .20% 

oa. + inelepiclabael x. 50% Butt and Rabbet. HAMMERS, HEAVY. Wrought Iron. 

Champion Pattern............ ; ‘70% | Cre Pail. H New Lists.............. 

Clark's Interchangeable.......... 30% oer td a * me ee ig ee Light Strap Hinges....... ..65&10% 

(eee eee ammematalamalapt< 80 ssseee ++ Der doz. $3 75 a Ee Cone Pee ne Heavy Strap Hinges.........., 70%, 

Reed’ ~ titnin...........3 &50 | Marking, Mortise, et........... 5 Wk: BOE GUE, 30s pc whnes ish 10% FS oe “rere 60 

Goodell’s Spiral. . 50, 10, 5a78% Die s Steik bab c's b pie oi eipate abe Wee Nets| Masons’. Heavy T Hinges........... 40& 

Yankee Ratchet. 50% Extra Heavy T Hi ot 

os Sp = siedecest “a 508104 Saw Single and Double Face. , . .70&10% 4 mamere’ ues 664% 

Smith & He ar Ginakacake 40&5% Vire. HANDLES Sorew Heck and Strep. 

7 ; : } ‘ 6 to i2in.... 

AVES TROUGH, GALVANIZED,| Disston’s......---------s+00s 25% | Auger. 14 to 20 in. ne. ee aa ro 
Terms, 2% for cash. Factory ship- GIMLETS Common Assorted... .per doz. $0 55 2 to 36in....... e = 3 75 

ments generally delivered. Discount..................-35@40% po — de eked 4 75|57ew Hook and Eye 
See also conductor pipe and elbows. len es’ oS ahastabic. age “per set, 1 $51. Pia.) 6.3400 .5- per 100 Ibs. $6 75 

GLASS, WINDOW. OE PRT PS RS en  } Sete haha oie es 
EGG BEATERS—See Beaters. |Single.................... 908&20% | pi cel Sips Hei ben nink babel ob Ran a 
“s Chisel. 
ELBOWS—Stove Pipe. gincuneaabne.  slikcgs inne a) OR ee ey 
Adjustable Stove. GLASSES, LEVEL. He awe. st. per dos. : HOES 
Oe OR 7 ickory, Socket Firmer, Assorted, 

Inches ; aa 6 a 24-inch Seen seme yees oo. $0 70 27c; Large size, 30c per ang GREE 5200S Vey she s0cce ees 70% 
Smooth, per doz: $0 80 090 1 25 55 Applewood, T 

Plan'd 200 225 290 GLUE ‘sorted, 34¢; = 20 per doa, |= 

oc eng Stove. Bulk. ‘ — Socket, winner, As- ede eee 70% 
Cha 6 MA sa Gs octe re per doz. $0 30 AZEl..... eee eee per doz. $5 00 
mney per doz: $0 ss 6 th 5 fate awe ee .. per vb. Cg a eee: - Ladies’ and Boys’............. 70% 
Pol'd, - White. .........0000. 18c -- 40% ortar 75% 
Plan’d, “ 2 $4 ; ~4 : Shs Ee CUES. oa 005. 505 “  164c Drifting i, SEO ROP CORTE EE 40%| Planter’s Eye.................60 , 

ie lees Biaee Liquid File, assorted, 13c; Large, 16c per doz Was vos Ribd sive ecseoe 706, 
Inches eae © 6 - fey & Navy.........ssseees 40% | Hammer. ; 
mooth, per doz as 60 065 095 4e rage s— Adze Eye........ er, d 36 to 75 — See 
Planished “ 75 195 255 a eer 331% ones oer eee Be aes " 40c@75¢ sai 03 cui — 

; Pir apa"? hSeenn neds dere 337% achinists’....... ” 45c@80c 
ELBOWS—Conductor Pipe. ie Re 25 7% 0 ae 40 HOOKS 
Galvanized Steel, Tin and Terne, GOODS Hay and Manure Fork........... 35% a 

- Round Corrugated. be adh nh ds SEMEL ETE EES 90% | Hoe and Rake 35% oy Se ed caine eee ai a 70 
ize. Do <) UCR RRT TS ACI ime 3 a oo oR ER gettsee! (ye ee ee 

er $3 ee GREASE, AXLE. oa se eeeveces per | doz. $0 re eT errr ee per gro 80810% 

ee wae hannsn See Bie gS OR lt 

RSL Awinieses0 sashes 720] pj ase Screw Driver. . ' 

eat ins Si Nous Josch 3-epl pmant..----- «045. per gro. $5 $01 Assorted “ A pe bedi eat ele a 

lay epee yeneatehteiaiatsae 18 00 RR Po Nea sta ae Th 9 50 NG Finks sche as = ae ere 

. : ‘ Hub Lightning 5 25 a oe r44 48 E 
Bubject to discount. MEOGURs «paocscsccssccsoss, © 9B Nihon tad — 
and Spade........- -+eeee+35%1 See Stops, Bench. 
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Box. Seaderd, ‘ 2 LINING, STOVE. 

» 2 DE cabweue de és Brick ; te, 42c 

Inch....-- 7 10 1 Each $0 60 1 00 PP Terr ree per crate, 

1 90 210 225 265 aS 

: 4 doz.. .$ Wilcox, , 
ge Le gas Clas: eee MACHINES. 

Common Axe Handle, per doz. $7 00 ie $0 85 1 20 290 Nis Siekads “i 
Chain. Augers Auge 
Inch... 2&6 t vs 4 KETTLES Angular... .per doz. " es 4 40 
Ir f0d$7 60-8 10975 1190 1260) pa 15% | Upright. . 4 00 

Clothes Lines. SS ee ee 40&5% | Leather Reaiee. 

Japanned........-- per doz.22c@24c Copper. ....-.----seeeeeee per wrt Chicago, Pomeroy... .per doz. $9 0 

Galvanized........ ih 40c — gpnbbebeatrtegen: ee eee ss 2 00 
Cott ee fete (ae 

Cast Iron....--- pergre. ecaas ~ KNIVES. Pony, Pomeroy...... as 7 20 

Gem Wire.......eeeeeeeeeees % | Beet Topping. Weshine. 

Conductor. Clyde, 9-in. Scimiter Blade, dz. $3. . 0 oo ee 5 25 
Malleable.......-++-++++++++ 504 ERE 55,  ~ eephaaegeengtaee 6 00 
Wrought.......-.-e cece cece Deane Meteo... .csvncdennk pe ~ . ” l Reaeeca i teialls erate 6 50 

Corn. Corn Weteh MONE Ho. cic cc ceies 12 00 

P : orn. 

Comguam, riveted, fry os $2 25| Clipper............. per doz. $1 5 MAIL BOXES 

Little Giant. .....+.- - 3 25 or al dceieata cesta 3 00 |See Boxes. 

Gate. : Woodford SRR 2:25 MALLETS. 

See Goods, Bright Wire. Drawing. Carpenters’. 

Grass. Standard......... (New List)...50% Fibre Head Small. ..per doz. $5 00 
C on. Noa. 2 1 ee ER ee ee 15% si en eal 5 75 
een hy $1 50 160 1 70| Barton's Carpenters’........... 13% “ “Large. ‘ 7 00 
Sa «espe ane per doz. 175] Folding Handle............. 258&5% | Round Hickory a2 
GypOy... 22. .ccsvess 2 50} Hay. “ Lignumvite... “ 4 00 

Gammock. American, Sickle Bdge. . .doz. $10 50 Square Hickory...... - : = 
With plate perdoz. 50 somton Sickle Edge.... “ : 23 Lignumvite.. . 5 

ith plate.......... é hegre rr . 

With screw.......... Pw me Sy S. Sickie Edge. ae 9 50 yo ee ; a 
Lambrequin, or Drapery, Bet BS Iwan’s, Impv’d Serrated ‘ 10 00 pales O0d.......... << gage ae 
Picture. .... +++ 0+0+++ 50% S08 0% Lightn’g, Holt’s Gemiine “ 650) Hick ag" ios: * uO) 50 
Potato and Manure..........+++ Lightning Pattern. . 6 00 ickory, Sheet Iron. . 

Screw. Wadsworth’s Sp’r Point. “ 9 00 
Braah, « «oss cadobe ee Hate «a,c 85% Hedge. i MATS. 

5 i ES Ee ee doz. 00 ‘ 
F (See Goods, Bright Wire.) as) aga en per doz = OTL Matenst Rié......... s081085 

Seat SHINE... +0 00resreses taal re , Acme Steel Flexible... . . . 3: 334% 

HOOPS, TUB Common, Single. . .. } 60 |SINS 2 er gro. $3 25 
° ; Common, Double.... “* mee tees per gro. 3 80 
Biastic. 2.55. per case of 3 doz. $2 25] Streeter, 4-blade..... x 1 30 a4 Adicts Tastee or 
- P Streeter, 6-blade. .... . 2 00 wire - covered Stove Mats, 
J RDEN. uity. ; with handle....... per doz. 1 10 
mao Coupled.} Common......per doz. $0 oe 00{ No. 2 Asbestos Toasters, with 
” ft. Lander’s...... 40@1 75 WORE? cute 2653 per doz. 60 
Velvet, 3 ply-2” guar. press .. “ie Scraping. 
— “ “ ayy Beech Handle........ 00 TOCKS. 
jw * Seo Be ~ 5 25@6 00 Plumbs..... 08 et tisitedesex 70% 
Illinois, = "e xs 16 ¢ SESS SRC a eee 60% 
KNOBS. 
Doors. 

COTTON COV. RUBBER HOSE. NS CCC ERT Ce per doz. $ 80 MAULS. 
fligh Grade-3’’-guar. press.400 Ibs.11}¢| Porcelain............ 90 lIron, Ibs.... 10 13 16 18 
Special ** ie: 4 RE Ge. See eee 8 90/ Per aoz...$4 00 450 525 5 60 
Leader “ -.* 399° 4 Wood Face, lbs.... 10 12 14 

LADDERS. mt ee $5 00 5 50 6 00 
Long. Choppers’. e 

sun,‘ HUSKERS —..... scgte| Eas SEE Ongon Pat, 588% 
Nos..... B  BB_~ E__ 200 | Extension Sites 
rer doz. oe 2 1 Z x ET as bn Gales nica x 14c MEASURES. 

Seuce Step. } pk. 1 pk. 3 bu. 

Per ee SS pA “oN ee 2 eee eee 74 | Galvanized, doz.. a 25 3 00 3 7 

ak Sie a ate $3. 50 9 00 24 50} Common, with Shelf, add 10c. Japanned, 175 245 1 

jos..... 60 64 68 Keystone... ... 2... - eee c ce eeee 

Per doz. $2 15 : is 85 145) Triumph, perft...............- 20c MILLS, COFFEE. 
Dehone's. LANTERNS. i pga Le eT eT 

POP OIG: 6 ks 0 in 090008883 oe $14 40 Bull's Eye Police. ‘aga ada 50&5% © 

3 «in. Flash Light... .per doz. ” 4 Arcade... ......seeeses .40-124&24% 
IRON. 2}-in. pene ed A ery at KP : = 
See Metals.—First column A bes nanpe tela MITRE BOXES. 
Dietz & Hams’..........Net prices| See Boxes. 

Curling TRONS. LEADERS, CATTLE. MOPS 
OF cbiceet dees ieee per doz. $0 40/Nos............ 1 2 3 | Brit....... cece eens: per doz. $3 15 
ih os well aue Kane “ 4 Per dos......... $0 55 070 2 75| Handled Cotton. 

t Oe eee Pounds. 1 13 2 

eS ee oe " 70 LEATHER, LACE $2' 135 265 3 25 

WMG. accu. 6 a eos sek cnnescakss¢ nae 334% | Per dozen.$2 00 235 2 65 
| ee = 70 | Side 
Plane. x Ex. SNE cng sa-0d per sq. ft. $0 27 MOWERS, LAWN. 

Wood Bench..... Suteteats 20&5% LEATHERS, PUMP. Gladiator—B. B. 

Sed. Valve and Plunger..........:... 10%| Inches.......... 16 218 20 
Charcoai........... per doz. $11 00 LIFTERS Each........... $6 50 725 8 00 
Common, polished, per 100 Ibs. 3 75 Heine Coser ma ii King Universal—B. B. 

io m4 coms sual ve $1 a _ Coppered....... per gro.1 — - — Se Dee oy 7 +? 
Common, nickel plated. ..... 5 25| Ideal.........., ATICREB.. «+20 -s 350 390 4 25 
i ishi Alaska, C ered 4 00] Big Giant.........35 * 

—— eens 2S Alaska, Nickeled “ 5 00] Little Giant........ 250 265 275 

Laundry, No. 2...... » 6 25| Transom. 

Mrs. Pott's, PU ss as adiasacegunees 80% NAILS 

No. = _———— per set, 93 ’ 

a 50 y 1 - Chalk. LINES. Cut _ = POPC CETTE rates, *% = 
° ; ; OS LENS 2 

No. 55 1 - = 96| Twisted in or % Ream “ any 

Tailors’ Sad......... per Ib. 5 Nos. 4 8 9 wins 

Tailors’ Geese....... vis 5 Gro.$1 50 2 %0 2 1s 2 50 3 00| Small Lots................- $ sin 
Tuyere. Twisted in — _ Carload Lots. ...........+-- 4 

Sinele Duck Nest... - per doz $5 25 we mesures + ae A A Cement Coated. ...ccscceces 17 

ing . er doz..... ase c clH Shoe. 

Me a... 20 - syepedatet seams ali Tee RMN hei sinaioy, 55&5% 

Rvinine oe oben sa yee sealed \ 
Bar Gos. ae ‘ale Sie 35e oo SER ee er Te . a5 
JACKS. Mansons’, in 100-ft. hanks. . doz. 80c oe: 
7 Clothes. 

Ik x ivoe he bua wks cee 70% ae per doz. 0 95 

Wagon. Se SS 1 15 
Ss bas s500%0008 Gevesseees 50%| 60-ft. Sisal.......... pa 1 40 
Oilver, oo eS eee ys 1S 

Nos eeccecees 0 S0-0t. Cottom........ sa \S 
Each.............$0 60 $080] 50-ft. Braided Cotton. “ § 














NAIL PULLERS. 
See Pullers. 


NAIL SETS. 
See Sets. 


NETTING POULTRY. 


Galvanized before weaving... .80& 
Galvanized after weaving..... 80&15 


Ree NN 6G Cass eran ae von 6s&5 
NIPPERS. 
End Cutting. 
Stubb’s Pattern, Inches. 5 6 
Pep Gosen.......;.. ..$4 65 675 


End and Diagonal Cutting. 
Swedish Side. Inches... 5 


eee $4 50 575 
Hoof. 
eee 40&1 
Laka wiatarh & win 0 o's rey 
NOZZLES. 
Hose. 
Genuine Gem... ..per doz. $3 90 
Magic..... eos , 4 3 6 
pn eee 3 3 00 


NUTS, HOT PRESSED. 
a Blank. 


: 1 ee ee oe i. 
a ote 8c 64$c Sic Sic Sc 4 


eee Tone. , 


} ws 3 
12} 10}c 8c 7ic 63c 64c 6e 


. 5-Ib. boxes, add *}4c per fb. te 
above prices. 
OILERS. 
Chase Pattern. 
Brass and Copper............. 70% 
Seoul peal Mae ia 70% 
Engineers’. 
0S Ne a er 
See per doz. $2 wee? 25 
Machine 
Common. . ai doz. ” 4 
Copper Plated Steel. _ 
Malleable Iron....... acd 60% 
pT PETES PE Ae ..65&75¢ 
OPENERS. 
Box. 
ee 12 14 
, 2 am, doz. ‘$550 6 00 
Round...... 350 380 
Can. 
Delmonico.......... per doz. $1 30 
FOOUOE Ws bc 6 sccess a 65 
Crate. 

GMT 3 OS area has : 5 75 
OUTFITS, COBBLING 
Comhbjnation.......... per doz. 11 00 
Economy.............. 9: 4 65 
WD oa ca a che ~ 9 75 
PADLOCKS 
SNR is ecaie avy. ancien 40& 10&5% 
MER ss ckevabobicneute 60&5% 
PAILS 

Cream. 
14- Ate» without gauge, per do Ze %S 20 
20-q 3 80 
20-ct.. . with gauge.... Se 4 50 
Sap. 
10-qt., Galv anized, ae = = 
12-qt., 
14-qt., “4 ae, oe 33 75 
10-qt., IC Tin. Os glare 
12-qt., ais Rea a 
ig, ° a 17 00 
Stock. 


Galv’d, qts. 14 16 18 20 
Per doz...$3 90 410 500 5 50 
Water. 


Galvanized...qts. 10 12 14 
i eee $150 165 1 85 
Wood. 
Cable, 2-Hoop..... .per doz. $1 90 
Cable, 3-Hoop....... - 2 10 
Cedar, 3-Hoop....... bs 3 15 
Standard, 2-Hoop.... “ 2 00 
Standard, 3-Hoop.... r 2 25 
PANS 
PP aba bin sidcmescewecdncieuge 65% 
Fry 
Common....... gadamasrarse 75&10% 
Pas. bin cntetastbses nit nces % 
Roasting. 
Paxton, 
ae 2 3 4 
Per doz.$4 75 575 650 7 50 
Neverburn 4 00 450 550 600 
Savory, No. 200....... per doz. $8 40 
PAPER. 
Building. 
See per 100 Ibs. $1 50 
2 eee os 1 60 
Tarred Felt..... ni 4s 1 90 
No. 20, Red Rosin. mae roll, 35 
No. 30, Red Rosin. 55 
©! Sand and Emery. . 
ae ee low list, 50% 
De hv. cn thanentasauewes'éns 0 
Wrapping 
od cava as perlb. $3 75 
Rag. Sekens ees = 2 2s 











































































































60 





AMERICAN ARTISAN AND HARDWARE RECORD 








Apple. 


Bay State...... 


Turntable 


Potato. 


Goodsell’s Saratoga, 104 in., dz. 6 50 
Goodsell’s Saratoga, 


Adze Eye Ore 


PINCERS. 


Carpenters’, cast steel. 


Inches. 


ae 8 10 
Per doz...$1 80 240 2 95 


eictbton” ..... scnnsacawwewean 
"er eer 


Clothes. 


Common. .. .per| box of 5 gro. $0 7 


Og Sarr 
U. 


Picket. 


Fluted, 15-in.... 


Fluted, 21-in. 


Conductor. 


Standard Gauge Conductor Pipe, 





5 


PICKS. 
\ iha-3 6 Shae 15% 
Drifting and Pe ll Picks 
Plumbs, Railroad 
RED. oss on een iascisaveeane 


plain or corrugated. 


MR ce bi cnn dca cnnng cca 
158108 





in., dz. 5 50 


ik. doz. $1 01 
1 60 


L. C. L. to Dealers:— 


Terms 60 days: 2% 
Factory shipments generally deli vered 


Lead. 


eee 
EE 


Stove. 
Acme—Inches. . 


Smooth, per j jt. 


Planished, 


Peerless—Smooth ; 
Polished... . 
Planished...... 

Made-up—Inches. 
a 

7 to 6 in. Smooth Tapers, pr. jt. 

T’s 27¢ 


6 in. a" 


Yale Patent Lock Pipe—Stove. 


Battle Axe, Blue.. 
Can’tSlip, “.. 


Peerless, 


Duplex, = a 


Yale, Rus. Fin. 


Duplex, Pianished » 

vano, Gal..... 15 

on wanted made up, add per joint 
nk gece 2 lc; riveted? 1c. 
e€-up pipe extra. 


Wrought Iron Gas Pipe. 


“in. to 6-in., black.... 

7-in. to 12-in., black... . 

~ , galvanized . saN 
-in., galvanized. . 

“in. to 6-in., galvan’ d. 

fin. to 12-in., galvan’d. 


PLANES. 


Sargent Iron Bench 
Stanley Iron Bench 


PLATES, TIN. 
See Metals in Column 1. 


PLIERS. 
Giant, Button's—80% off list. 


Cutting. 


Cash 10 days. 


6 


84c 
30¢ 31 

7%c 
..144ce 
28 c 


74c 


8c 
154c 
3lc 


6 
8c 


7" 7"-6" 
94 


6” 
> a 

8} 10 
8 10 
11 13 
16 17 

31 37 
16 17 


Crating 


Upper End and Diagonal Cutting 


a ee a 


Utica Drop Forge & Tool Co. 


Fencing. 


Flat and Round Nose. 


Bernard’s 


Gas.—Inches 7 


Per doz. ..$3 00 350 450 5 50 





10 


Drive Well Points 


POKERS, STOVE. 


Wr’t Steel, str’t or bent, per | doz. 
Wr't Steel, wood hand'ls 
Nickel Plated, coil hand’ ls 


POKES, ANIMAL. 
Jack, wr't steel, per doz. 


at. 
Black silk, No. 50, 4-gallon, 
. $7 00 


1 00 
2 25 
3 75 
- 12 00 


per 
Black Silk, No. 80, 1-quart, 


tove. 
Black Bogle, 1-fb. cans, pr. gr..$15 00 
lack Silk— 


70 | Sta 
* 75 Tree Brand 
RAZOR STROPS. 
75 |Star (Honing) 


Paste, 5-0z. cans... 
Liquid, }-pt. cans. 
-.: Air ‘Drying Iron 


Black Tos 3-tb. cans. 
Dixon’s Carb. of Iron. 


eam 
~ 
wa 


POPPERS, CORN. 
eae or ~ nen 1-qt. -per | doz. $1 00 


Clayton & Lambert’ s, each ‘4 mee 00 
6 25 





See Ammunition. 


PRESSES, FRUIT AND JELLY. 


Enterprise Manufacturing Co... ..25% 


See Ammunition. 


per doz. $6 50 
&10 


peed s 4 eat 
80% 


Water's Improved 


— faye ap’d 


Common-Sense, 2-in. . 
Empire Pattern, 2-in.: 


NOAwWs 
RSass 








65 Sliding Door. 


Hame 
per | doz. $1 75 
1 80 


Wood Wheel, 6-ist. * "pass knot, 
per doz. 2 35 


20 
25 








In Bladders. 


Barn Door. 


Bronzed wrought iron... . 


Coal or Wood 
Garden, 


Hay. 


RASPS—See Files. 


panned, Bronzed & Plated. es 
hite Porcelain Enameled 
Solid Brass and Bronze Metal. 40&10% 
—e e (Baseboard and eo 


wie 


REGISTER FACES. 
Japanned, Bronzed and Plated, 


Heavy Round Gratings 
each $6 75@8 50 White Porcelain Enameled 
Solid Brass or Bronze Metal.. 


Bull. 


Rea’s Improved Self- 
Piercing copper, doz. 


and Ringers—Hog. 


Hill’s Ring, boxes.... 


— 


Wolverine Rings 
Wolverine Ringers. . 


= Fruit a 
"tie 


and Burrs. 


eee 


per doz.40c@45c 


Tubular. 
Nos. 1 and 2 assorted sizes, doz. 45c 


See Sets. 


Cotton. 

,» 5-16 in. Com. on reels. per tb. Lite 
» 5-16 in, Com, in coils. . 12 
, 5-16 in. Imp'l in coils.. 
20 Sisal. 


Hardware Grade, rates, per tb... 
Pure Manila. 


ware Grade, rates... 


SASH EIGHTS. 








EE ORAS Hina 3% 
BN 05k ocedaessauess, 2 YA 
Jac Web ae binds ncsetess..2 , 
Beichers', < 
Og ESE ar mre me tae) 40& ) 1, 
NON 56's whanars's Sree ts ? 
Circular. 7 
NE Si Ses 5 os beac Z 
pene Detach Cio aos wak ee, 5 , 
Sere MEGK tora 50& 16 7 
DE Gee ess cg a, SON, 
Compass. : 
ool pint <uade Wag Yee taee o l, 
ommon..... er doz. $1 35 
Disston's.... . . saated si 35681 4 
Cross-Cut. ‘ 
| EE ee ee I, 
EON rts bs cede c reeee 45%, 
PE Rebs crncdk veRdusS.. 30% 
kine 
Bs iis o'GS oes 806 er doz. $5 
Lt rs . . 5 
nent. 
Oe. © 9604 aunn ed nebees bse 0 
Hack. ia 
Atkins’ 30% 
Es os 6 rs ova ooo ts 25% 
Po and Rip. 
"CS RES Ones 35% 
Disston’s Ot ee 30% 
Disston’s Nos. 8, D8, 12, 76, 112, 
D100, and 120 (new eee a] 
Keystone. Peer petaente aie 
nterpirse, hand..... er doz. 00 
Our Saw, hand....... 7 $s" 
Our Saw, rip........ 1 ; 50 
Ke hole—Disston's hike a seskiie ates 25% 
TS) fedoaed etieet has, 35% 
Narrow Band. 

EY 5 iUiks <uesipas is baece 50% 
ERMINE SE Rati ap ini aes 30 
os MG C4) hoo As cdo Khan eRe 40 KK 

t Eectsovekines Wy ukinoe kia 40 
—. 4 
t’ Pee Mee, cial vaswtt eee 35 
ice on gh A DSCREN S| 304 
Pruning. 
RE i His irs gai cine kh baa 30% 
SNUG Occ OK 4 ade eo¥ nde coud 5% 
Rift. 
EERE ESE Aw ore eae 50% 
SEAS Sate 45% 
Ee r doz. 50 
Clover leaf.......... a, % 00 


SAW BUCKS—See Bucks. 
- SAW SETS—See Sets. 
SAW TOOLS—See Tools. 


SAW FRAMES 
Common, plain...... iat doz. $1 25 
Common, painted... ri 70 
SCALES 
Counter. 
ee Eee Per oe ~---40&10% 
Platform 
MN 240d BSnn cose ucecoenee 50% 
SCISSORS. 
GRP ARO Ga cakes bes Cawewe 60% 
SCOOPS. 
Grain. 
}- -bu. “Hercules”.....per doz. 13 70 
l-bu. “Hercules”... .. Ky 15 00 
SCRAPERS 
Triangular eu waaws per doz. $4 00 
Cabinet. 
Cast Steel........ per doz. 60c@75c 
Cubic ft...... 7 


5 
Without run’s, ea.$4 00 375 3 Xe 
With runners,ea. 4 25 400 3 75 


SCREEN DOOR HINGES: 


Iron, inches.... 1 1} 1} 
$3 674 420 5 25 
Wood, white maple...per doz. 3 674 





Hand—Wood........... 65% new list” 
See are 70&57, 
OS EE ra en: peer” 70% 
Lag or Coach — all sizes, gimlet 
EC Gh waad oies <aevs 75&10% 
Saw—Centennial, 
DONS fics ans 1 See 4 5 6 
Per doz...18c 20c 26c 30c 23c 25¢ 
874&5&25% 
% 4 > eeRpieeaee 8585&25% 
F 82}&5&25% 
gM « k'k'n o> 0s oscs 80&5&25% 
R. H. Brass 774&5&25% 
*R. H. Nickel Plated... .774&5&25% 


SCYTHES. 


© | Be Ve Be, grass... ....per doz. $8 00 
Clipper, grass.......... . 8 25 
Clover Leaf Dutchman. e 50 





See Weights. 





Honest Dutchman..... 7 50 
TOR WE Ea cat asesn se s 7 50 
SHAVING SETS. 

Smith & Hemenway.......... ---60% 







foversie mca 











Pe eeeeese.Z 





S*oONGNoN 


ww" 
~ 
w 
nn 
® 
2 
i] 


oz $1 25 
1 70 


40& 10% 
. 50% 


. . 60% 


- 13 70 
15 00 





SY SNONGY 


 eechis Semeceae ee 


a esting 
< 





a 





SETS. 
Nail. 


Square, common..... 
Oc wo common. 


Nop galas eal: 


a + +00 per dom si. 20 


F armers’ ye 


TinneTS’s..-+++eeeeveeeeeeeces 


Disston’ s Mo 
Disston’s X-Cut.. 


till an's Lever. ts 
" Stillman’ s X-Cut.. 


SHARPENERS, ‘SKATE. 


Diamond.......-++s+++ 


Smith & Hemenway.......++++ 
SHAVES, SPOKE. 
per | dev. $1 1 


oooeeeseese 


Pruning. 
Buckeye, No. 1...... 


Buckeye, No. 2..... ‘ 


California Pat., 9-in.. 
California Pat., maa 
Draw Cut, No. 

Draw Cut, No. i. 


i es cua<ees $1 na 
oo Grip, doz. 11 00 


| AES *—See Snips. 


SHEAVES, SLIDING DOOR. 


Common. 


TBS s'ss o's ci58 3 4 
|] ey $0 60 075 
Aatfield’s. 
| eer $0 90 
SHELLS—See Ammunition. 
SHELLERS, CORN. 
Cees. cksicastcvstvaes 
SHIELDS. 
Expansion Bolt Shields.......... 
SHOES. 
Coma cis ivatdiscevsees 60&10% 


SHOT—See Ammunition. 
SHOVELS AND SPADES. 


No. 2, Woodford..... 
| SG ! . See ee i 


Ames’, new list..... 


a no a hollow bek, a 


National. . 

Buckeye. . 

Mohawk... “ 
Drain. 


Iwan’s Perfection............. 


Railroad, etc. 
Black Diamond.. 


eS SES eee 


| Seer Pane 


Wrought Steel. 


Painted, new list........ 
SLEDGES—See Hammers. 
SNAPS, HARNESS. 


a 
Judd’s "Pattern eens secs k ere 


SNATHS. 


Double Ring, Bush..... 
Patent Loop, Bush..... 


Patent Loop, Grass.. 


SNIP6, TINNERS'’. 


Oo Ge ree 40&10% 
EE ee 


SOLDER—See Metals. 
SPRINGS, DOOR. 


1 2 
Per doz..... 30c 8=—- 35c 


Reliance. 


ae doz. . .light, $1 15; 
= a light, 90c; heavy, 
per d 


. 1 
Per doz........ ....$0 75 


Steel and Iron.......... 40% 
we for bluing, $2.50 per doz., net.) 


Round, common..... per doz. $0 33 


Boss, malleable iron... . 
Iron Frame, porce’n bowl “ 
Iron Frame, glass bowl.. - 
Little Giant, tin'’d iron. 

0! Drum, japanned....... - 
0 Drum, nickel plated. . . 


STAPLES. 


per tb. 93@93c 
“ 8 @8ic 


per 100 tbs. $2 00 
54 2 30 


| Polished than carload. 


Wrencht Staples, 


Wee eae eeeeeee 


Batra heavy...c..ccccccees 75&10% 


STEELYARD. 
Discount 25%. 


Oil—Mounted. 
Arkansas .. 
Arkansas Soft.. 


eee eeenee 


Oil—Unmounted. 
Arka: 
Arkansas — 


eer Creek. 


Green Mountain..... “ 


ee 


00] Gem, flat, painted... ... 
Gem, cor'd, decorated. . ” 


STRETCHERS. 


Malleable Iron....... 


Lev 
Canton “Tackle Block. 





STONES. 





— ‘Diamond........ per gro. 
8 


Skinner’ s a oe Sense 
STOVE PIPE—See pipe. 
STOVE BOARDS—See Boards. 
STOVE POLISH—See Polish. 


STRAPS. 


SWIVELS. 


Malleable Iron......... per fb. 
Wrought Steei......... per gro. 4 50 


ON Ee eee 40&10% 
Tinned Carpet. ............- 40&10% 


p.. 
Upholsters’ Cut 
Upholsters’ Wire. 
Double Pointed. . 
ee, Nail... ee 






% new list 


per 100 tbs. 4 00 


Hasps and 
Hasps, Hoo and 
and Hooks and 
80& 10&10 


th. 53@7 
per I 1e7¢ 
38 c 
60% @60&5 % 
. sper, doz. be 7. 
: per Ib. 64@ot 


per doz. prs., $1. 80 
it) o 60@70 


Sargent’s Game. 


No 
Half Ironed. 








TAPES, MEASURING. 


TRAPS. In. ¢ 





Full Ironed..... 
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WARE, 
40%, | Stove Hollow Ware. 


EN eo i ca stcaciacs 
EON ccc ce redecseres 40 Plain or Unground............ 5 
Patent Leather...........ccccee- 20 SS rere 45 
Lufkin's Steel........... aimee te 25 Enameled Ware.............. 334 
Lufkin’s Metallic................ 30% | Scotch Bowls.,............. 60&5% 
Country Hoilow Ware, per 100 tbs. $3 0c 
TEE BEVELS—See Bevels. White Enameled _— sii 
aslin Kettles............ 1 
THERMOMETERS. Neverbreak Flat and Round : 
Tin Case....... per doz. 80c@$ 1 25 Bottom Kettles........... 60&5 7% 
Wood Back.... Me $2 00@ 12 00| Covered Ware. 
MS ccacci a 12 00| Tin’d and Turn’d.......... 35&1 
NG Cui. \.n< padceos 45&10% 
TIES Glue Pots. 
oo +09 ee 08s A 25 
Be CUE Iino cc ccecccccee 70% PENA * Sse Ne ee stvececcnce 307 
Cow—-See “Chains.” Enameled. 
Cherry Blossom and Chrysolite.50% 
® . hey oe. som| WASH BOARDS—See Boards. 
eee 
Miniature. “ WASHERS. 
Smith & Hemenway........... 25% Standerd O. G. cast iron... .per tb. 246 
tb.: 


Wrought i a t in bulk, per 


3 
9c 6c Sc 5c ms de 4 4to 
bss a wae in 5-Ib. boxes, per tb.: 


1 11—! BO 6cetnceteveceua x saaa 1 
tee) hk ede kk ad 
ole. 

Ser per doz. $6 00 WEDGES. 

Mouse and Rat. DT OE ee per doz. $0 30 
Holdem Mouse............. ae ee ner Ib. 7 
— ange enh ewe ce ay oa = Pee 8 

ure Catc Ouse. ...- @cce 
Sure Catch Rat...... pecuuwe 75 WEANERS. 
Delusion Mouse............- 90|Calf. 
Fuller’s, per doz...... $2 00 to $2 50 
TROWELS Tyler’s Safety, perdoz. 1 85 to 2 40 

Brick a 2 Carroll’s, per doz..... 3 OO to 3 75 
Glover Lest 30% Hoosier, per doz. .... . 3 50 to 4 60 
ass 0 nse etiiva tl 15&5 Shaw Perfected...... 3 OOto 3 75 
SR PRRReRRIRRE WEIGHTS. 

Plasters’. * ox Pr: br cataen sts per -~ om 
Cl OU ins esce a eeeees ash—t.o. ic .per ton, 
an ............ 7... 25% WHEEL BARROWS. 

I acicn ccs. ceaaoaan 25% |Common Railroad... .. per doz. 17 00 
amet ———- ete ie o'w's ~ 24 00 
- anama Steel Tray..... “ 39 00 
TRUCKS. Klondike Steel Tray.... “ 28 00 
Oe te aatwes wed amma’ each, $2 75 
NN a's rn din we bceen 50&10% | Corundum... a | 7081085 


1 2 
if Emery 
-»-$3 00 3.85 5 50), Ins... 8 


12 
345 450 6 45)" Der doz. .$3 00 420 5 40 15 00 


TUBS, WASH. on 
Standaré, ieee Ex. | Barbed. nted. Galv’d 
| eee 2 1 large Carloads, per 100 dbs. a 83 $2 23 
Per dos. 35 00 600 700 9 50| Less than car 1 95 235 
Dowell. ae. 
Per Gee. © 28 6 BS FT GR. DS BE. Be a ccaccsccsccccccesisn % 
Color ie 1 tb. spools, new list........ 50% 
° - ‘- Broom—Tinned . -60&10&10&10 
Per doz... 6 10 7 10 7 90 10 80| Ciptm coined ORE Oe te 
Indurated. 
Copper. 
Per dos... © SS 9 45 10 OO 15 SOU Te cate. o.oo ucucccceeees 20 
tpactesd. ; s j 1-Ib. spools, new list........ 50&10% 
eee eee eeeeee Fence—Smooth 
oe ee 470 550 625 Nos. 6 to 9, hal eal’d pr 100 tbs. $1 8e 
, Nos. 6 to 9,.Galv’d, 2e 
TWINE. Per Hair—New List................ - 
3-ply Cotton Wrapping........... 28c | Market. 
S-qiy » irae Rar 28c| Bright, full bdles........... 75&5 
“ Extra Weed Serre 27c| Bright, broken bdles........... 70 
i“ se 25c| Coppered, full bdles.... 2/2": 70 
4“ “ Wrapping 6 on tubes... .27¢ Coppered, broken bdles.. Se 
* Ba se cones.....25¢ Tinned, aaa 75&5 
“bel “ 0 1 25e} Tinned, broken bdles...... . 65&10 
India Hemp, f ‘ ss phase :~ Picture—In coils....... magus 
‘ ‘ ‘ i _ Le doz. 7Se In 5-tb. spools ooeees- PCr iD..... 
2-ply Jute, -  pebedtnaces 1 
3-ply Jute, 4-Ib. “ at PORT EE 15¢ WRENCHES. 
ute Wrapping, Boceeeseee 14c | Acme Standard.............. 50&10 
ae Woo ” PE ca ecaveconed’ 9$c sees Be | a 7 
‘ ways Be PS eee 
S — Mota Vere oe 9 12 1S Agricultural EES Re Se 75&5 
os eee per tb. 32c 3lc 30c on Ad ustable. ees ee ee 257e 
——_ es 3le 300 ae i SPE per Ib. 08e 
om alla 38¢_ 34c _33¢| Mal ea 2 eer Eh a wisles aherk neuro 198 
Staging, t-Ib. ball, size 21 26}c son Pipe........ eerecces 5&10% 
Bemis & Call's: 


Adjustable S, 4085 7% + Adjustable 8s 
sane — io; : 3 Briggs’ . coe 

om — ion Rinse 
Steel Handle Nu itd des “ i 's0&5% 














ae ia OE FEE Ee RA 18c 
Ec Rice EE ES Cet 27c| Combination Black. jac asic ee 
3- “Silver Finsh, in hanks... .37¢ ee legen arse mbes S085 % 
ouble En BUS Kans wed 
Fodder or Lath. 7 5% 
130 MG ethemeenatoncnbas 6c WRINGERS. 

200 GEE i kk d v6 ce cncnccenae —c/.. 
No. 500, Royal........ per doz. 33 00 
No. 350, Universal ..... oa 29 00 
VISES. : i 300, paveky gas 2% s 29 00 
Rani. isc cee ces datessuncecees 30 Yo. 310, Keystone ..... f 29 00 
emerge % | No. 100; Rival... “35 00 
cenix, Ov ide, No. 380E, Universal.... ‘“* 34 00 
Inches.... 2$ 3 34 44 |No. 790, Guarantee.... “ 38 00 
Bach. ..s% $1 25 150 1385 2 75|No.770, Bicycle....... . 34 00 
Parker’s Parallel................ No. 110, Guarantee... “* 33.00 
OT A PU ee nn osc cincce scons No. 110, Domestic. .... - 29 00 
Parker's Swivel Base. . No. 110, Brighton. seeds as 25 00 
Parker's Re-inforced....... No. 740, Bicycle....... " 34 00 
Parker's X Series........ Y No. 22, Guarantee.... “ 33 00 
Parker's Consbination........+... No. 22, Domestic. .... . 2900 
Solid Ban... ib. ama No. 22, Pioneer....... ” 25 6@ 
Wieck. tavad.. rent e No. 2. Superb eevee . = 22 $@ 
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American Furnace Co.......---++ 


Bicalky Fan Co 
Black Silk Stove Polish Works. . 

Boynton Furnace Co.......-----+ 
Brauer, A. G., Supply Co.......--- 
Bullard & Gormley Co.......-.-+-+ 
Burglar Proof Lock Co.... 
Canton Art Metal Co......-+---+. 


Champion Stove Co......-+++-++++ 
Clark, Smith Hardware Co........- 
Clayton & Lambert Mfg. Co....... 
Cleveland Castings Pattern Co..... 
Cooper Oven Thermometer Co..... 


Dangler Stove CO.....-.+++-++++0+s 


Disston & Sons, H... 


Pater, Otle Bo... ccccvscccccsccses 
Furnace Supply & Mfg. Co......... 
CemGner BOO... nccacvsvéisscnvcece 
Gerock Bros. Mig. Co.............. 
Gleason, Henry Soe se Sets. 
Globe Ventilator Co............+.. 
Hagan, L. T 
Harrington & King Perforating Co .. 
Haynes-Langenberg Mfg. Co........ 
Heller Bros. Co 


BN Cain FA Disc ovicvcvcdoccsns 
UNI EID « o.5 55s b0swisccdcseen 


Lalance & Greens Mfg. Co. 
Lovell Mfg. 


Smith & Hemenway Co. 

Standard Heating & Radiator Cc 0. 
Standard Ventilator Co,............ 
DeeteOs., DAME Di... .5cccscccccsccs 


Supplee-Biddle Hdw. Co ee 
Ia NS os sk uwhentewcddeecs 


ALPHABETICAL LIST 
American Bell & Fdy.Co.........- 


American Sheet and Tin Plate Co.... 
American Steel & Wire Co......--- 


Carnahan Tin Plate & Sheet Co...... 


Cope, Geo. W., Stove Pattern Works. 


Danville Stove & Mfg. Co.........-. 


Dixon, Jos., Crucible Co.........-.-- 


CLASSIFIED INDEX 





Automobile Accessories, 
Weiland, Chas., 


« & 
.. 10 
67 Barb Wire. 
7 
, es American Steel & Wire Co., 
69-70 
. o Boiler Graphite. 
k _| Joseph Dixon Crucible Co., 
18 Jersey City, N. J. 
ae 
. 19 
- o Boilers—Steam. 
79 
; as Boynton Furnace Co., Chicago, Ill. 
" “|| Schwab & Sons Co., B. J., 
- Milwaukee, Wis. 
- 6]xxth Century Heating & Vent. Co., 
- 68 Akron, 
» ae 
. Ig 
. 19 Boiler Handles, 
19/ Berger Bros. Co., Philadelphia, Pa. 
— 
13 
. 80 
yo Brass and Copper. 


76 


65 
Dreis & Krump Mfg. Co........... 71 
Eagle Woodenware Mfg. Co......... 79 Carpenter’s Tools. 
Fanner Mfg. Co....-.+++++++-- 16] Disston & Sons, H. 
Foster Stove Co........- sdedutiiies 4 Philadelphia, 
Friediey & Voshardt Co............ 69] North Bros. Mfg. Co 


71 

1g| Smith & Hemenway Co., 

, New York, N. Y. 
80 

71 

15 

70 Ceilings. 

ved Berger Mfg. Co., Canton, O. 
69! Canton Art Metal Co., Canton, 0. 


74! Milwaukee Corrugating Co., 

19 Milwaukee, Wis. 
14] Wheeling Corrugating Co., 

69 Wheeling, WwW. Va. 
68 

2 

rei Chimney Caps. 

71| Berger Mfg. Co., Canton, O. 


75| Standard Ventilator Co., 


Lufkin Rule Co..........2-se0e000s 81 

Meyers Mfg. Co., Fred J............ 80 

Michigan Safety Furnace Pipe Co.... 15 Conductor Pipe. 

adSwaukes Corragating Oo.......... 53! Berger Bros. Co., Philadelphia, Pa. 
Moeschl-Edwards Corrugating Co.... 83 Canton Art Metal Co., Canton, 0. 
Monroe Fdy. & Furnace Co......... ll}. “ 

Morris Fdy. Co., John B............ 16 Clark, Smith Hdw. Co., Peorla, 
Dulling Co., WeH....-ccccesseccc. 63 | ¥riedley-Voshardt Co., Chicago, Ill. 
Munsell Co., Eugene................ i9| Milwaukee Corrugating Co., 

National School of Pattern Drafting.. 70 Seen, Ws 
Niagara Machine & Tool Works... . 91 es re Sw. 
Nickel Plate Stove Polish Co........ 18 pte i 
North Bros. Mfg, Co.............. 1-80 

Wey Ms ates tune save sna nyé cn 64 

Philadelphia Lawn Mower Co 78 Cornices. 

Quality Stove & Range Co.......... 2] Berger Mfg. Co., Canton, O. 
essed tng Tete ee eeeeeeeeees . ba vanton Art Metal Co., Canton, V. 
Scheible & Moncrief Heater Co as 12 ee — 
Schroeter Bros. Hdw. Co............ 81 

Sebwab. R. J., &So0msCo........... 8 

Omith, Chas... eee eee e eee. 14 Cornice Brakes. 


17| Bertsch & Co., Cambridge City, Ind. 


Sl/ Dreis & Krump Mfg. Co., 

17 Chicago, Ill. 
70} Niagara Machine & Tool Works, 

17 Buffalo, N. Y. 
80 

68 

72 Crayons—Lumber. 

68 

a Joseph Dixon Crucible Co., 

- Jersey City, N. J. 
6 

5 

19 Orimping Machines, 

14| Bertsch & Oo., Cambridge Oity, Ind. 
78| Niagara Machine & Tool Works, 

71 Buffalo, N. Y. 
19 

67 

13 Cutlery. 

ne Smith & Hemenway Co., 

12 New York, N. Y. 





New York, N. Y. 


Hussey & Co., C. G., Pittsburgh, Pa. 


Philadelphia, Pa. 


‘| Friedley-Voshardt Co., Chicago, Ill. 


Lewisburg, Pa. 


Cut-offe—Rain Water. 


Berger Mfg. Co., en 0. 


Milwaukee Corrugating Co. 
Milwaukee, Wis. 


Sullivan-Geiger Co., The, 
"Indianapolis, Ind. 


Disinfectant, 


Gardner & Co., Joliet, Ill. 


Drills. 


Smith & Hemenway Co., 
New York, N. Y. 


Eaves Trough. 
Berger Bros. Co., Philadelphia, Pa. 
Canton Art Metal Co., Canton, 0. 
Milwaukee Corrugating Co., 
Milwaukee, 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Wis. 


Elbows—Conductor Pipe. 


Berger Mfg. Co., Canton, O. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Elevators. 
Kimball Bros. Co., Council Bluffs, Ia. 


Fencing— Wire. 


American Steel & Wire Co., 
Chicago, Ill. 


Files. 


Delta File Works, Philadelphia, Pa. 
Disston & Sons, H. 


Philadelphia, Pa. 


Furnaces—Hot Air. 


Furnace Pipe and Fittings. 


Michigan Safety Furnace Pipe Co., 
Detroit, Mich 


Furnace Rings, 
Furnace Supply & Mfg. Oo., 
Cleveland, 0 
Walworth Run Foundry Oo., 
Cleveland, 0 








Furnaces—oldering. 
Clayton & Lambert - Co., 


t, 
Diener Mfg. Co., Geo. W. 


Chicago, 
Ringen Stove Co., St. Louis, Me, 


FP 


Brauer Supply Co., A. Bw 


Louis, Me. 
Morris Fdy. Co., John ots 
Cincin mati, 0. 


Garden Tools, 


Philadelphia Mower Co. 

Philadelphia, 
Co., 

Philade Iphia, 


Lawn 
Pa. 
Supplee-Biddle Hdw. 
Pa. 


Hardware Jobbers, 


Bullard & Gormley Oo., Chicago, IL 
Clark, Smith Hdw. Co., Peoria, IlL 


Hardware Specialties. 


Burglar Proof Lock Co., 
New York, N. Y. 


Co., Geo. W., 
Chicago, Il, 


Lufkin Rule Co., Saginaw, Mich. 


North Bros. Mfg. Co., 
Philadelphia, Pa. 


Hdw. 


Diener Mfg. 


Schroeter Bros. Co., 
St. Louis Mo. 


Smith & eemrentiied ie 
w York, N. Y. 


Peoria, Ll. 

Hdw. Co. 
Philadelphia, Pa, 
New York, N. Y¥. 


Stuber & Kuck, 
Supplee-Biddle 


Weiland, Chas., 


Heaters—Gas, 


Standard Heating & Radiator Co., 


Pittsburgh, Pa. 


Heaters—Water. 


Smith Co., Chas., Chicago, IL 
Stolz Co., Frank D., Chicago, DL 


Ice Cream Freezers. 


North Bros. Mfg. Co., 
Philadelphia, Pa. 


American Bell & Fay. Co., Iron Enamel. 
Northville, Mich. 
hcnentiaiet lated ie em) Black Silk Stove Polish Works, 
St. Louis, Mo. Nickel Plate Stove issih on Hs 
Boynton Furnace Co., Chicago, Ill. Chicago, 11. 
Danville Stove & Mfg. Co., ; 
Danville, Pa. 
Haynes-Langenberg Mfg. Co., 
St. Louis, Mo. tchen Utensils 
Henry Furnace Co., T. B., es - ; 
Cleveland, 0. Meyers, Fred J., Mfg. Co, 
Kelsey Heating Co., Syracuse, N. Y. ss ey 
Monroe Kay. & Fura. Oo. Stuber & Kuck, Peoria, IL 
Monroe, Mich 
Scheible, Moncrief Heater Co., 
Cleveland, O Lawn Mowers. 
Schwab, R. J., & Son Co., : ; ‘ 
Milwaukee, Wis Philadelphia Lawn Mower Co. 
7. . Philadelphia, Pa. 
i 
~ stag bagge neat “4 Supplee-Biddle Hdw. Co., 
he m % ‘ Philadelphia, Pa. 
XXth Century Heating & Vent. Oe., oe 
Akron, 0 
Wise Furnace Co., Akron, 0 , 
Wrought Iron Range Co., ee mee 
St. Louis, Mo, | Smith & Hemenway Co. 


New York, N. Y. 


Locks—Burglar Proof. 


Burglar Proof Lock Co., 
New York, N. Y. 


- 


bri An hi 
Lubr t phit 








Joseph Dixon Crucible Co. 


Jersey City, ae 


Machines—Electric Welding. 


Toledo Electric Welder Co., 
Cincinnati, Ohie. 

















AMERICAN ARTISAN AND HARDWARE RECORD 





63 








Metal—Perforated. 


& King Perforating Co., 
Harringtos . Chicago, LLL. 


Metal Polish. 
Black Silk Stove Polish —_ 


Sterling, Ll. 


‘i Plate Stove Polish Co. 
— Chicago, Il. 


Metal Shingles. 
Berger Mfg. Co., Canton, O. 
Canten Art Metal Co., Cantou, VY. 


kee Corrugating Co. 
eae “ Milwaukee, Wis. 


heeling Corrugating Co., 
aasaiireey. Wheeling, W. Va. 


Mica. 
Brauer Supply Co., A. G., 
: rai St. Louis, Mo. 
Eugene, 
New York and Chicago. 


Munsell Co., 


Miters. 


Berger Mfg. Co., 
Friedley-Voshardt Co., Chicago, 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Canton, 0. 
Ih. 


Ornaments—Sheet Metal. 
Berger Mfg. Co., Canton, O. 
Canton Art Metal Co., Canton, WU. 
Friedley-Voshardt Co., Chicago, Ill. 


Gerock Bros. Mfg. Co., 
St. Louis, Mo. 


Paint—Silica—Graphite, 


Dixon Crucible Co., Jos., 


Jersey City, N. J. 


Polish. 


Black Silk Stove Polish Wks., 
Sterling, Ll. 


Potato Grinders. 


Schroeter Bros. Hdw. Co., 
St. Louis, Mo. 
& 


Pumpse—Vacuum, 
Leiman Bros., New York, N. Y. 


Punches, 


Bertsch & Co., Cambridge City, Ind. 
Niagara Machine & ‘sol Works, 
Buffalo, N. Y. 


Weiss & Co., H., New York, N. Y. 


Radiators—Gas Saving. 


Hagan, L. T., Winchester, Ky. 


Rasps. 
Delta File Works, Philadelphia, Pa. 


Smith & Hemenway Co., 
New York, N. Y. 


Registers. 
Furnace Supply & Mfg. Co., 
Cleveland, 0. 
Symonds Register Co., 
St. Louis, Mo. 


Wooden Ventilator Co., 
Bast Palestine, Ohio. 


Roasters, 


Wheeling Competes Co., 
Wheeling, W. Va. 


Rolls—Forming. 


Bertsch & Co., Cambridge City, Ind. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 








Roofing—lIron and Bteel. 
American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 
Berger Mfg. Co., Canton, O. 
Cauton Art Metal Co., Canton, O. 


Carnahan Tin Plate & Sheet Co., 
Canton, Ohio. 


Friedley-Voshardt Co., Chicago, Ll. 
lniaud Steel Co., Chicago, Ill. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Sykes Company, The, Chicago, Ill. 


Wheeling Corrugating Oo., 
Wheeling, W. Va. 


Rope—Wire. 


American Steel & Wire Co., 
Chicago, Ill. 


Rules. 


Lufkin Rule Co., Saginaw, Mich. 


Saws. 


Disston & Sons, H. 
Philadelphia, Pa. 
Smith & Hemenway ULov., 

New York, N. Y. 


Schools—Sheet Metal Pattern 
Drafting. 


National School of Sheet Metal Pat- 
tern Drafting, St. Louis, Mo. 


Screens—Perforated Metal, 


Harrington & King Perforating Co. 
Chicago, 111. 


Screw Drivers. 


North Bros. Mfg. Co., 
Philadelphia, Pa. 


SBect Metal Tools. 
Bertsch & Co., Cambridge City, Ind. 
Fuller, Otis L., Goshen, Ind. 
Niagara Machine & Tool Works, 
Buffalo, N. ¥ 


Weiss, H., & Co., New York, N. Y. 


Sheets—Black and Galvanized. 
American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 


Carnahan Tin Plate & Sheet Co., 
Canton, Ohio. 


Inland Steel Co., Chicago, Ill. 


Milwaukee Corrugating UCo., 
Milwaukee, Wis. 


Sykes Company, The, Chicago, Ill. 


Wheeling Corrugating Co.. 
Wheeling, W. Va. 


Sheets—Planished. 


Sykes Company, The, Chicago, Ill. 


Sheets—Vismera. 
Inland Steel Co., Chicago, Ill. 


Sifters—Ash. 


Diener Mfg. Co., Geo. W., 
Chicago, I). 


Sifters—Flour. 


Meyers Mfg. Co., Fred J., 
Hamilton, Obio. 


Skylights. 
Berger Mfg. Co., Canton, O. 
Canton Art Metal Co., Canton, O. 


Skylight Gearing. 
Weiss & Co., H., New York, N. Y. 








Slating Nails. 
Hussey & Co., C. G 


‘5 Pittsburgh, Pa. 


Snips—Tinners. 


Niagara Machine & Tool 


Buffalo, N. Y. 


Statuary. 
Friedley-Vosbardt Co., C 
Gerock Bros. Mfg. Co., St. 


Stoves and Rang 
Champion Stove Co., Cl 
Dangler Stove Co., Cl 


Danville Stove & Mfg. C 


Foster Stove Co., Ironton, O. 

Quality Stove & Range Co., 
Belleville, Ill. 

Ringen Stove Co., St. Louis, Mo. 


Van Range Co., 


Wrought Iron Range Co., 
St. 


Works, 


hicago, 


es. 


eveland, O. 
eveland, ©. 


10.5 
Danville, Pa. 


John, Cincinnati. O. 


Louis, Mo. 


Stove Bolts, Rods and Rivets. 


Fanner Mfg. Co. Cl 


Kirk-Latty Mfg. Co., 


eveland, O 


Cleveland, O. 


Stove Patterns. 
Cleveland Castings Pattern Co. 


Cl 


eveland, O. 


Cope Pattern Works, . Ww 


Quincy Pattern Works, 
Vedder Pattern Works, 
Weller Pattern Co., 


Quincy, 
Troy, N. Y. 
Quincy, Ill. 


troit, Mich. 
ll. 


Stove Pipe and Fittings. 


Hemp & Co., St. 


Stove Polish. 


Louis, Mo. 


Black Silk Stove Polish Works, 


8 


Brauer Supply Co., A. G. 
St. 
Dixon Crucible Co., Jos 


Nickel Plate Stove Polish 


Chicago, 


Stove Repairs. 


. 


Brauer Supply Co., A. G 
St. 


terling, 


"Louis, Mo. 


Jersey City, N. J. 


Co., 
Ili 


“Louis, bli 


Morris Fdy. Co., John B., 
Cincinnati, O 


Stove Trimming 

Fanner Mfg. Co Cl 
Kirk-Latty Mfg. Co 

Gleason, Henry New Y 
Tapes. 


Lufkin Rule Co., 


Thermometers—Ov 


s. 


eveland, O. 
Cleveland, OQ. 
ork, N. Y. 


Saginaw, Micb 


en. 


Cooper Oven Thermometer Co., 
Pequabuck, 


Conn 


Tin—Perforated. 


Cc 


Harrington & King Perforating Co. 


hicago, ill 


Tinsmith’s Tools. 


American Sheet & Tin Plate Oo., 
Pittsburgh, 


Bertsch & Co., Cambridge City, ind 
Dreis & Krump Mfg. Co., 
Chicago, Ill 
Fuller, Otis L., Goshen, Ind 
Niagara Machine & Tool Works, 
Buffalo, N. ¥ 
Weiss & Co., H., New York, N. Y¥ 
Tinplate. 


Pa 


Ill. 
Louis, Mo. 


Il. 








Carnahan Tin Plate & Sheet Co., 
Canton, Ohio 
Milwaukee Corrugating Co., 
Milwaukee, Wis 
Wheeling Corrugating Ce., 
Ww 


heeling, W. Ya. 


Torches. 
Clayton & Lambert Mfg. Co., 
Detroit, Mieb. 

Diener Mfg. Co., Geo. W., 
Chicage, Il. 


Ventilators. 
Berger Bros. Co., Philadelpkia, Pa. 
Berger Mfg. Ca, Cantoa, 0. 
Bicalky Fan Co Buffalo, N. Y 


Globe Ventilator Co., 
Milwaukee Corruga 


Tae, BD. 


ting Co., 
Milwaukee, Wis. 
Standard Ventilator Co., 


Lewisburg, Pa 


Wire. 


American Steel & Wire Co., 
Chicage, 11. 


Wringers, Clothes 


American Wringer Co., 
New York, WN. ¥. 


Lovell Mfg. Co., Erie, Pa. 





@ ADVERTISING is 
to-day the mightiest 
factor in the business 
world. Itis an evolu- 
tion of modern indus- 
trial competition. It is 
a business builder, with 
a potency that goes be- 
yond human desire. It 
is something more than 
a “drummer”’ knocking 
at the door of the 
consumer — something 
more than mere sales- 
manship-on-paper. It is 
a positive, creative 
force in business. It 
builds factories, sky- 
scrapers and railroads. 
It makes two blades of 
grass grow in the busi- 
ness world where only 
one grew before. It 
multiplies human wants 
and intensifies human 
desires. It furnishes ex- 
cuse to timorous and 
hesitating ones for 
possessing the things 
which under former 
conditions they could 
easily get along without. 


@ Better begin to ad- 
vertise at once. Every 
day of waiting is a day 
wasted. 
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Wants and Sales 


SITUATIONS WANTED. 








SPECIAL NOTICES. 












For paid yearly subscribers 
AMERICAN ARTISAN AND 
HARDWARE RECORD will insert 
under this head advertisements of 
six lines WITHOUT CHARGE. For 
employers wishing to secure em- 
ployes, parties desiring to purchase 
business, business for sale, partner 
wanted, to exchange, etc., not exceed- 
ing fifty words the price to non-sub- 
scribers is one dollar per insertion, 
payable in advance. To clerks and 
tinsmiths looking for situations, the 
price to non-subscribers is fifty cents 
per insertion. Those who respond to 
these announcements please mention 
that they ‘‘READ THE ADVERTISE- 
MENT IN AMERICAN ARTISAN 
AND HARDWARE RECORD.” 








U. S. and Foreign Patents 


PATE N T secured. Trade Marks Reg- 


#tered. Patent Validity and Infringement Opinions. 


sonsulting Expert HERBERT E. PECK Patent Attorney 
Sstablished 1895 WASHINGTON, D.C. Barrister Bidg. 


= — 


BUSINESS peassnisntn 

















Patent for Sale—On absolutely dustless 
ash sifter; patent just granted recently. 
For details address G. Verber, 2427 South 
Springfield Avenue, Chicago, —. : 

: -3t 





Wish to buy half interest or whole stock 
of hardware. Address Box 227, Windom, 
Minnesota, 26-3t 





Wanted—Second-hand leather creasing 
machine. Also second-hand harness sew- 
ing machine. Address Box 67, Butler, 
South Dakota. 25-3t 





For Sale at a Bargain—Controlling in- 
terest in an up-to-date incorporated hard- 
ware firm in southern Wisconsin. Clean 
stock invoices about $8,000. Sales $20,000 
to $25,000 yearly. Can be increased 50% 
Other interests my reason for 


easily. 
selling. Address P. C. Westphal, Secre- 
tary, Cambridge, Wisconsin. 24-3t 





If you have a business for sale or ex- 
change, or want to buy one, put an ad in 
AMERICAN ARTISAN. You will get re- 
sults 








_HELP WANTED. 





Wanted—A-No. 1 tinner; must be thor- 


oughly experienced and reliable. Steady 
work, married man preferred. Address 
Stolper Brothers Company, H. E. Paul, 
Foreman, Plymouth, Wisconsin. 26-3t 





Wanted—An all-around tinner who can 
do general job work and furnace work. 
Steady work year around. Married man 
preferred. No booze fighter need apply. 
State wages in first letter. Position open 
January ist, 1915. Address Fred L. Par- 
ish, Waupaca, Wisconsin. 24-3t 

Wanted—Tinners to take subscriptions 
for AMERICAN ARTISAN. Make money 
in your spare time. Write for commission 
offer. Circulation Department, care of 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Illinois. 








SITUATIONS WANTED. 





Position Wanted—By an all-around me- 
chanic. Can do anything in the way of 
tinning, furnace work, plumbing, steam 
and hot water heating; also general re- 
pair work. Address A-8, care of AMERI- 
CAN ARTISAN, 910 South Michigan 
Boulevard, Chicago, Illinois. 26-3t 





Position Wanted—By a ood, all- 
around tinner. Steady and reliable. Am 
capable of taking charge of shop. Would 
like a position with some good firm. Ad- 
dress A-7, care of AME RICAN ARTISAN, 
Michigan Boulevard, Chicago, 

26-3t 


910 South 
Illinois. 








Wanted—Position by good all-around 
man. Steady and reliable. Can also do 
plumbing and hot water work. Address 
W. H. Bailey, Storm Lake, Iowa. 26-3t 
Situation Wanted—Boy of 17 years ‘look- 
ing for work out or inside of the city. 
Speaks English, Hungarian and German. 
Address A. Singerman, 351 Theodore, De- 
troit, Michigan. 26-3t 


Situation Wanted—As traveling sales- 
man with wholesale tin supply house or 
stove manufacturers. 25 years’ experi- 
ence at the tinner’s trade. Also consid- 
erable experience with stoves. Address 
A-6, care of AMERICAN ARTISAN, 910 
South Michigan Boulevard, Chicago, IIlli- 
nois. 25-3t 








"Position Ww anted—I am . good all-around 
tinner; good clerk; single and strictly 
sober. Want steady work by January 
ist, 1915. Address Will Rogers, Baldwin, 
Kansas, care of W. Jackson. 25-3t 





Wanted.—Position as plumber and 
steam fitter. Have had ten years’ experi- 
ence. Address C. D. Maxwell, Newton, 
Illinois. 24-3t 


Situation Wanted—By a reliable tinner 
and hardware clerk. Can do some plumb- 
ing. Inside work preferred. Best of ref- 
erences furnished. Address Lock Box 
242, Mendota, Illinois. 24-3t 


Situation Wanted—Young man of good 
character and experience at sheet metal 
and heating work desires to connect with 
a reliable firm and take charge of same. 
Can get results. Address Cleve Bran- 
ham, 1021 Hervey Street, Indianapolis, 
Indiana. 24-3t 


Situation Wanted--By a first-class 
sheet metal worker and furnace man. 
Good estimator and cutter; would like 
gencen with good hardware concern. 

estern states preferred. Address A-3, 
care of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, nee. ot 














Situation Wanted—By experienced tin- 
ner. Last position held for seven years. 
Sober and reliable. Address A-5, care of 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Illinois. 24-St 

Position Wanted—By young married 
tinner with eleven years’ experience at 
inside and outside tin work and furnace 
work. Can work from blueprints and 
draft my own patterns. Northern or 
central Indiana preferred. Nothing but 
a steady job at good wages considered. 
Address Roy K. avis, 611 West Main 
Street, Xenia, Ohio. 24-3t 


SPECIAL NOTICES. 


POSITION WANTED 


Technical Graduate with six years’ 
practical experience in Mechanical 
and Electrical Drafting, inspecting, 
testing, assembling, experimenting, 
etc. Thoroughly familiar with elec- 
trical heating and household spe- 
ialties — Chicago or vicinity pre- 
ferred. Addzess B-34, care of 
AMERICAN ARTISAN, 910 
South Michigan Boulevard, Chica- 
go, Illinois. 26-3t 


FURNACE =MANUFACTURERS 


I want a good line of Hot Air 
Furnaces to sell on commis- 
sion in Wisconsin. Can fur- 
nish reference or bonds. Can 
lay out the work or put up 
furnace. Address B-32, care 
of AMERICAN ARTISAN, 
910 S. Michigan Boulevard, 
Chicago, Illinois. 























26-4t 








WANTED 


to manufacture a 
line of hardware or 
housefurnishing 
goods inconjunction 
with our own. Ad- 

dress Specialty, care 
of AMERICAN 
ARTISAN, 910 
South Michigan 
Boulevard, Chicago, 
Illinois. ae 


STOVE MANUFACTURERS, 
ATTENTION 


I have a very desirable 
clientele for an up-to-date 
line of moderate priced 
Steel Ranges, both for 
Coal and Gas. _ Replies 
will be answered by fur- 
ther particulars. Ad- 

ress Representative, 
care of AMERICAN 
ARTISAN, 910 South 
Michigan Boulevard, 
Chicago, Illinois. 





20-6t 





Traveling salesman wanted by a long 


‘established concern manufacturing a large 


line of high grade tools and specialties. 
Right commission paid man who can get 
orders from the larger retail house fur- 
nishing goods and hardware trades in 
North and South Dakota. References re- 
required, stating age, number of 
years selling, experience and other lines 
handled. Only man of experience, who 
can secure orders for complete lines, not 
single items, need apply. Address B-31, 
care of AMERICAN ARTISAN, 910 
South Michigan Boulevard, Chicago, IIli- 


WANTED 


General lines on commission 
basis selling to retail hard- 
ware dealers, tinners and 
cornice makers. Address 
B-15, care of AMERICAN 
ARTISAN, 910 South Mich- 
igan Boulevard, Chicago, IIl- 
inois. 





4-ufn 








or 
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SPECIAL NOTICES. 


SPECIAL NOTICES. 


BOOKS AND PATTERNS 








ATENTS 


No Attorneys Fees Until Patent Allowed 

Registered Attorneys Make Our Searches. 
Send Sketch For FREE REPORT. FREE BOOKS, 
FRANK FULLER, McLachlen Bank 


PATENT FOR SALE 


Here is a splendid opportunity for some manu- 
facturer to buy outright either the Canadian or 
United States rights, or both, on a newly patented 
SHEET METAL PARTITION, For photograph 
and details, address C. W. Sanders, 1808 Cook 
Street, Victoria, British Columbia, 24-2t 











Solder Aluminum with Eaton’s 
Aluminum Solder, Sticks to Stay. 
No flux required. Large sample 
stick sent post paid for 50 cents. 
Money back if not satisfied. Ad- 
dress J. Eaton, 4512 Colorado Ave., 
Chicago, Illinois. 25-3t 





Geo. P. Hobbs of Wooster, Ohio, 
is in the market in the interest of a 
client for a second hand complete 
equipment: Dies, Tools and Ma- 
chinery for the manufacture of 
Stamped and Pieced Tinware. 25-3: 


WANTED 


One of Detroit's large Manufacturers of Stoves and 
Furnaces desires application for position from ag- 
gressive, experienced and practical furnace sales- 
men to sell furnaces only, one for Indiana and a 
few adjacent towns and one for the state of New 
York. State age and experience.—Confidential. 
Address B-33, care of AMERICAN ARTISAN, 





, 910 S. Michigan Boulevard, Chicago, Ill.—26-1t. 





EXECUTIVE MANAGER 


familiar with manufacturing 
credit and sales department, 
with road experience, desires 
connection with stove manu- 
facturing company. Excep- 
tional references. Address, Ex- 
ecutive, care of AMERICAN 
ARTISAN, 910 South Mich- 
igan Boulevard, Chicago, Illi- 
nois. 24-4t 





First class salesman thoroughly 
familiar with household utensils 
and culinary ware. Thoroughly 
understands the Spanish language. 
Is prepared to introduce a line of 
American housefurnishing goods in 
South America. Will furnish best 
of references. For further partic- 
ulars address: Easpanol, care of 
AMERICAN’ ARTISAN, 910 
South Michigan Boulevard, Chi- 
cago, Illinois. 22-6t 





AMERICAN ARTISAN 


ADS BRING RESULTS 





WE will buy the 

patent or man- 
ufacture under roy- 
alty some article in 
the hardware or 
housefurnishing 
goods line. Address 
Specialty, care of 
AMERICAN 


ARTISAN, 910 


South Michigan Boule- 
vard, Chicago, Illinois. 


20-6t 





BOOKS AND PATTERNS 


——— 


SHEET METAL WORKERS’ GUIDE. 
—A collection of rules and diagrams for 
describing the most useful patterns or- 
dinarily required, preceded by chapters on 
Sheet Metal Work, Soldering, Geometry 
oa applied to Sheet Metal Working. By 

J. EK. Crane. toe 60 cents. With 
AMERICAN ARTISAN 1 year (52 issues), 
$2.25. Address Daniel Stern, 910 Sou 
Michigan Boulevard, Chicago, Tl. 


HEATING BY STEAM AND WATER. 
—A practical treatise on House Heating, 
describing improved methods of installing 
heating apparatus in the home, and giv- 
ing short and accurate rules for comput- 
ing radiation, heat losses, etc. Two hun- 
dred and sixty-eight original drawings. 
By Chas. B. Thompson. Handsomely 
bound in_ cloth. Price, $3.00. With 
AMERICAN ARTISAN 1 year (52 issues), 
$4.50. Address Daniel Stern, 910 South 
Michigan Boulevard, Chicago, Ill. 


XXTH CENTURY SHEET METAL 
WORKER.—By H. E. Osborne, a _prac- 
tical sheet metal worker. A brand new 
book. Just off the press. Exactly what 
its title implies—a XXth century treatise 
on sheet metal work. Flexible cover, 60 
cents. With AMERICAN ARTISAN 1 
year (52 issues), flexible cover, $2.25. Ad- 
dress Daniel Stern, 910 South Michigan 
Boulevard, Chicago, IIl. 

















Up-to-date treatise on Hot Water, 
Steam and Furnace Heating, and Steam 
and Gas Fitting. Subjects in the book 
are tully illustrated. Many useful tables 

iven. By Wm. Donaldson. Price, $1.50. 

ith AMERICAN ARTISAN 1 year (52 
issues), $2.75. Address Daniel Stern, 910 
South Michigan Boulevard. Chicago, 11. 





100 TINNERS’ PATTERNS.—Comprise 
patterns for a full line of tinware, in 
numerou:' sizes, square and round elbows, 
cut-offs, etc. Full size, numbering up- 
ward 100, printed on manila paper, from 
which they are readily transferred to 
heavy sheets and cut out ready for use. 
Price, $1.00. With AMERICAN ARTISAN 
1 year (52 issues), $2.50. Address Daniel 
Stern, 910 South Michigan Boulevard, 


Chicago, Ill 


TINSMITH’S Pe AND PAT- 
TERN BOOK.—By H. K. Vosburgh. Con- 
tains useful pone BR rules and tables 
for the reference of all workers in sheet 
metal. Illustrates a variety of patterns 
and also gives recipes for solders and 
cements. Cloth, $1.00. With AMERICAN 
ARTISAN 1 year (52 issues), $2.50. Ad- 
dress Daniel Stern, 910 South Michigan 
Boulevard, Chicago, Ill. 


FURNACE HEATING.—By Wm. G. 
Snow. This book treats authoritatively 
and fully all matters pertaining to the in- 
stallation of furnaces. Furnacemen, tin- 
ners and builde®S who do furnace work 
will find their work simplified by its use. 
Cloth, $1.75. With AMERICAN ARTISAN 
1 year (52 issues), $3.25. Address Daniel 
Stern, 910 South Michigan Boulevard, 
Chicago, Ill. 








HOT WATER HEATING, STEAM AND 
GAS FITTING; ACETYLENE GAS— 
HOW GENERATED AND HOW USED.— 
For Plumbers, Steam Fitters, Architects, 
Builders, Apprentices and Householders. 
Containing Practical Information of all 
the rrinciples Involved in the Construc- 
tion of Steam, Hot Water, Acetylene Gas 
Plants and how to properly do Gas Fit- 
ting. By Jas. J. Lawler. Revised by 
Geo. C. Hanchett. Large 12mo, cloth, 
antly illustrated. Price, $2.00. With 

ERICAN ARTISAN 1 year (52 issues), 
$3. 50. Address Daniel Stern, 910 South 
Michigan Boulevard, Chicago, Ill. 


TIN, SHEET IRON AND COPPER 
PLATE WORK.—By L. J. Blinn. Of the 
greatest value to sheet metal wurkers. 
Describes the methods of laying out near- 
ly everything the metal worker will be 
called upon to make, supplemented by 
rules for mensuration and hundreds of 
valuable receipts. 296 pages with 169 
illustrations, bound in cloth. Price, $2.50. 
With AMERICAN ARTISAN 1 year (52 
issues), $3.85. Address Daniel Stern, 910 
South Michigan Boulevard, Chicago, IIL 


A PRACTICAL COURSE IN MECHAN- 
ICAL DRAWING.—By Wm. F. Willard. 
Invaluable to the shop. Shows how to 
draw and lay out patterns for sheet metal 
workers and tinsmiths. Price, 50 cents. 
With AMERICAN ARTISAN 1 year (52 
issues), $2.25. Address Daniel Stern, 910 
South "Michigan Boulevard, Chicago, Ill. 











BRAZING AND SOLDERING. — By 
Janies k. Hobart. The only book that 
shows just how to handle any job of 
brazing or soldering. Many kinks that 
shorten labor and save time. With 
AMERICAN ARTISAN 1 year (52 issues), 
$2.15. Address Daniel Stern, 910 South 
Michigan Boulevard, Chicago, I. 


SHEET METAL WORKERS’ _IN- 
STRUCTOR.—By Joseph H. Rose. Use- 
ful information for the Sheet Metal Work- 
er in all branches of the industry. Con- 
taining practical rules for describing the 
various patterns for sheet iron, copper 
and tin work. 310 pages, 200 illustrations 
cloth. Price, $2.00, With. AMERICAN 
ARTISAN 1 year (52 issues), $3.25. Ad- 
dress Daniel Stern, 910 South Michigan 
Boulevard, Chicago, Il. 








Elevators 


Ine Improved, Quick and — 
Hi Rising, Steam, Electric and 
HH] Hand Power. 
Send for Circular 
Kimball Bros. Co. 
1031 Ninth Street, Council Bluffs, lewa 


Kansas City Off 
989 Commerce Bide. SS amens City, Me. 









ELECTROPLATING.—By Henry V. 
Reetz. Practical instructions concerning 
the actual operation of electroplating. 
Free from technical detail. Indispensable 
to beginners. Price, 50 cents, cloth. With 
AMERICAN ARTISAN 1 year (52 issues), 
$2.25. Address Daniel Stern, 910 South 
Michigan Boulevard, Chicago, IIl. 





TREFECT SHEET METAL PAT- 
TERNS.—By G. L. Gray. The patterns 
are made full Fr on heavy blue print 
aper. Shippe rolled in heavy paste- 
oard tube, nsuring good condition upon 
receipt. Two minutes’ work will transfer 
the pattern to sheet metal. Patterns can 
be supplied for Elbows, Skylights, Tur- 
rets, Ventilators and many miscellanecus 
classes of sheet metal work. Prices 
quoted upon request. Order with your 
subscription to AMERICAN ARTISAN 
and save money. Address Daniel Stern. 
910 South Michigan Boulevard, Chicago, 








DIXON’S 


GRAPHITE 
PIPE JOINT 
COMPOUND 


Send for Booklet No. 18D, explain- 
ing the advantages and economies 
of this compound which never 
hardens or sets. 


Joseph Dixon Crucible Company 


Jersey City, New Jersey (1) 











AMERICAN ARTISAN AND HARDWARE RECORD 


DON’T MISS THIS OFFER 


You Can Get a Full Set of 
100 AMERICAN ARTISAN 
TINNERS’ PATTERNS FOR $1.00 


Patterns for a full line of tinware, in various sizes, square and round elbows, cut-offs, 

tce., at full size, printed on manila paper ready to be transferred to heavy sheets and cut 
out ready for use, can be secured from AMERICAN ARTISAN. There are more than one 
hundred patterns, perfect in all details, included in the set. The following list contains 
the articles that can be made with the aid of AMERICAN ARTISAN Full Size Tinners’ 


Patterns. 





Tea Steeper “Snap”’ 2-inch Conductor Elbow Two-inch Square Elbow 


Two-pint Tea Pot 
Three-pint Tea Pot 
Four-pint Tea Pot 
Five-pint Tea Pot 
One-quart Coffee Pot 
Two-quart Coffee Pot 
Three-quart Coffee Pot 
Four-quart Coffee Pot 
Five-quart Coffee Pot 
No. 1 Coffee Boiler 

No. 2 Coffee Boiler 

No. 3 Coffee Boiler 
Lamp Filler 

One-pint Dipper 
One-quart Dipper 
Two-quart Dipper 
Four-quart Flaring Pail 
Six-quart Flaring Pail 
Eight-quart Flaring Pail 
Ten-quart Flaring Pail 
Twelve-quart Flaring Pail 
Fourteen-quart Flaring Pail 
Ten-quart Dish Pan 
Twelve-quart Dish Pan 
Fourteen-quart Dish Pan 
Sixteen-quart Dish Pan 
Dinner Bucket 

Five-inch T-joint 
Six-inch T-joint 

Eave Trough Mitre Joint 


Cullender 

Half-pint Measure 
One-pint Measure 
One-quart Measure 
Half-gallon Measure 
One-pint Basin 
Two-pint Basin 
Three-pint Basin 
Four-pint Pan 
Six-quart Pan 
Ten-quart Pan 

Small Cake Pan 
Medium Cake Pan 
Large Cake Pan 
Small Wash Basin 
Large Wash Basin 
Sprinkler Breast 
Four-gallon Churn 
Five-gallon Churn 
Small Dust Pan 
Large Dust Pan 

Five Sizes Funnel Patterns 
Oval Dinner Bucket 
Rain Water Cut-off 
No. 7 Boiler Cover 
No. 8 Boiler Cover 
No. 9 Boiler Cover 
No. 7 Boiler Bottoms 
No. 8 Boiler Bottoms 
No. 9 Boiler Bottoms 


Two-and-a-half-inch Square Elbow 
Three-and-a-half-inch Square Elbow 
Four-and-a-half-inch Square Elbow 
Five-and-a-half-inch Square Elbow 
Six-and-a-half-inch Square Elbow 
Seven-and-a-half-inch Square Elbow 
One-pint Funnel 

Two-pint Funnel 

Three-pint Funnel 

Four-pint Funnel 

Small Milk Strainer 

Large Milk Strainer 

Ten-quart Milk Pail Breast 
Fourteen-quart Milk Pail Breast 
Two-inch Four-piece Round Elbow 
Three-inch Four-piece Round Elbow 
Four-inch Four-piece Round Elbow 
Five-inch Four-piece Round Elbow 
Five-and-a-half-inch Round Elbow 
Six-and-a-half-inch Round Elbow 
Seven-and-a-half-inch Round Elbow 
Small Grocers’ Scoop 

Medium Grocers’ Scoop 

Large Grocers’ Scoop 


Apple Corer 

Oval Foot Bath 

Oval Pudding Pan 
Half-gallon Can Breast 
One-gallon Can Breast 
Two-gallon Can Breast 
Three-gallon Can Breast 


AMERICAN ARTISAN full size patterns are offered to you at the smallest price 
possible. The full set of one hundred patterns will be sent postpaid upon the receipt of 
$1.00 or with subscription to AMERICAN ARTISAN for $2.50. Send for them today— 


they are worth more than double the price asked. 


DANIEL STERN, 


910 South Michigan Boulevard 


Publisher 


CHICAGO, ILLINOIS 
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WHEELING METAL CEILINGS 


The Trade-Marked Kind 


Inside Work for 











Good Profits in the Material and 
Good Wages for Erecting. 


ij@= | Fireproof—Permanent—Artistic— Economical 
—No Repairs—No Worry. 








ALL STORES CARRY LARGE STOCKS 
Erected by One of Our Agents 


WHEELING CORRUGATING COMPANY, WHEELING W.VA. 


BRANCH OFFICES AND STORES: 
NEW YORK CHICAGO PHILADELPHIA 
ST. LOUIS KANSAS CITY CHATTANOOGA 

















orrosion 
Thwarted y £,8. OPEN HEARTH. 


2 Pounns cont 


| 
|, 
i 


| 
| i 
| 
| 
| 


| Corrosion, the enemy of sheet metal, has been 
| successfully conquered. If you specify for 


| Copper Bearing Open Hearth Roofing Tin 


i 

| manufactured by this Company, corrosion will be robbed 
of its prey. The Copper alloy insures the stoutest resist- 
ance against corrosion. 


This Company will exhibit at San Francisco 1915 i 
ONE 5) 


American Sheet ama Tin Plate Company 


General Offices: Frick Building, Pittsburgh, Pa 


DISTRICT SALES OFFICES: 


lcago Cincinnati Denver Detroit New Orleans New York Philadelphia Pittsburgh 
- Export Representatives: Unttep States Steg. Propucts Company, New York City 
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TBE people of your 
community have 
been piling up weeds and 





through this eventful 
year of 1914. 


Next year these needs will be 
supplied, money will be 
brought out of its hiding, and 
the metal worker and the 
metal merchant whois prepared 
will reap the benefits. 








| Get ready for your BIGGEST YEAR 


A Good Stock of 
INLAND 


Galvanized Sheets 
and INLAND 
Roofin?, and Siding? 


will win and hold the trade of the 
people whose business you want. 


Let us show you a plan by which you 
can make a comfortable ‘‘stake’’ from 
a mixed car of Sheets and Roofing. 


INLAND STEEL COMPANY 


FIRST NATIONAL BANK BLDG., CHICAGO 
WORKS, INDIANA HARBOR, INDIANA 


Branch Offices: ST. PAUL, Pioneer Bldg. 


DENVER, 1618 Stout St. 


ST. LOUIS, National Bank of Commerce Bldg. 


DALLAS, Praetorian Bldg. 


MILWAUKEE, Majestic Bldg. 





6 











PLECKER’S CORRUGATED EXPANDING CONDUCTORS 





HAVE NO CROSS 

SEAMS 
10 Fr, LENGTHS full of ice 
THE CLARK-SMITH HARDWARE Co. ~ PEORIA, ILLINOIS 











A Housetop that Tops them all 


For artistic appearance and defiance of the elements there is 


THE W. H. MULLINS CO., 209 Franklin St., Salem, Ohio, U. S. A. 
SSA | kA A: RNR 











Will not burst 








Rain-Water Cut-Off 


The strongest, most durable 

and cheapest CUT-OFF on the 

market. 

The only cut-off made 

- fit Corrugated and plain 
and which can be used 

a shout t extra pipe 


c mot by 
all leading jobbers. 
Manufactured 
only by 
THE SULLIVAN 
GEIGER CO. 


The “CENTENNIAL” 







no roofing that can equal ‘ 


Mullins Metal Tile Roofing 


It is built-in insurance against fire, rain, wind, acid fumes and 
lightning. It is guaranteed, when put on according to directions, 
to remain in perfect condition for years. Expansion and con- 
traction, which are the main faults with most metal tile roofings, 
have been overcome in MULLINS Metal Tile Roofing. 

Architects, Builders, Cornice Makers and Roofers will find our prices the 
lowest possible consistent with good work and prompt shipments. Special 
discounts to the Trade. 

We are the largest manufacturers in the world of stock and special de- 
signs in Sheet Metal Statuary, Cornices, Building Fronts, Capitals, Finials, 
Tympanum Panels, Enriched Moldings, Rosettes, Garlands and Ornamental 
Metal Stampings for Cornices, and Fireproof Windows. Write for catalog. 








501-509 MadisonAve. 











Metal Roofing and Siding. 
ed S ted 
ae heets, pain 
Metal Window Frames and 
Sash, glazed with wired glass. 
Skylights. 
Skylight Gearing. 


Price list and estimates fur- 
nished upon request. 


The Sykes Company 
930 West 19th Place 
CHICAGO, ILL. 


AMERICAN ARTISIAN 


ADS BRING RESULTS 
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Special Size 


POLISHED SHEETS 


For Sale 


Size 20 x23% 
Size 16 x192 
Size 24 x60 
Size 19x22 
4,600 Lbs. Size 17 x228 


CARNAHAN TIN PLATE & 
SHEET COMPANY 


Ohio 


18,540 Lbs. 
17,800 Lbs. 
10,800 Lbs, 
9,790 Lbs, 


28 Gauge 
28 Gauge 
28 Gauge 
26 Gauge 
28 Gauge 


Canton - - 


Philadelphia Chicago Detroit San Francisco 








EB 3 


ee, 


PERFORATED METALS 


OF EVERY DESCRIPTION 


MANUFACTURERS OF 
Perforated Steel Plates and Sheets 








(Black and Galvanized) 


Perforated Sheet Copper, Brass, Bronze, 
Aluminum, Lead, Zinc, Monel Metal 
and Other Alloys. 
Screen Plates and Sheets, 
for Ores, Coal, Stone, Cement, and all kinds of 


Grain Cleaning and Sorting Apparatus 
for Centrifugal Linings, Filter Press Plates, Drying Floors, 
False Bottom Strainers, Extractor Baskets, Rev aidne 
Screens, Shaking Screens, Chute Screens. 
Grilles and Ornamental Screens, 
for Radiators, Ventilators, Air Vents, Heat Vents, in Private 
and Public Buildings, made to suit local requirements. 
Perforated Tin and Brass of Standard Sizes 
carried in stock. | 


ANYTHING IN PERFORATED METAL | 


THE HARRINGTON & KING PERFORATING @ 


3 "6 MC NORTH UNION oT. = Deepa Li 
tho 





NEW YORK OFF 





























Making It Easy For You 


TO BUY SHEET METAL MATERIAL 
AT RIGHT PRICES 


We are publishing an extensive 
PRICE LIST covering all items of sheet 
metal material delivered to your city. 


IF YOU USE SHEET METAL MATERIAL 


you ‘cannot afford to be without our 
Price List and our service. 


A request will bring it 


FRIEDLEY-VOSHARDT CO. 


General orks: 7ei-7e0-771 Mather st. s CHICAGO 


























C. G. HUSSEY & CO. 


Rolling Mills and Office, PITTSBURGH, PA, 


MANUFACTURERS 


Sheet Copper, Bottoms, Roll Copper, Tinned and Polished 


Copper, Nails, Spikes, Rivets, Conductor Pipe, Eaves 
Trough, Elbows, Shoes, Mitres, Etc. 


Branch Werehouses in New York, Chicago, St. Louis and San Francisco 











Patent Pending 







Most artistic in design. 
Widest!range of patterns. 
Greatest Durability. 

Perfect Safety, Fire-Retardant. 


Improved construction reduces cost 
to erect. 


No wonder they 
are preferred! 


Have you got our 148-page 


Catalogue? 
The Berger Mfg. Co. 
For the best service address nearest branch 


Canton, Ohio 
New York Philadelphia §_ Boston Chicago 
St. Louis Minneapolis San Francisco 
We also manufacture Ferro-Lithic and Multiplex 
Reinforcing Plates, Meta! Lath, Roofing, Eaves 
Trough and Conductor Pipe, and Sheet Metal Build- 
ing Products of all kinds. 
Export mes ho ob gg Ave. and 22nd 
New York, N. Y. 
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comes. 


To Our Students and Our Graduates 
We Extend Our Wishes For 
A Happy and Prosperous New Year 





we are able to fill. 
you properly for these well-paying positions. Study this 
winter and be prepared when the demand for experts 
You can do it. Get in touch with us immediately. 


Sheet Metal Workers can be sure of steady work the year 
round if they learn Up-to-Date Pattern Drafting. At 
present there is a greater demand for our graduates than 


Our home study courses will prepare 


Our booklet is free. 





THE NATIONAL SCHOOL 


O. K. KOTHE, Proprietor 


ST. LOUIS, MISSOURI 








A Sure Cure for 
Smoky Chimneys 


NEW ROTABLE 
STANDARD VEN= 
TILATORS never 
fail to accomplish 
their purpose... 









Their cost is low ——— 


compared with {jx 
the remarkable J 
work they do. 


Write for Pa:ticulars and Prices * 


STANDARD VENTILATOR COM 





= 


LEWISBURG, PENNSYLVANIA 





Berger’s World Ventilators 


— XN Made with either 
te, ORS he 8 Metal Hood or 
el IN FST , 
pee INTER ae Glass Top. 
\PAN hah Sa 
ie neeie —_ 1G, cee c 


re he a oy, 
BT AS 





Built on Scien- 
tific principles. 


Mechanically 
perfect. 


Y's 4 
cw es 
Sa) 


Made in a great variety of sizes suitable for 
private dwelling or the largest factory. 


Write for catalog. 





PANY || The Berger Mfg. Co., Canton, Ohio 

















The “GLOBE” 


is built on 
honor and sold 
on merit. 








Patented and 
Trade-Mark 
Reg. U.S. Pet.Off. 












The “GLOBE” Ventilator 


in COPPER, GALVANIZED 
IRON and with Glass Tops 
for Skylight purposes. 


Absolutely Storm Proof 


For Perfectly Ventilating 
Schools, Churches, Halls, 
Mills, Factory and Audi- 
ence Rooms of Every Chare 
acter. 
SMOKY CHIMNEYS 
CURED 


“Globe Ventilated Ridging” 


Send for Pamphlet 
Manufactured by 


GLOBE VENTILATOR CO., Troy, N. Y. 


BI-CAL -KY 


VENTILATORS. 


FAN SUCTION 
Power Bills? 


Let the air that passes over your 
building furnish the power to 
ventilate it. The BICALKY does 
this regardless of weather con- 
ditions or temperature. 


We guarantee results. 


BICALKY FAN CO. 
BUFFALO, N. Y. 








Philadelphia Representative—W. G. CULBERT, 253 North 12th Street. 
Baltimore Representative—WALTER E. HILL & CO., 203 Nortk Liberty Street. 
Toronto Representative—JOHN T. WILSON, Limited, 89 Jarvis Street. _ 
Chicago Representative—F. W. BATTERMAN, 32 W. Washington Street. 
Rochester, N. Y.. Representative—W. B. SLIFER, 2158. Ford Street. 
WANTED—Agent t< handle BICALKY goods in New York territory. 
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Gerock 
Bros. Mfg. Co. 


Sheet Metal 
Ornaments 
and Statuary 


Detail Work a Specialty—Ask for Catalog 


1227 S. Vanderventer Aye., ST. LOUIS, MO. 





TOOLS FOR SHEET METALS 


INCLUDING 
Tinners’ and Roofers’ 
Tools, Shears, Punches, 
Presses and Dies, 
Can-MakingMachinery 
Made by 
NIAGARA MACHINE & 
TOOL WORKS 
SUPERIOR LARGE BURR Buffalo, N. Y. 




















FOR CONDUCTOR PIPE 
ALL SIZES 


FOR BRICK OR 
woopD 


Made of the best malleable iron 
and first-class in every way. 


| 
Send for catalogue. 


BERGER BROS, CO., Sox 2°22\ sca" 


4 Warerooms and Factory: 100-114 Bread St., PHILADELPHIA, PA. 


4Skylight Gearing and 
Chain Lifts 


Tinsmiths’ and 
Plumbers’ Tools. 
Cornice Makers’ 
Toots. Copper- 
* smiths’ Tools. Pipe 
> Threading Ma- 
chines. 





aareen peng _ Tins 


Hand Punch for No. 10 Iron. 


H. WEISS & CO., 


"Boughe oma Sold. 


20 Cliff Street 
NEW YORK 















“RAPID” SLITTING SHEARS 


FOR ALL SHEET METAL WORKERS w 
are now made in twelve sizes. 15 to 50 inches in throat, 
also gang shears with any number of cutters. Straight 
cutting, irregular shapes, circles and interior circles. 
Send for prices and printed matter. 

OTIS L. FULLER 
Dept. A Goshen, Ind. 





—- 














inches VACUUM 


a 


Leanse PRESSURE 
' for creating heat with gas and oil burning furnaces and 


blow pipes; for use with milking machines, paper feed- 
ers, special devices and machines of a hundred kinds. 


pros. BLOWERS 
and WACUUM punes 


take up their own wear by the action of centrif- 
ugal force, thus lasting a life-time. 


VACUUM CLEANING 


K® outfits that are not giving satisfaction 
should be equipped with one of these 
pumps at a slight cost. 


CATALOG: Blowers No. 128—Vacuum No. 129 


LEIMAN BROS., 62AR John St., NEW YORK 





















TREADLE SHEAR 


This TREADLE GAP SHEAR is made 
in all standard sizes for No. 14 and lighter 
gauge sheets. With it, sheets can be 
squared, trimmed or slit. 

We make a complete line of shears, 
punches, and bending rolls, all sizes, for 
hand or belt drive. Write for Catalog “F”. 


BERTSCH & COMPANY, Cambridge City, Ind. 

















AA Don't get 
the idea 
that the 


Chicago 
Steel 
Brakes 


are high in 
price just 
because they 
. are the high- 
est class brakes made. Oh, no. They are sold at a very reasonable 
cost. You will be surprised how low. 8-foot for 16-gauge and lighter. 
MADE IN ALL SIZES. 


DREIS & KRUMP MFG. CO., 2915 S. Halsted Street, CHICAGO 











LOOK AT A NO. | FIRE POT 


Examine it closely. Every detail will 
bear the closest 1 nspection. cai 
a judge of workmanship you will see 
that it must have been made by mechan- 
ics who know their business and if you 
want to satisfy yourself as to the merit 
of a No. 1 Fire Pot ask the 
who are using them. Listen to their 
reply: ‘The No. 1 is all right and has no 
equal.”” Jobbers will supply at factory 
price. Send for catalog—it’s free. 


mecnanics 


No. 1 Fire Pot. 


CLAYTON & LAMBERT MFG. CO., Detroit, Mich., U.S. A. 




















THE TINNER’S FRIEND 


Boe MEAL" Soldering Furnace 


Quick, Powerful 
and Durable 

Heavy Brass Tank 
with Brass Pressure 
Pump. Will Heat any 
size Soldering Iron. 
Suitable for bench or 
outside work. Special 
price made to tinners. 


RINGEN STOVE CO., Biiserctsregenn cuss sf: 
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PENNSYLVANIA QUALITY 
POWER 


LAWN MOWERS 








The Pennsylvania Power Mower and Lawn Roller 
38" Cut—6 Knives. List Price, $400.00 








The Pennsylvania Pony Power Mower 
25" Cut—6 Knives. List Price, $225.00 








We will show illustrations of these 
Power Mowers in January 2, 1915, 
issue of AMERICAN ARTISAN. If in- 
terested send for Booklet P M 2. 


SUPPLEE - BIDDLE HARDWARE COMPANY 


PHILADELPHIA, PENNSYLVANIA 
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We wish to thank our many Friends 
for the generous treatment they have 
accorded us in the past year, and wish 
them, one and all, 



















A Happy New Year 





It will be our constant 
endeavor during 1915 
to use the same care in 
looking after our cus- 
tomers’intereststhat we 
have used in the past. 


You: can make 1915 
a more successful bus- 
iness year by selling 


“Horse-Shoe Brand” 
Clothes Wringers 


Better investigate. 





SLL ILSSLAALLLAALL LA AALALALALALAL AAAS ASALLSASASL AS AS ALAA AA AL AAA LA Se 





The Trade -Mark 
of Wringer Quality 











THE AMERICAN WRINGER COMPANY 


99 Chambers Street NEW YORK CITY 





’ 
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1915 


HELLER BROTHERS COMPANY 
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1915 


We extend to all Our 
Friends our heartiest 
wishes for 


A Happy New Year 


and trust the coming 
year’s profits will be a 
record breaker. 


Make them so by sell- 
Ing 
Heller Celebrated 
American Files 
and Horse Rasps 




















. Newark, New Jersey 


Established 1836 Incorporated 1899 


Tbe ih th th 11h hh 11H HH HHHH:4H1H4HH94HH90 
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isis 
We Extend To All 


Our Friends 
The Trade 
Our Patrons 


A HAPPY NEW YEAR 


——_ fe) 
uy 











May the coming year 
bring you health, hap- 
piness and prosperity 


and may it exceed 





all other of your busi- 
ness years. Let us 
help you. Write for 


catalog. 




















Lalance & Grosjean Mfg. Co. 


Chicago, Illinois 
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1840 1915 


HENRY DISSTON & SONS 
Our Sincere Wish 


May our many friends in the Hardware Trade 
enjoy an unusual amount of Prosperity and 
Happiness throughout the coming year. May 
success attend all their efforts—may they win 
Fame, Fortune and Friends, and may they all 
enjoy 


A HAPPY NEW YEAR 
| 





When the new year comes around again, we 
hope that they will be able to look back on 
1915 as the most prosperous year in their 
business career. 


DISSTON TOOLS 


Will offer great assistance in making 1915 
your banner year. Take advantage of their 
use as trade holders. Their high quality will 
draw and hold trade when all other things 
have failed. 


HENRY DISSTON & SONS, Inc. 


ESTABLISHED 1840 
Keystone Saw, Tool, Steel and File Works 


PHILADELPHIA, U.S. A. Reg. U.S. Pat. Of. 





1915 1840 | 








AMERICAN 











ASA = 
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A Happy and Prosperous 


New Year 


To Our Friends 
To The Trade 


To Our Patrons 





Let us assist you in 
making 1915 the 
banner year of your 
Clothes Wringer 
business. Anchor 
Brand Clothes Wrin- 
gers have the 
prestige. 


LOVELL MFG. CO. 


ERIE, PENNSYLVANIA 
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CHAS. WEILAND, '-. 


Established 1882 


Salesrooms, Offices and Warehouses 


147-149 Chambers St. - NEW YORK, U.S.A. - 129-131 Reade Street 


Address All Mail to Main Office, 149 Chambers Street 
Factories: 378-380 W. Broadway and 375-377 W. Broadway, New York City 


WHOLESALE EXCLUSIVELY 
Manufacturers, Importers and Factory Representatives 


NOTE 


Special prices 
on Seasonable 
Goods, Axes, 
Hatchets, Shov- 


We issue two net price 
Catalogues—one for 
Automobile Accessories 
only and one for Me- 
chanics’ Tools, Cutlery 
and House Furnishing 
Goods. 





dee ae els, Cutlery, etc. 

A New opecial Cata- ° 

logue will be sent on Automobile Ac 
cessories. 





application. 


=e EXCLUSIVELY 
Hardware, Cutlery and Automobile Accessories 





LOWEST PRICES IN AMERICA. WE HAVE NO CONNECTION WITH ANY OTHER CATALOGUE HOUSE. 














No puzzling List or Discount—all goods quoted throughout our Catalogue at net prices 

















THE NAME 








“PHILADELPHIA” 









CAST ON A LAWN MOWER 


is an absolute guarantee you are getting 
the finest Mower manufactured by expert 
mechanical skill, of best material and in 
a factory which for 46 years has been the 
leader in their line and is universally 


known as the “STANDARD.” 


The Original All-Steel 
Mower, Style ‘‘A’’ 





The only manufacturers using such High 
Grade Steel for all their knives, viz: 


“VANADIUM CRUCIBLE STEEL.” 


18 styles of Hand Mowers—6 styles of 
Horse Mowers—All of the Highest Grade. 


Catalog and prices for 1915 ready. 


THE PHILADELPHIA LAWN MOWER CoO. 


Makers of Highest Grade Mowers in the World 


3ist and Chestnut Streets, Philadelphia, Pennsylvania, U.S.A. 
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THE SEGAL 
BURGLAR PROOF LOCK 


is absolutely jimmy-proof 


It cannot be opened without the key. The more 
it is forced, the tighter it gets. This is caused by the 
bo!t being vertical. 


No instrument can reach it. 











We have a proposition for dealers. 
We do the advertising — you get the business. 
Write for full particulars at once. 


BURGLAR PROOF LOCK CO. 


13 Park Row, New York, N. Y. 








Eagle Mop Wringers 


bear the reputation of being 
the BEST, and will under 
all circumstances give best 
results and absolute pro- 
tection. Not with boasting 
pride, but with a feeling of 
satisfaction, we again point 
to our record—14 years be- 
fore a criticizing public, and 
not a dissatisfied customer. 
It is the privilege of truth 
to make itself known. 


The EAGLE MOP WRINGER is the original 3 roller 
Mop Wringer. Its tested true Merits of Quality brought 
out imitators and infringers. An imitation is never as 
good as the original, therefore be sure it is the EAGLE 
brand you handle. There will be more EAGLE MOP 


WRINGERS sold this year than ever. 
Get your share. 


THE EAGLE WOODENWARE MFG. CO. 


Sole Manufacturers 
Hamilton, Ohio. 











The Greatest 
Galvanizing Discovery 


of the Age 


HE American Steel & Wire Com- 
pany is the first to develop a PERFECTLY 
GALVANIZED WIRE. It has a thicker coat, 

a quality more refined, and a deeply adhesive contact 
of the zinc and the steel that solidly unites the two 
metals, highly’ flexible without injury, and having a 
finish and weather resistance unequaled—a thoroughly 
galvanized wire. 

This is put into 














Banner Poultry Fence brings big and 


quick profits to dealers, and great satisfaction to 


customers. 

Banner Poultry Fence is a true woven 
wire fence and not a netting. Larger wires without in- 
creased cost. It is made of 15 and 17 gage wires instead 
of 19 or 20 gage wires as used in old style fabrics, and 
has 22 wires in 4-ft. height, 16 wires in 2-ft. height, 
making a poultry fence of minimum close space and 
immense strength. 


Banner Poultry Fence Wire is hard, 


stiff and springy. It carries a coat of zinc put on by 
the latest method—a discovery, a real improvement 


in galvanizing—a zinc covering more lasting; zt stays on. 


Banner Poultry Fence costs about the 
same as poultry netting in the principal selling sizes, 
despite the use of heavier wires. The close spaced 
wires are at the bottom where needed, with gradually 
increased space at the top where close spacing is not 
necessary. Graduated spacing means a saving which 
is put into larger wires without iucreased cost to dealer 
or consumer. 

Banner Poultry Fence saves in cost 


of erection, because it requires fewer posts, while top 
and bottom rails are not needed to keep the fence in 


shape. 

Banner Fence makes a neat construc- 
tion, and forever does away with the ragged, saggy 
appearance of old style fabrics. 


FRANK BAACKES, Vice Pres. & Gen, Sales Agent 


American Steel & Wire Company 


Chicago, New York, Worcester, Cleveland, Pittsburgh, Denver. 
xport Representative: S. Steel Products Co.. New York. 


Pacific Coast Representative: U. S. Steel Products Co., San 











Francisco, Los Angeles, Portland, Seattle. 
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Miller” § 0. D. Disinfectant 


JOLIET MANUFACTURING CO. 


The O. D. Disenfectant Co., Joliet, 

Illinois. 

Gentlemen: I have been using 
your disinfectant for the past four 
or five months in the Shreffler Villa 
and also the Lincoln Apartments and 
have found same to be very. bene- 
ficial. I wish to make speeial men- 
tion of the satisfaction it has given 
in the Shreffier Villa, this building 
being about eight years old and we 





Odorless Deodorizer 
An Odorless Disenfectant were troubled more or less with sewer 


and Germicide gas, and upon using your disinfect- 
ant the odor is immediately removed 

and I can cheerfully recommend your goods to anybody wishing a first 

class disinfectant. Yours very truly, F. W. MOHLER. 


We also refer to the following users: 


Illinois State Penitentiary, Jo- 


Lemont Public School, Lemont, 
liet, Ill Ill. 


Joliet Township High School, Jo- 
liet, Ill. 
“= County Court House, Joliet, 
1. 


Police Department, Joliet, Ill. 
Inward Refrigerating Co., Chi- 
cago. 
Iowa-Illinois Circuit of Theaters. 
Wm. J. Moxley (Butterine), Chi- 
cago. 
St. Joseph's Hospital, Joliet, Ill. 
City School Board of Pontiac, Il. 
High School Board of Pontiac, Ill. 
Elgin State Hospital, Elgin, Ill. 
A. M. Legg Shoe Co.. Pontiac, IIl. 
Allen Candy Co., Pontiac, Il. 
Baird & Potter, Carroll, Iowa. 


H. R. Bartlett, Salt Lake, Utah. 

The Hub Clothing Store, Chicago. 

Harry Childs, Boone, Iowa. 

Bart Baumgart, Marseilles, Ill. 

Dusting State Hospital, Dun- 
ning, 

George Hollenbach, Dwight, III. 

W. F. Meidroth, Peoria, II. 

Delmonico Hotel, Danville, Ill. 

—— Hotel, Chicago Heights, 


Hotel Gary, Gary, Ind. 

Pontiac Chautauqua, Pontiac, IIl. 

Flint Dairy and Ice Cream Fac- 
tory, Joliet, Ill. 

And hundreds of others who are 
using 9 





AGENTS WANTED EVERYWHERE. 


GARDNER & COMPANY 


50 Adam Arcade, Joliet, Ill. 














Get the Genuine 


HUNTER’S SIFTER 


Made of the best and strongest materials, Body is 
one piece. Handle joint is un- ~~ 

breakable. Entire sifter can 
be taken apart for cleaning. 







| The Standard 
for a Quarter- 
Century Proves 
Its Superiority. 

Ask Your Jobber 
THE FRED J, MEYERS MF6, C0, 


Beckett Street, Hamilton, Ohio 


PERFECTION MIXING SPOON 


RETAILS FOR 10c 











Patented March 31, 1903. 


Two spoons in one, doing the work twice as fast as a 
single spoon. An indispensable kitchen utensil. For 
beating eggs, cream and batters, and for lifting eggs and 
vegetables from the pan it has no equal. 


An attractive easel display box for your counter 
furnished FREE with one dozen spoons. 


Write for free sample and prices—TODAY 


STUBER & KUCK, Peoria, Ill. 

















See Our Advertisement 
on the Front Cover 
This Week 








NORTH BROTHERS 
MFG. CO. 


PHILADELPHIA, PENNSYLVANIA 


















ala 


THE FILE YOU WILL EVENTUALLY USE 


. DELTA FILE WORKS 4 


Philadelphia, Pa. 


New York Office 
260 West St. 


Chicago Office 


DELTA 9062 E. Lake St. 


THE HIGHEST GRADE FILE MADE 














BEST RESULTS 


are obtained by Merchants 
handling 


PEERLESS ASH SIFTERS 
Made of High Grade Galvanized Iron 


Large Line of Hardware Specialties 
that are all Fast Sellers, 


WE ALSO MANUFACTURE 
Peerless Ash Cans, Galvanized Ash 
and Garbage Cans, Torrid Line of 
Gasoline Heating Appliances, Ham- 
mer Forged Tinners’ and Plumbers’ 
Hand Tools. 


Write for Catalog NOW ! 






GEO. W. DIENER MFG. CO. 


400 to 416 Monticello Ave., CHICAGO: 


| 
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“CHALLENGE” “CHALLENGE JUNIOR” 
“RIVAL” AND “RIVAL JUNIOR” 


YFKIN Measuring Tapes 


HAVE JUST BEEN MARKEDLY IMPROVED AND YET SELL AT THE OLD PRICE. 


All of these tapes now have a positive-action push button opener for the winding handle. “CHALLENGE” and ‘“‘CHALLENGE 
JUNIOR”’ leather cases are now steel lined throughout. , , 










Our Tapes have an unequaled reputation for accuracy, 
hence more of them are in use than all other makes. 


There Always Will Be More Selling Argument In The Name 


[UFAIN 


Than You Need To Sell [UFKIN Tapes. 


SAGINAW, MICH. 
THE LUFKIN fpULeE C' D new York London, Eng. Windsor, Can. 
ee 


































SCHROETER’S No. 100 


POTATO GRATER 












[S| Bod Bevil” 


GLASS CUTTERS 
ere ‘ ‘Fi: " ee ; N aie Will G Perfectly, 
M\ ge f Comprise a c®m- 1%. \ ; (f ecouaen Easily cond Hotielantestly 
“Rod Benil” J [4 plete line with a Horseradish, Cocoa- 
Hf Je4__ style for every pur- nuts, Potatoes, Cheese, Bread, 
LEADERSHIP WJ. pose and at prices Crackers, Turnips and Vege- 


Notwithstanding count- }://:: to meet all require- tablesof all kinds. 


less imitations from time 8/ Ba ments. 
to time, and every imag- f/f®: 

inable kind of induce- f%: 
ments, the superiority of | [:::-: 


This Grater is being sold to Hotels, 
Meat Markets, Lunch Stands, Res- 
taurants, Bakeries, Confectioneries 
and Private Families. 


It sells at a REASONABLE PRICE 
within reach of all. 


Our booklet show- 


} the genuine hand honed [A |: 
“RED DEVIL”? steel [::: ; ing the different 


wheel is evidenced by the |’ - é 
“\\W fact there are today A: styles will be of in- 
\s:}) mere “RED DEVILS” | /f-1/'7 terest to you. Send 
kK ¥ used thanall others com- 4 : 

\\i 4) bined. 4 | Eze for it. 





We manufacture 
6 larger sizes. 


If interested, write for prices 
and catalogue. 


ELECTROTYPES furnished 























SMITH & Zz for your Holiday Circular. 
HEMENWAY CO. SCHROETER BROS. HDW. CO. 
151 Chambers St. Manufacturers and Distributors 
Send for new net illustrated Trade New York, N. Y. 717 and 719 Washington Ave. ST. LOUIS, MO 


Price List. 

















The Sheet Metal Worker— 


Be he Apprentice or Journeyman—who fails to secure a copy of the 


“XXth Century Sheet Metal Worker” 


IS OVERLOOKING A MIGHTY GOOD THING 


It is new, modern, practical—the work of an experienced sheet metal worker—and 
told in plain, every-day language, without any frills or trimmings of any kind. 
In all its eighty-six valuable pages there is not one complicated, long-drawn-out 
explanation, not one mystifying, scientific rule. But there is an abundance of 
‘short cuts,’’ instantaneous helps and suggestions for all kinds of sheet metal work, 
both simple and complicated —also—illustrated problems and designs with 
practical descriptions and explanations. 


The ‘*XXth Century Sheet Metal Worker’”’ is furnished in 
flexible cover for 60 cents. For sale by all book sellers or by 


DANIEL STERN, Publisher and Bookseller 


910 MICHIGAN BOULEVARD, CHICAGO, ILLINOIS 
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BOOKS FOR SALE 





t® The publisher of AMERICAN ARTISAN will take pleasure in supplying Books of whatever character, at catalogue 
prices, prepaid by express, to any address, on receipt of price. _Thefoliowing are in lines especially represented by this journal, 


NO BOOKS EXCHANGED 





SHEET METAL WORKING 


HEATING AND VENTILATION 





TINNERS’ HELPER AND PATTERN BOOK. 
By H. K. Vosburgh. Rules, diagrams, tables, 123 pp. 53 fig- 
ares. Price, $1.00. 


GRAY’S PERFECT ELBOW PATTERNS. 


On heavy blue print paper. Set A—From one inch to 20 
meches, 80 patterns; price $1.50 prepaid. Set B—From 20 inches 
to 40 inches, 80 patterns; price $1.50 prepaid. Sets A and B to- 
gether, and Angle Chart; price $3.00 prepaid. 








XXTH CENTURY SHEET METAL WORKER. 

By H. E. Osborne, a practical sheet metal worker. A brand 
new book. Just off the press. Exactly what its title implies— 
a XXth century treatise on sheet metal work. Flexible cover. 
60 cents. 





SHEET METAL WORKERS’ GUIDE. 


A collection of rules and diagrams, for describing the most 
useful patterns ordinarily required, preceded by chapters on 
Sheet Metal Work, Soldering, Geometry as applied to Sheet 
Metal Working. By W. J. E. Crane. Price, postpaid, 60 cents. 





GRAY’S PERFECT SKYLIGHT PATTERNS. 


On heavy blue print paper. Set C—For Hip, Gable and 
Single Pitch Skylight Patterns, for one and one-half inch bar, 
including a complete set of 6, 8 and 10 inch Ventilato: and 
Base Patterns; price $3.50 prepaid. Set D—Same with two 
and one-half inch bar, and 12, 14, 16 and 18 inch Ventilator and 
Base Patterns; price, $4.00. Set E—Same with three and one- 
half inch bar, and 20, 22, 24 and 26 inth Ventilator and Base 
Patterns; price $4.50, 


TIN, SHEET IRON AND COPPER PLATE WORK. 


This is a work of the greatest value to all who work in sheet 
metal, It describes the method of laying out nearly everything 
which the metal worker will be called upon to make. Jodints, 
elbows and all kinds of kitchen utensils are fully described. 
The work is supplemented by rules for mensuration and hun- 
dreds of valuable receipts. By L. J. Blinn. This book con- 
tains 296 pages with 169 illustrations, bound in cloth. Price, 
$2.50. - 








THE CORNICE WORK MANUAL. 


Is a 240-page book, illustrated with 184 engravings. It is thor- 
oughly indexed and attractively gotten up, with substantial red 
cloth covers, embossed in gold. Chapters treat of The Cutters’ 
Bench, Drawing Tools and Angles, Cutters’ Tools, The Entabu- 
lature, The Reading of Drawings, The Measuring of Cornices, 
istimating, Right Angle Mitre Patterns, Bracket Patterns for 
Panel ‘Sections, Right Angle Return Mitre Patterns, Patterns 
for a Pediment and Their Development, Patterns for a Seg- 
mental Section of a Pediment, Details and Patterns for a 
Finial, Bracings and Fastenings of Cornices to Buildings, Stag- 
ing and Scaffoldinng for Cornice Work, Ornament Stamping 
Machine, The Management of Ropes and Hoisting Tackle, Plan 
and Details of a Gable and Horizontal Cornice, Detail of Slating 
and Slaters’ Tools, Details for Horizontal and Raking Mitre 
Patterns and the development of Details and Patterns of the 
Turrets. Price, $3.50. 


THE WORKSHOP 


HINTS FOR PAINTERS, DECORATORS AND 
PAPER HANGERS. 


How to Mix Paints. Price, 25c. 











A PRACTICAL COURSE IN MECHANICAL DRAWING. 


By Wm. F. Willard. Invaluable to the shop, Shows how 
to draw and lay out patterns for sheet metal workers and tir- 
smiths. Price, 50 cents, 


MANUAL OF RECEIPTS. 


By Sidney P. Johnston. Contains 241 pages, giving 1,718 
receipts for soldering, polishing, painting, hardening, writing 
on, nickeling, whitening, unguilding, varnishing, turning, test- 
ing, cleaning, mending, marbling, lacquering, japanning, cement- 
ing, coating, decorating, graining, annealing and amalgamating 
the various metals. It occupies a field of its own. Price, $3.50. 








ADVERTISING 


AMERICAN ARTISAN ADVERTISING MANUAL. 


_ Is a book of 278 pages and 228 illustrations, It contains 
innumerable hints, suggestions and helps that every dealer 
will find invaluable. The Manual is neatly bound in red cloth, 
embossed in gold and its pages are brimful of matter of vital 
importance to every retailer. It is the best work of the kind 
ever published. Price, $3.50. 








STEAM AND HOT WATER FITTERS’ TEXT BOOK. 


Prepared for the Steam and Hot Water Heating Course at 
the New York Trade School, with Supplementar hapters on 
House Heating, Specifications and Surface Estimating. By 
Thos. E. McNeil. 140 pages, numerous illustrations and dia- 
grams. 5x7 in., cloth. Price, $1.00, 





HANDBOOK FOR HEATING AND VENTILATING 
ENGINEERS. 


Well arranged book covering all classifications of Ventila- 
tion, Humidity and Heat Losses, Fvrnace Heating, Hot Water 
and Steam Heating, Plenum Warm Air Heating, Mechanica) 
Vacuum Heating, District Hot Water and Steam Heating, Elec- 
trical Heating, Temperature Control, (By James D. Hoffman, 
M. E.) 4%x6% in. 320 Pages. Price, $3.50. 





HOT-WATER HEATING, STEAM AND GAS FITTING, 
ACETYLENE GAS — HOW GENERATED 
AND HOW USED. ' 


For® Plumbers, Steam Fitters, Architects,. Builders, Appren- 
tices and Householders. Containing Practical Information of 
all the Principles Involved in the Construction of Steam, Hot 
Water, Acetylene Gas Plants and how to properly do Gas 
Fitting. By Jas. J. Lawler. Revised by Geo. C. Hanchett. 
Large 12mo., cloth, elegantly illustrated. rice, $2.00. 





HOT WATER MANUAL. 


With Information and Suggestions on the best methods of 
Heating Public, Private and Horticultural Buildings, Treatise 
on the High and Low Pressure Systems, Bath Apparatus, Hot 
Water Supply for Public Institutions. Duplicate Boilers, Ra- 
diators, Laundry Drying Stoves, Swimming Baths, Turkish 
Baths, Causes of and Hints to prevent Failure. By Walter 
Jones. Price, $3.50. 


HEATING BY STEAM AND WATER. 


A practical treatise on House Heating, describing improved 
methods of installing heating apparatus in the home, and giv- 
ing short and accurate rules for computing radiation, heat 
losses, etc.; with graphic charts, showing boiler power and 
coal consumption, and accurate data, consisting of charts, 
illustrations and descriptions of how to heat water ior baths, 
swimming pools, etc., etc. ‘Two hundred and sixty-eight original 
drawings. By Chas. B. Thompson. Handsomely bound in 
cloth. Price, $3.00. 








PROGRESSIVE FURNACE HEATING. 


A practical manual of designing, estimating and installing 
modern systems for heating and ventilating buildings with warm 


air. New 1914 publication, comprehensive and profusely illus- 
trated. The whole range of the subject is concisely and fully 
covered. There is nothing highly technical in this book, no 


methods not easily comprehended and applied. Size 6x9 inches, 
280 pages, 189 illustrations. By Alfred G. King. Elegantly bound 
in cloth. Price, $2.50, 





PLUMBING AND DRAINAGE 


PRACTICAL HINTS ON JOINT WIPING. 
For Beginners in Plumbing. Price, 25c. 


COMMERCIAL 


WINDOW DISPLAY MANUAL. 


Is a book every retail hardware merchant should have. An 
attractive window display will call attention to your trade, 
and make sales for you. Over 130 prize displays of hardware 
windows are shown, and full details given. The best book 
ever published on this important subject. Handsomely bound 
in red cloth. Frice, $3.50. 














THE MANUAL OF BUSINESS. 


By S. P. Johnston. Contains 263 pages, and is well indexed. 
By perusing its pages one can tell at a glance correct business 
forms for business and legal instruments of all character, and 
secure authoritative advice on discounts, property laws, con- 
tracts, penmanship, postal regulations, debts and collections. 
bookkeeping, transportation, parliamentary laws, etc, If you 
strike an unknown business term this book will define it for you. 
If you want the meaning of a business abbreviation, refer to 
this book, which also helps in many other ways around your 
store. The price is $3.50. 


DANIEL STERN, Publisher and Bookseller 


910 South Michigan Boulevard, Chicago, Illinois 
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Tin Plate Charcoal Iron Ternes | 2< ee CORRUGATING CO 
: “CANTON” | === a 
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¢ Metal Shingles a (©VINGTON, KENTUcKY 
ieee etl 
ON 7 Improved Steel Ceilings, ° ROOFING CORNICE 
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iG, > : Large stocks carried at Factory € e Mi EC C CO oO 
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MOESCHL EDWARDS CORRUGATING CO. 





ved Galvanized Sheets Black Sheets COVINGTON, KY. 








hs, ° x 
> Prestige THE REFLECTION OF Quality 


PERFECTLY 
FORMED 





INTERLOCK CONDVCTOR 





BE SURE TO SPECIFY “CRIMP EDGE”? EAVES TROUGH AND “INTERLOCK’’ CONDUCTOR PIPE 
ON YOUR ORDER FOR SPRING SHIPMENT. 


Manufactured exclusively by 


MILWAUKEE CORRUGATING CO. 


@ranch at Kansas City, Mo. MILWAUKEE, WIS. | 
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At this joyful season of the year we wish to express 


our gratitude for the many favors shown us by our ‘ 
Friends and Patrons during the many years we have ‘ 
had the privilege of serving them. We feel confident 7 
that we have reciprocated by the best service that we a 
could possibly give, and values as represented. ; 


BEEN OUR POLICY. IT HAS HELPED BUILD 
OUR LARGE AND SUCCESSFUL BUSINESS, 
AND WILL EVER BE A FACTOR IN IT. ° 
We sincerely hope that 1915 will excell all previous 


PROMPT AND EFFICIENT SERVICE HAS f 


years as a business one, and we hope that it will prove 





prosperous and happy to the Trade. 







BULLARD & GORMLEY CO. 


Wholesale Hardware 


is EFFICIENT SERVICE RELIABILITY 
173-175 North State Street 8-10 Couch Place 7-9 East Lake Street 












CHICAGO, ILLINOIS | Mi 
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